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N. Y. Local Agents 
Meet With Leaders 
On Branch Offices 


Six - Day Conference of National 
Association Heads Held Last 
Week in New York City 


LICENSING LAW PROBLEM UP 


State and City Agents’ Officers 
Present Views to Menn, Smith, 
Stults and Bennett 


\vent cencing | lows, the Paramount 
Fire and branch offices were major con- 
siderations of the executive officers of 
the National Association of Insurance 
Agents during their meeting in New 
York last week. Taking part in the 
deliberations, which lasted from Mon- 
day until late Saturday, were William 
H. Menn of Los Angeles, president, who 
stayed in the East following his appear- 
ance on the program of the New England 
Associations’ convention; Sidney O. 
Smith of Gainesville, Ga. chairman of 
the executive committee, and General 
Counsel Walter H. Bennett. 

Tackling the agent licensing laws first, 
Messrs. Menn, Smith and Bennett met 
with officials of the Association of Cas- 
ualty and Surety Executives on Monday, 
July 10, when they discussed several 
angles of this subject. 

As no decision has been forthcoming 
in the litigation in the Federal Court 
of Virginia over that state’s resident 
agent law, and little likelihood of any- 
thing coming out of litigation in Louisi- 
ana for months, the National Association 
representatives impressed upon the cas- 
ualty executives the need for their con- 
sideration of an important part of this 
issue, namely, a uniform law that would 
first of all hold the countersigning of 
policies within the commissioned class 
of agents and not extend to the employe 
class. In other words, the National Asso- 
ciation asked the companies to agree that 
a licensing law could properly contain 
such a section. 

Paramount Fire 

\s announced in a formal statement 
of the executive officers of the National 
Association last week, consideration of 
the proposed operation of the Paramount 
Fire resulted in a decision to report de- 
velopments since the Hollywood mid-year 
meeting immediately to the executive 
committee, and also to the membership 
assembled at the Boston convention this 
October. 

Early in the week there came a request 
from Russell M. L. Carson of Glens 

(Continued on Page 24) 
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There may be no place like home, but the American public doesn't 
spend much time there. This year especially, the two fairs in Cali- 
fornia and New York will attract millions. What an opportunity 
for you to sell Personal Effects floaters—when you realize that only 
5% of all travelers carry this important coverage today. 
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The Parsonage 


Ten years ago. A single church, moneyless, needing a 
parsonage. Small, new community. One of our Seattle 
associates offered this plan:— 


The church to borrow the needed money on a ten-year 
note. Individual members to take policies whose cash 
value in the tenth year would suffice to pay the note. 
Death claim payments to go to the church. Dividends 
toward paying interest on the loan. The church to own 
the policies by absolute assignment. The plan was 
accepted. 


Payday recently came. No deaths, and only two or 
three lapses. Some of the members drew a check for the 
cash value, payable to the church, and took back and will 
continue their policies. Others obtained a pelicy loan 
for the amount of the cash value, and paid the proceeds 
to the church. The parsonage now was fully paid for, 
for the “Parsonage Plan” had succeeded. 

Something else. It was a community church. The 
“Parsonage Plan” proved to be a stimulant to the mem- 
bers. They repaired their church building, graded 
streets, built sidewalks, and put a toll-free bridge across 
the bay. 

An entire community benefited by this life insurance 
plan, worked out by an earnest and capable life under- 
writer. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 











Preliminary Report 
On Hearings Made By 
Monopoly Committee 


Say Study Is Not | Completed But 
Comments Are Made on Phases 
Stressed at Hearings 


NO RECOMMENDATIONS YET 


Both Government and _ Industry 
Depend on Companies for 
Financing, Says Report 





A preliminary report on its work was 
made this week to the President by the 
Temporary National Economic (Monop- 
oly) Committee. No recommendations 
are made as to the insurance phase of 
its inquiry because it is not completed. 
Certain comments are made on the early 
insurance hearings. 

The report opens with a statement on 
the economic situation, large unemploy 
ment and failure of the industrial world 
to find a solution, and goes on to tell of 
the formation of the TNEC by resolu- 
tion of Congress to carry out a recom- 
mendation of the President. Some of 
the main fields of its investigation are 
then discussed briefly. 

Some Matters Touched On 


Some of the matters the report com- 
ments on in connection with insurance 
are: increasing amount of the country’s 
savings going into life insurance, gov 
ernment and industry financing de- 
pendent on insurance company funds, 
election of directors in mutual com- 
panies. 

Comments of the report on.these mat- 
ters follow: 

“Legal reserve life insurance companies 
have absorbed more and more of the 
country’s savings. In 1937 the assets of 
these companies exceeded by almost $10, 
000,000,000 the combined assets of sav- 
ings banks and loan associations in this 
country, and are far greater than the 
savings deposits in state and national 
commercial banks. In fact, while the 
population has doubled since 1890, life 
insurance assets have been multiplied 
twenty-five times. So great have the 
assets become that industry and govern 
ment discover themselves increasingly 
dependent upon life insurance companies 
for essential financing. To illustrate, as 
of December 31, 1938, the forty-nine 
largest legal reserve life insurance com 
panies owned 11% of the direct and 
guaranteed debt of the United States 
Government, 9.9% of all state, city, mu 
nicipal, and political subdivisional debt; 
22.9% of all railroad bonds; 22% of the 
entire public utility debt; 15% of the in 
dustrial debt; 11% of all farm mortgages, 
and 14% of all city mortgages. 

“The growth of total assets was em 
phasized by the’ fact that while insur 
ance in force increased less than @, 
000,000,000 in the last seven years, in 
Surance assets (and liabilities) increased 
$7,500,000,000. Assets and liabilities have 
increased at this extraordinary rat 
largely because of factors which seen 
to operate automatically, such as_ th 

(Continued on Page 12) 
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Now don’t tell me yowre buying Term in- 
surance and investing the difference 
in lollypops! 





But the other man built his house 


on a rock 
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22 SALES IDEAS 
IN THIS ONE BOOK 


“IDEAS that CLICK” 


I went over the “Ideas that Click” very carefully and I think they are all 
gems. Julian S. Myrick, manager, Mutual Life of New York 
You will be interested to know that one idea from the column “Ideas that 
Click” was used the other day to close a case for $100,000. 

George P. Shoemaker, general agent, Provident Mutual 


Just a line to say thanks for the copy of “Ideas that Click” which I have read 
arid consider excellent. Theodore M. Riehle, general agent, Equitable Society 
The accumulated effect of the cartoons and ideas in the little book “Ideas 
that Click” is terrific! It carries an impact which is out of all proportion to 
Its $1Ze. Paul Orr, Jr., ass’t manager, Bragg agency, Guardian Life 
I have found “Ideas that Click” very helpful because it gives me fifty-two 
ideas, some of which can be used every day in our effort to build a bigger 
and better clientele. Using one idea alone has already closed a case for me 


which netted me a commission to the value of a little over one hundred of 
the books. 


"Eric J. Wilson, general agent, Northwestern National 
I have been very much interested in the little book “Ideas that Click”. I 
think it is a pretty swell idea and very interesting. 

Holgar J. Johnson, president, Nat’! Ass’n Life Underwriters 


A publication of all of these ideas under one cover provides the reader with 
a compact little library for ready reference and study. I sincerely hope it 
will win the wide distribution it so richly merits. 


F. W. Pennell, general agent emeritus, State Mutual 


The recent book of excerpts from the column “Ideas that Click” makes one of 
the best sales manuals I have ever read. And such clever cartoons! What 
would the articles be without them? 


J. J. Doyle, manager of publicity, Western & Southern 
One of the greatest problems with first year men is not so much what they 


say as what they should not say. At the same time they demand and must be 
furnished with new ideas. “Ideas that Click” meets the need perfectly. . . . 


R. B. Proctor, director of education, Bethea agency, Penn Mutual 


It is my desire to give a copy of this booklet to each of the men here in the 
office. Read over by them from time to time, it should prove one of the most 
useful presents they have ever received. 


Philip B. Holmes, manager, Connecticut General 


Individual Copies of IDEAS that CLICK—$1.00 
published by 
The Eastern Underwriter Co., 94 Fulton Street, New York, N. Y. 
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ulian 


Two years ago Julian Price, president 
of the Jefferson Standard, was on a train 
en route to New York. A young lady 
passed down the aisle of his car and 
paused in front of Mr. Price. 

“Don’t you want to buy a ticket, mis- 
ter?” she asked. 

“A ticket for what?” he countered. 

“Chance on an automobile that’s go- 
ing to be raffled off by the Shriners.” 

“How much?” 

“Twenty-five cents.” 

“l’ll take one.” . 

He paid his quarter, was given a 
ticket, and two weeks later was notified 
that he had won a $1,500 car. 

Which goes to show that 
many other fine qualities, Julian 
is lucky. 

Along 


among his 
Price 


with my other activities, I run 
a weekly question-and-answer program 
on the Raleigh radio station. Three 
weeks ago I asked the question: “What 
man do you think of when, I say 
‘Greensboro, North Carolina?’” And 
with one accord the 200 or more folks 
in the crowd yelled lustily: “Julian 
Price !” 

Which goes to 


known in his home 


show that he is well 
state. 
Best Known North Carolinian 


that are better 


town in North 


There are few men 
known. There isn’t a 
Carolina where he isn’t just as_ well 
known as he is in his home town of 
Greensboro. I’ve walked along the 
streets with him in Charlotte, Winston- 
Salem, Wilson and several other towns, 
and every few steps somebody would 
stop to shake hands and talk. He’s got 


ore of the best memories for names and 
faces that I’ve ever come in contact 
with. - 

He is at home in any. surroundings. 


In all my life I’ve never heard people 
refer to him as “Mr. Price.” It’s always 
“Julian Price,” or just plain “Julian.” 

Hundreds of people tried to get him 
to run for Governor of North Carolina 
three years ago, but he refused to give 
the matter serious consideration. Said 
he was no politician. But he’s really 
just about as fine a one as you've ever 
seen. 

A group of men in Raleigh were dis- 
cussing him not long ago. “What I like 
about Julian,” said one of them, “is the 
jact that he’s so human.” And the others 
agreed. 

“Here is the most unusual individual 
we have ever met. Not because he built 
the largest Ordinary writing life insur- 
ance company in the entire South; not 
because his first thought has been the 
development of the South; not because 
the ‘Old No’th State’ has honored him 
time and again—but because of his 
human traits. What a storehouse that 
marvelous mind of his must be to be 
weighed down with the activities of the 
other fellow and still permit him to push 
the Jefferson Standard ahead as he 
does.” 

His Early Experience 

How did he get where he is? Not at 
school, because his education was like 
the picture the boy drew on his slate 
and then rubbed out—there wasn’t any. 
Or scarcely any. He w alked three miles 
to school as a youngster in Virginia and 
even then failed to get what he went 
after. So he quit and proceeded to 
hustle around and get a job for himself. 
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a North Carolina Editor 


By Carl Goerch 
Editor The State, Raleigh,.N. 


He learned telegraphy and drifted to 
Greensboro. Then he became a train 
dispatcher on the old Richmond and 
Danville Railroad. A couple of years 
later, somebody got him interested in 
insurance, so in 1905 he started out as 
solicitor and proceeded to _ succeed 
quickly. 

In 1912 there were three small insur- 
ance companies in North Carolina: the 
Greensboro Life, Security Life and Jef- 
ferson Standard. None was large enough 
to make a life-sized figure, so they took 
an arm from one, a leg from another 
and some fragments from the third, and 
out of these remnants they constructed 
one sure-enough company—the Jefferson 
Standard. 

Julian took to insurance like President 
Roosevelt takes to new ideas. He became 


agency manager in 1912, vice-president 
in 1914, and has been president since 
1919. Under his skillful guidance, the 


company has increased its business 
steadily until today it is close to the 
$400,000,000 mark. 
Some Outside Affiliations 

You'd naturally think that being the 
head of a big business enterprise like 
the Jefferson Standard would take up 
all his time, but if we were to enumerate 
all of the things with which he is con- 


C. 


nected, the list would easily stretch from 
the ground floor to the roof of the 
seventeen-story Jefferson Standard build- 
ing in Greensboro. For instance, here 
are just a few: He is president of the 
Atlantic & Yadkin Railroad, director in 
the Pilot Life, director of Southeastern 
Cottons and director of the Mooresville 
Mills. He ~~ has served as president of 
the Federal Land Bank at Winston- 
Salem, as a member of the City Council, 
at Greensboro, a director of the Greens- 
boro Che amber of Commerce, trustee of 
Richardson Hospital, trustee of the A. 
and T. College, and so on, far into the 
night. In fact, if you ever run across 
anything important around Greensboro 
that has a blank in it, just insert the 
name of Julian Price and you'll. be on 
safe ground 

And before we forget it: he’s a mem- 
ber of innumerable organizations from 
the Nobles of the Mystic Shrine to the 
Plumbers Who Never Forget Their 
Tools. 

Mr. Price was born in Richmond, Vir- 
einia, in 1867. He is the youngest-acting 
72-year-old citizen that we’ve got down 
here in North Carolina. He loves to be 
with people, and they love to be in his 
company. As a general rule, he’s nearly 
always in a good humor, nearly always 


Merchandising Foreclosed Real Estate 
By C. T. S. Keep 


President Previews, 


Life insurance companies have done 
rather nobly with their acquired real 
estate. Thrown into the field suddenly 


a decade ago and forced to learn the 


realty business overnight, they have done 
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KEEP 


better than could have been expected. 
They have not made as many mistakes 
as they might nor as would have seemed 
inevitable. Today many of them have 
efficient real estate departments. 

But the fact remains that 


C. Se 


neither 


Inc., National Real Estate Clearing House 


banks nor life insurance companies want 
to be in the real estate business. Yet 
it is neither wise nor practical to dump 
acquired properties indiscriminately on 
the market as advocated by some. Action 
of this sort is certain to depress the 
real estate market and to keep it de- 
pressed as long as such forced selling 
continues. 

Naturally, one asks, what is to be 
done then, with institutionally owned 
real estate? If it is bad both to dump it 
on the market and to hold it, what is 
the alternative? 

Need Proper Approach 

The answer, as I see it, is in the adop- 
tion of proper merchandising methods 
for real estate, whether it be institution- 
owned or privately held. Too, I do not 
believe that any iron-clad rule can be 
laid down that will apply to all proper- 
ties equally. 


Real estate—and this holds just as 
true for banks and life insurance com- 
panies—must take a lesson from _ busi- 


ness and industry. When a product fails 
to sell in the manner expected, a manu- 
facturer or wholesaler first surveys the 
market. He then creates the proper dis- 
tribution of his product and also creates 
the demand. Real property has not been 
approached properly. Nor has the dis- 
tribution been right. Jt has been as 
limited as possible rather than as wide 
as possible. What demand has existed— 
and it has been large at times—has been 
due to the urge of the average individual 
for a home of his own rather than to 
efforts of realtor or builder. 





_ Therefore, the first step in the solu- 
tio: of the realty problem of banks 
and life insurance companies must be 


(Continued on Page 6) 





Kaiden 
JULIAN PRICE 


Studios, Inc 


jolly, but when he feels that he has justi- 
fiable cause for fault-finding, he can cuss 
like a sailor who has just had a bucket 
of tar dropped on him from aloft. I’ve 
been at various gatherings with him on 
innumerable occasions and it has al- 
ways been interesting to note how 
cverybody gravitates in his direction. 
Good Raconteur 

Among his other qualifications, he is 
as fine a story-teller.as ever tickled the 
risibilities of an audience. There’s one 
particularly good one he tells about the 
farmer who had twin daughters. It 
seems that this farmer—but what’s the 
use of taking time to write it all out; 
it wouldn’t be published here any way. 

While hee D ed the organizations to 
which he belongs, I forgot to add that 
he also is a member of the Greensboro 
Rotary Club. He—along with two or 
three others—form what is known as 
“the wrecking crew,” and they’ve wrecked 
many a speaker who has appeared before 
the club. It got so for a while that when 
a man was invited to address the Rotari- 
ans of Greensboro, he would invariably 
ask: “Is Julian Price going to be there ?’ 
The officers of the club finally had to 
threaten to throw the whole gang out 


m their ears. Since then, they’ve be- 
haved themselves pretty nicely. 
He won't talk about his charities or 


folks of North 
well his activities 


benevolences, but the 
Carolina know pretty 
in that direction. He’s as generous- 
hearted as he is personable. It often 
has been said that he has started off 
more young men in the insurance busi 
ness than any other individual in the 
South. 

I publish a magazine down in North 
Carolina and my work takes me from 
one end of the state to the other. It 
has been my good fortune to have met 
practically every big business man in 
this section, as well as the leading pro- 


fessional men, politicians, industrialists 
and others. If somebody were to ask 
me to make a list of the finest men | 
ever have met in North Carolina, I'd 


probably have a lot of trouble with the 
second, third, fourth, fifth or sixth 
names on my list, as well as with others 
further on down the line. But I wouldn’t 
have the slightest difficulty in putting 
down the name of the man in No. 1 
position—Julian Price. 
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It's a Stopper, says Tide Magazine 


of Bankers Life May magazine adver- 


tising headline which read: 


If You Care for Your Wife .. . 
Care for Your Widow 


Thus, another Bankers Life ad cap- 
tion has won a place with the fifteen 
to eighteen advertising headlines se- 
lected month by the 
outstanding publications in the adver- 


each one of 


tising and sales promotion world. Latest 


selection—Tide, issue of June 1, 1939 
brings the total of Bankers Life 
advertising headlines to rate Tide's 


Stoppers column to five—a record for 


life insurance companies engaged in 
national magazine advertising. Other 
Bankers Life “Stoppers” since 19335: 
What the Widow 

Told the Wife 


How Do You Rate 
As a Father? 


Kind to His Wife ... 
Cruel to His Widow 


Could Your Wife Afford 
To Be a Widow? 


—sic— 
“Greatest sound I've heard since the 


declared an unidentified 
Chicago banker, in Des Moines recent- 


depression!” 


ly for annual convention of the Iowa 
Bankers’ Association, as he listened to 
riveting hammers rat-a-tat-tatting on 
steel framework of rapidly progressing 
new million and a half dollar Bankers 


Life Home Office Building. 
a 


DDD stands for Double Duty 
Dollars, apt description of funds in- 
vested in life insurance premiums and 
widely publicized by Bankers Life 
through its national magazine and direct 
mail advertising. New twist to DDD— 


authored by Bankerslifeman Frank 
Dickinson, Buffalo, N. Y., Agency 
Manager: 


“Mr. Prospect can’t dodge DDD 
—Death, Disability or Dependent 
old age. He might dodge the 
sheriff but he can’t get away from 
one of the “D’s’.” 


—-BLC-—— 


BANKERS LIFE 
DESMOINES COMPANY 


Established 1879 

















Woman’s Benefit Assn. 
Addressed By L. H. Pink 


tion Has Grown and Held to High 
Ideals of Its Founder 

Former and present objectives of 
fraternal organizations were explained 
by Louis H. Pink, New York Superin- 
tendent of Insurance, in an address to 
the Woman's Benefit Association, Port 
Huron, Mich., which held its annual 
convention in New York July 18. The 
association was founded by Bina West 
Miller who is now its president. Mr. 
Pink observed that when this organiza- 
tion was started forty-seven years ago 
there were approximately thirty-nine 
fraternals doing business in New York 
State having assets of about $4,000,000. 
Today there are eighty-five fraternals 
with asse‘s of $876,000,000. The asso- 
ciation began with a loan of $500 and a 
basement office with a desk, two chairs 
and a letter file. It now has close to 
200,000 members and holds in trust for 
the women of this country some $80,- 
000.000. 

Mr. Pink made note of the important 
part women now have in the business 
and political life of this country, com- 


pared with what they enjoyed at the 
time this association was formed. The 
early fraternal organizations, he said, 


were intended to supply some insurance 
benefit, some precaution § against ill 
health or death, but first emphasis was 
placed upon bringing people together 
and upon the encouragement of social 
life and welfare work in each com- 
munity. 
Now Mutual Companies 

As a result of the tendency away from 
“lodge meetings,” he continued, many of 
the larger fraternals have _ practically 
ceased to perform social and educational 
work and have become to all intents 
mutual insurance companies. Some of 
the smaller organizations are merely a 
medium or agency for continuing in sal- 
aried office those who are in charge. In 
the course of his address Superintendent 
Pink said: 

“The first obligation of a fraternal, 
like that of any other insurance com- 
pany, is to be financially sound and able 
to pay in full whatever obligations it un- 
dertakes. The second important duty is 
to deal fairly with its members and 
nolicvholders. 

“In order to justify the continuation 
of the tax favoritism which is given the 
fraternals by practicallv all of our states, 
worthwhile endeavor in spreading the 
ideals of benevolence. religion, patriotism, 
education or public health must be car- 
ried on. Your organization is one of 
those which continues to be a fraternal 
in the nroper sense of the term. 

Mission Not Accomplished 

“In the forty-seven years of your 
existence women have come out of the 
home and are found in large numbers 
in every social, educational and business 
“ctivitv. We know that the world would 
be much worse than it is without the 
organized efforts of women. But despite 
vour efforts we find ourselves in far 
greater distress and nearer calamity than 
we were forty-seven vears ago. You 
are in industry, in public life; vou have 
bv law an equal voice in political ac- 
tivity, but you have not yet accom- 
nlished your mission. The spread of the 
ideals of fraternalism and the bringing 
of men and women together on a com- 
mon platform and in common under- 
standing is peculiarly a problem for 
women and the need is now greater 
than ever in the past. 

United Effort 

“The fraternals are above all imple- 
ments of democracy and an effective 
force for promoting democratic ideals 
and the rights and happiness of the ‘for- 
gotten men.’ You can hardly belong to 
a fraternal organization and not be 
ardently for all of the human rights 


cuaranteed by the Constitution of this 
country and by the bills of rights and 
customs in other free nations. 

creat 


“We can do a work for the 





HEARD On The WAY 





The Washington Review, a periodical 
summary of national business affairs, 
published by the Chamber of Commerce 
of the United States, in its current issue 
says that the investigation of the Anti- 
Monopoly committee in Washington rel- 
ative to life insurance has been one- 
sided. 

“Whether the object is to superimpose 
Federal regulation on state regulation is 
not yet clear,” it says. The Washington 
Review adds “The results of Federal, 
instead of state stipervision, in other 
lines of business do not warrant anv 
assumption that extension of Federal 
regulation into the insurance field would 
be of any benefit to policyholders.” 

The Washington Review also says that 
no branch of business has made such a 
creditable showing in the depression as 
has life insurance.” 


The Lamar Life Insurance Co. of 
Jackson, Miss., is to hold another of 
its interesting perambulating conven- 
tions. This will be the thirty-third an- 
nual agency convention. It starts in 
New Orleans August 4. The convention 
will then come to New York on the 
S.S. Dixie, arriving August 10. Head- 
quarters here will be at the Pennsyl- 
vania. The representatives of the com- 
pany will see the World’s Fair here; 
will attend a broadcast at NBC studios. 
On August 13 stop will be made at 
Washington and a visit to Mt. Vernon 
will be made also. On August 14 the 
Lamar Life representatives will arrive 
in Louisville where the Kentucky Derby 
at Churchill Downs will be witnessed. 

Among those who will deliver addresses 
in New Orleans are P. K. Lutken, presi- 
dent; Dr. J. O. Segura, vice-president 
and medical director; State Supervisors 
R. S. McKnight, Alabama; R. B. Nelson, 
Mississippi; Frank Phillips, Tennessee, 
and Ed Olsen, Texas; also Mississippi 
District Managers W. C. Buckley and 
W. S. Hunt. 

On July 19 the Paul W. Cook agency, 
Mutual Benefit, Chicago, celebrated the 
agency’s second birthday with a party 
at Wilmette Beach near Chicago. The 
agency is 20% ahead in paid-for produc- 
tion over a year ago, and 20% ahead 
for the first six months of 1939 as com- 
pared with same period of 1938. The 
Paul W. Cook agency opened with nine 
full-time agents. There are now twenty- 
four full-timers. 

Newest member of the associates 
group is Joseph F. Skriner of Joliet. 
He has been a consistent producer both 
of volume and lives. In 1937-8 he served 
as president of the Joliet Life Under- 
writers Association. 

Still opposed to the mass production 
idea, Mr. Cook is continuing to build a 
group of associates who hold regular 
sessions in consultation on life insurance 
developments, including programming, es- 
tate analysis and taxation the findings of 
which are available to policyholders of 
all the members. Mr. Cook has again 
qualified for the Million Dollar Round 
Table of which he is a life member. 

Among those attending the birthday 
party was Assistant Superintendent of 
Agencies G. Franklin Ream of the Mu- 
tual Benefit home office. 


Uncle Francis. 





preservation of individual rights and lib- 
erties and in spreading the spirit of 
democratic government not only here 
but throughout the world by joining to- 
gether in solemn endeavor for the per- 
netuation of these rights in our own 
land. 

“The great danger to the United States 
and to the other democracies of the 
world comes not so much from the 
totalitarian states as from ourselves. We 
must keep ourselves free from the mis- 
understandings and hatreds which pre- 
vail in the dictator nations. We must 
preserve inviolate tolerance, a spirit of 
mutual trust and helpfulness, and the 
essential human rights guaranteed by our 
Constitution. In this spirit and with this 





July 21, 1939 


Mr. and Mrs. Henry S. Nollen 


One of the principal social features of 
the convention here of the Equitable 
Life of lowa last week was a dinner 
dance at the Waldorf-Astoria Hotel. The 
above picture of Chairman Henry §, 
Nollen of the Equitable and Mrs. Nollen 
was taken at the dinner. 


R. G. Hunter Makes Hit 
With “Information Please” 


One of the hit numbers on the con- 
vention program of the Equitable Life 
of Iowa last week in New York City was 
the “Information Please” panel when 
Vice-President and Actuary R. G. Hunter 
took a tip from Clifton Fadiman of 
Canada Dry’s popular radio program and 
good-naturedly grilled a group of four 
“experts” from the company’s home of- 
fice with questions sent in from the field, 

On the panel as “experts” were R. C. 
McCankie, vice-president and associate 
actuary; Dr. R. R. Simmons, medical 
director; Associate Actuary P, C. Irwin, 
and E. E. Cooper, assistant superintend- 
ent of agencies. In a light vein the 
program did give some information re- 
carding company practices and revealed 
certain changes now in process. 

Final session of the Equitable of Iowa 
convention, held last Friday morning, 
was given over to the leading producers 
of the company, some of the top men 
reporting on methods they had followed 
in closing business. Presiding at the 
session was E. E. Cooper. 


CAUSES OF DEATH 
N. Y. Hea'th Department Giving Insur- 
ance Companies Reports of Physi- 
cians for Statistical Purposes Only 

The Health Department of New York 
City has made available to insurance 
companies information about causes of 
death contained in confidential reports 
to the Department made by physicians. 
This is being done under a stipulation 
that the knowledge will be used for sta- 
tistical purposes only and in no case 
in the settlement of an insurance claim. 
The arrangement was endorsed by both 
Mayor La Guardia and Health Com- 
missioner Rice. 

Dr. Louis I. Dublin, statistician of the 
Metropolitan Life, said that his com- 
pany’s only interest in the material 1s 
to increase the value of the statistics 
compiled by his department to physicians 
and students of public health. 

In no instance, he said, would requests 
for the information be made until after 
settlement of the claim had been made 
by the company. He added that in the 
past information of similar nature has 
been gathered from the physicians them- 
selves by direct mail, and for the most 
part with cooperation of the doctors after 
settlement of the policyholders’ cla‘m. 


——ee 











determination we can best perform our 
work for the perpetuation of free inst 
tutions everywhere.” 










July : 
Mut 
I 


LUNC 


[llinoi 
Dep 


The 
de ar 
[Iino 
attrac 
local 
100 g 
visors 
the n 
Pink, 





















e of- 
field. 
R. C. 
ciate 
edical 
rwin, 
tend- 
1 the 
n Te- 
ealed 


Towa 
ning, 
ucers 

men 
owed 


the 


Ss O 
ports 
‘jans. 
ation 
sta- 
case 
laim. 
both 


>om- 


' the 
>om- 
al is 
stics 
‘jans 


1ests 
ifter 
nade 

the 

has 
em- 
nost 
ifter 























july 21, 1939 








Rese 


THE EASTERN 
— UNDERWRITE 





Page 5 





Mutual Trust Life’s _ 
Formal N. Y. Opening 


LUNOE, NEIL, LESTER HOSTS 


‘ois Company Establishes Eastern 
cement; Given Good Send-Off; 
Planting Agencies Upstate 


The formal opening of the new Eastern 
department of the Mutual Trust Life of 
Ilinois in New York City on Tuesday 
attracted more than usual interest in 
jocal life insurance circles. Upwards of 
100 general agents, managers and super- 
visors of other companies attended and 
the notables invited included Louis H. 
Pink, Superintendent of Insurance of 





L. R. LUNOE 


New York; Roger B. Hull, managing di- 
rector, National Association of Life Un- 
derwriters; Benjamin Alk and John M. 
Hughes, respectively president and sec- 
retary, Life Underwriters Association of 
New York. Headquarters of the Mutual 
Trust Life are in the Chrysler Building. 
The company recently received its li- 
cense to do business in New York State 
aving passed the strict requirements of 
the New York Insurance Department. 
Hosts at the formal opening were L. R. 
Lunoe, manager of the Eastern depart- 
ment, who was previously superintendent 
f agencies at the home offices; A. H. 
Neil, assistant manager, who has been a 
field supervisor in New England terri- 
tory, and Lester I. Lester, general agent, 
tho was formerly assistant manager of 
the agency of another company. Start- 
ng off under favorable auspices the com- 
pany, which operates on a strictly mutual 
net level premium reserve basis is al- 
teady planting agencies upstate New 
York. Metropolitan territory will be de- 
veloped under the supervision of General 
\gent Lester. 

Establishment of its Eastern depart- 
ment here will enable the Mutual Trust 
Life to become better known in Greater 
New York and other strategic centers of 
this state. Thirty-four years old, its 
growth has been steady and persistent 
in keeping with its policy of operating 
ily in more healthful states and expand- 
ing no faster than sound economy and 
emcient policyholders’ service justify. 
The company operates in eighteen states, 
and more than one-third of its new busi- 
ness comes from Eastern territory. At 
the close of 1938 its annual statement 
showed $43,588,261 in assets, $3,122,575 in 
surplus, and insurance in force of $171,- 
4/9183. Its new paid-for business so 
lar this year is slightly ahead compared 
with the same period of 1938. Premiums 
lor 1938 totaled $5,662,842. 

L. R. Lunoe 18 Years With Company 
L. R. Lunoe, for more than eighteen 
years with Mutual Trust Life, is well 
equipped for his new post as Eastern 
manager. He has covered a lot of 
round in the past five years as superin- 
tendent of agencies, knows how to cope 








with managerial problems as he spent ten 
years in Boston (before going to the 
home office) in charge of the New Eng- 
land department. He started with the 
company in 1921 as a supervisor after 
six years’ experience with the Connecti- 
cut Mutual as a full-time agent. Next 
year will mark his twenty-fifth anniver- 
sary in life insurance work. 


A. H. Neil, Jr., Started as Agent 


Mr. Neil served in the United States 
Force during 


Air the war and on his 





\. H. NEIL, JR. 

return entered life insurance as an agent 
for the New York Life. Later he was 
appointed agency organizer in Connecti- 
cut and served in that capacity for eleven 


LESTER I. LESTER 


years, resigning in March, 1938, to be- 
come field supervisor in New England 
for Mutual Trust Life. He has now 
been transferred to New York as assist- 
ant manager, Eastern department. 
Lester Large Personal Producer 

With twenty-one years’ experience in 
selling life insurance General Agent Les- 
ter I. Lester has had previous service 
with the Prudential and Equitable Life 
Assurance Society. After World War 
service he became a Prudential agent, 
then signed up with the Equitable in 
the old Weiller agency where he was 
a unit manager for seven years. For 
the past seven and a half years he has 
been assistant manager to Andrew Kako- 
yannis, Prudential Ordinary manager. A 
large personal producer, he has also 
conducted educational classes from time 
to time. 

Managers and general agents on hand 
Tuesday to welcome Mutual Trust Life 
included William Bender, National Life 
of Vermont; Fred Brandwein, Mike Wal- 





I. Samuels Groomed For 


Re-election as Trustee 


The Colorado and Wyoming associa- 
tions of life underwriters are furthering 
the candidacy of Isadore Samuels, Den- 
ver, for re-election as trustee of the 
National Association. John O. Andrews 
of the Life Agency Managers Associa- 
tion, Denver, is chairman of the com- 
mittee advancing Mr. Samuels’ interest 
in this connection. 

The candidate was graduate from Park 
College, Parkville, Mo.; was professor 
of public speaking in Oklahoma A. & M. 
College; studied law at Columbia Uni- 
versity and Kansas City University; en- 
tered life insurance in 1922; served as 
secretary-treasurer and is a past presi- 
dent of the Colorado association; was 
national executive committeeman, gen- 
eral chairman 1937 national convention, 
chairman “On to Houston” committee 
1938, member executive committee Gen- 
eral Agents and Managers Section, and 
takes a leading part in a large number 
of civic, charitable and benevolent activi- 
ties. Mr. Samuels is general agent, New 
England Mutual. 


Eckert Led Cobwnbion 


National During June 


Martin J. Eckert, general agent at 
Binghamton, N. Y., Columbian National 
Life, celebrated his silver anniversary of 
service with his company by leading his 
organization to first place among all 
Columbian National agencies in paid life 
insurance for June. 

Mr. Eckert’s anniversary coincided 
with his company’s thirty-seventh anni- 
versary celebration and so the Bing- 
hamton agency was involved in a double- 
header campaign in June. In honor of 
the agency’s success last month, an out- 
ing was held at Aquaga Lake. 


PEN COMPANY BUYS GROUP 





Policy Written by Travelers Covers Life, 
Accident, Sickness, Hospitalization 
and Surgery 
Installation of a complete plan of 
Group insurance for all its employes 
has been announced by W. A. Sheaffer 
Pen Co., Fort Madison, Iowa. Approxi- 
mately 1,200 employes, are immediately 
eligible for life insurance, accident and 
sickness, hospital indemnity, and surgi- 
cal benefits in accordance with a formula 
based on monthly earnings. The indi- 
vidual amounts of life insurance range 
from $500 to $4,000 and, according to 
the Travelers, which underwrote the risk, 
will develop a total volume of $1,300,000. 
Weekly accidents and sickness bene- 
fits, paying indemnity for total disability 
resulting from non-occupational acci- 
dents or sickness, range from $8 to $0. 
Employes are also covered for from $3 to 
$6 daily hospital benefits, depending upon 
salary classification, and for $75 or $150 
maximum surgical benefits. The group 
hospital indemnity provides, in addition 
to a stated benefit per day of hospitaliza- 
tion, up to five times the daily benefit 
for fees charged for X-rays, anesthetics, 
laboratory, delivery room and operating 
room. Reimbursement for surgeon’s fees 
for specific operations is provided with a 

fixed schedule. 


BUILDING PLANS CHANGED 

Interstate Life and Accident of Chat- 
tanooga has changed the plans recently 
announced for its new home office 
building to be erected on the company’s 
present site. Instead of six stories 
the building will be seven. Work will 
start in December. 


PACIFIC MUTUAL’S GAINS 
Maintaining its steady progress since 
reorganization. the paid business of Pa- 
cific Mutual Life for the first six months 
of the present year shows a gain of 15% 
over the same period of 1938. 





lach, A. L. Dickey, Provident Mutual: 
Milton Herzberg, Equitable 


Schnur, all of the Guardian Life. 





Society ; 
Tames Faller, Leo Birnbaum, Jerome A. 
Rooney, Clarence Leyendecker and Jerry 


Eugene M. Reed Is Made 
H. O. Agency Assistant 


WAS EDITOR OF LIFE AZTNA-IZER 


Spent Seven Years in New York as 
Home Office Group Representative; 
Graduate of Yale 


Promotion of Eugene M. Reed, for 
the past two and a half years editor of 
the Life Aetna-izer, to the position of 
home office agency assistant has just 
been announced by S. T. Whatley, vice- 
president of the Aetna Life. 

A native of Connecticut and a graduate 
of Yale, Mr. Reed joined the Aetna Life 
in 1923. After graduating from the 


EUGENE M. REED 


\etna group school, he served as home 
office Group representative in New York 
City for seven years and in Cleveland 
one year. In 1931 he was called to the 
home office to become an assistant in the 
Group department where, among other 
duties, he had charge of the Group school 
In December, 1936, he was appointed 


editor of the Life Aetna-izer. 

Having been recognized as an out 
standing house organ for a number of 
years, the Life Aetna-izer was kept on 


high standard and enjoyed 
features under Mr. Reed's 
editorship. Prominent in home office 
activities, Mr. Reed is also known 
throughout the state for his photography 
and served this past year as president of 
the Hartford County Camera Club 

Mr. Reed’s new duties will include con- 
tact with the field and teaching in the 
Aetna life insurance school, which is held 
several times a year at the home office 
and which draws many promising Aetna- 
izers from all parts of the country for 
five weeks of intensive instruction in 
insurance and selling methods. 

The new editor of Life Aetna-izer, as 
printed in The Eastern Underwriter last 
week, is John K. Luther. 


CL U Organizer Here Is 


Large Personal Producer 
Williaim J. Dunsmore, agency manager 
in New York for the Equitable Society, 
has an article in the company’s Agency 
Items on the CLU and its relation to 
success. Mr. Dunsmore was an organ- 
izer of the New York City CL U Chapter 
and served as its first president. Besides 
managing his agency he last vear per 
sonally paid for $886,147 of business and 
this vear to date has paid for more than 
$600,000. Among his statements Mr 
Dunsmore said this: “Seventeen years in 
the life insurance business has proved to 
study is the greatest self-motivating 
power there is.” 


PORTLAND OFFICE OPENED 

American National of Galveston has 
opened offices in Portland, Ore., for its 
Industrial department, in 500-504 Yeon 
Building. 


the same 
several new 


Page 6 
Five Get Fellowship 
Of L.O.M.A. Institute 


2444 STUDENTS TOOK EXAMS 


Honor Students Named; Harold E. Curry 
and Ward H. Swanson Qualify for 


Special Honors 


The Life Office Management Associa- 
tion Institute has completed its seventh 
year. Results of examinations published 
in the 1939 Year Book of Examinations, 
now being mailed out, shows that in 
May 2,444 students, employes of 151 life 
insurance companies and kindred organ- 
izations, wrote 4,661 examinations. This 
is a substantial increase in all respects 
over the 1938 figures. 

This year five students completed all 
requirements for the L.O.M.A. Institute 
“Fellowship” and _ will receive their 
diplomas at the annual conference of the 
association in New York City in Sep 
tember. They are these: 

Roger W. Clark, Union Central Life; George 
R. Grace, Ohio National Life; Leroy J. Laur. 
Northwestern Mutual; Carl H. Page, Central 
Life Assurance Society; Earl P. Parmelee, Con 
necticut “ General. 

Ninety-seven other students have com- 
pleted all examination requirements of 
the program, and will become Fellows of 
the Institute when their theses, many of 
which are being written, have been ac- 
cepted. 

The Institute has issued 2,193 certifi- 
cates for completion of Course I, 534 
associateship diplomas to those who have 
completed Courses I, II or IITA, and 
fourteen students have been awarded 
the Fellowship. 

Some Honor Students 

Harold E. Curry of the Farm Bureau 
Life completed Course I with “Magna 
Cum Laude” distinction. 

Sixteen students completed Course I 
with “Cum Laude” honors. They were 
these: 

Donald G. Atkins, 
Baskin, Metropolitan; 
politan; Harry L. Bosshard, Pacific 
James A. Dearborn, Metropolitan; John L. 
Elliott, Washington National; Miriam Fitts, Na 
tional Life; William H. Greenwood, Jr., Provi 
dent Mutual; Alice L. Hagerty, Farm Bureau 
Life; Joseph E. Hilser, Jr., Prudential; Eleanor 
A. Lafferty, Industrial Life; Byron E. Linville, 
Bankers Life Co.; Mary H. O’Rourke, Farm 
Bureau Life; Artemas R. Roberts, Bankers 
Life Co.; Ward H. Swanson, Central Life As 
surance Society; Martha C. Weaver, Lincoln 
Liberty Life. 

The following five students received 
“honorable mention” upon completion of 
Course I in 1939: 

Henry C. Barkhorn, Jr., 
R. Bianco, Central Life Assurance 
Trevor Davies, Bankers Life (Co.; 
Frisbie, Massachusetts Mutual; 
goner, Lincoln Liberty. 

Ward H. Swanson of the Central Life 
Assurance Society, has the distinction of 
being the only student to earn Cum 
Laude honors for both Course I and II 
Only two students to date have been 
awarded Cum Laude honor for Course II 
—in 1934 it was awarded to William A. 
Knight, Life Insurance Co. of Virginia. 

The following five students were 
awarded “honorable mention” upon com 
pletion of Course II in 1939: 

George H. Clark, Massachusetts Mutual; 
Ernest T. Koopman, Lutheran Mutual; Robert 
V. O’Brien, Massachusetts Mutual; Lorne L. 
Smith, Metropolitan; Edwin J. Treadway, 
Equitable Society. 


Monarch Life; 
Robert D. Beals, 


Maxwell 
Metro 
Mutual; 


Prudential; Donald 
Society; 
Henry F. 


Frances Wag 


LAUER AGENCY LEADS COMPANY 

The Matthew J. Lauer agency, Conti- 
nental American, New York City, led the 
company for the first half of 1939 both 
in volume of new business and in new 
premiums. Volume was equal to the 
same period last year and premiums were 
20% ahead of the total for the first half 
of 1938. 





SALES IN BUFFALO AREA 

Life insurance sales in Buffalo, as re- 
ported by forty-six agencies, totaled $5,- 
638,977 in June, a decrease of 8.3% from 
$6,150,632 in June, 1938. During the sec- 
ond quarter of 1939 sales totaled $16,- 
993,081, a decrease of 3.3% from $17,613,- 
949 in the second quarter of 1938. Sales 
for the first half of 1939 mounted 2.2% 
to $35,755,309 from $34,981,798 in the 


corresponding 1938 period. 
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Merchandizing Foreclosed Real Estate 


(Continued from Page 6) 


in arriving at the proper approach. This 
should be in the form of a survey by 
an unbiased agency of every property 
owner. And this survey must be more 
than just an appraisal. After all while 
appraisal valuations are good, they do 
not always help to move _ properties. 
This survey must show whether the 
property should—and can—be held for a 
rise in values or whether it should be 
disposed of immediately to forestall still 
greater loss later on; whether it should 
be remodeled into an income property 
from a residence; whether it should be 
broken up into building lots or held 
as an estate, and similar points. 

During the last year or so, Previews 
has been called in in an advisory capacity 
by various institutions to do survey work 
of this sort and render the proper recom- 
mendations. We found a large estate in 
one instance that, if held for three years, 
would net the estate $142,000. but which, 
if broken up into building subdivisions, 
would net about $1,200,000. We discov- 
ered old dwellings, too large to be sold 
today, with very large rooms that could 
be remodeled into apartments, turned 
into income producers and sold at a nice 
profit. Again, we found properties that 
fairly cried aloud to be disposed of im- 
mediately at whatever they would bring. 

Guide on Disposal 

These are some of the points, or 
recommendations, if you will, that the 
right kind of a survey will bring forth. 
Once these recommendations are made, 
the bank or insurance company has a 
definite guide in the proper disposal of 
its real estate. , 

But, to dispose of its properties, it 
must merchandise them, creating as large 
a market as possible. Instead of listing 
them with one or two brokers, it should 
list them with as many as possible, just 
as a manufacturer seeks as many dealer 
outlets as he can secure. 

Previews has proven the value of this 


form of realty merchandising. Our turn- 
over on higher priced residential prop- 
erties has been some five or six times 
that of the real estate business as a 
whole because we have merchandised 
these properties with thousands of brok- 
ers in all parts of the country. We have 
used as many as 1200 listing sheets on 
one particular property, in addition to 
the regular mailing of several thousand. 
A ranch in Montana was sold to a man 
in Philadelphia; a residence in Pasadena, 
California was sold to a man in New 
Jersey. By merchandising properly, buy- 
ers can often be found hundreds or 
thousands of miles distant from the 
property itself. 

This survey and merchandising plan 
for the disposal of real property, can 
be applied to properties held by banks 
and insurance companies. 





C. T. S. Keep is president of Previews, 
Inc., the National Real Estate clearing 
House. Although some $80,000,000 in real 
estate is listed with it, Previews does not 
sell real estate. Founded on the theory 
that as real property is one of our 
biggest investment mediums, it should 
have a clearing house where all prop- 
erties could be listed at true market 
value similar to the Stock Exchange and 
that these listings should be made avail- 
able to all real estate brokers, Previews 
“merchandises” properties. Mr. Keep, 
whose full names are listed in “Who's 
Who,” is a Rhodes scholar and Williams 
graduate. His early ambition was to be a 
newspaper man when, as a lad of fifteen, 
he succeeded his brother, O. D. Keep, 
now publisher of Cue, as Rutherford 
correspondent of the Passaic News. Be- 
fore joining Previews, Mr. Keep was 
connected with one of Wall Street's 
leading investment houses. His approach 
to real estate is more that of a com- 
bination of the economist and merchan- 
diser. 
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Helena, Montana, Holds 
Its Diamond Jubilee 


COLD DISCOVERY ANNIVERSArRy 





City Still a Mining Center; Interest 
Pageant Held; Home of Western 
Life Insurance Co. 





Maybe because the material with which 
it had to work is so dramatic, but what- 
ever the reason, the diamond jubilee eqj- 
tion of the Montana Record-Herald of 
July 12 is one of the most interesting 
special editions which has come to the 
attention of The Eastern Underwriter 
It is a very large edition based on the 
discovery of gold on July 14, 1864, in 
Last Chance Gulch. More than 509 
Helena people took part in a pageant 
called “From Camp to Capital,” pre. 
sented at the State Fair Grounds, There 
were numerous other events. They drew 
people from all parts of the country, 

The Helena mining district embraces 
an area of some 4,000 square miles, [py 
the seventy-five years since the discovery 
of Helena the total production of the 
district has been in excess of $300,000- 
000 of which over one-half has been in 
gold, one-third in silver and the re- 
mainder in lead, zinc and copper. At 
the present time the production of the 


Helena district is at the rate of $3,500,000 — 


annually, principally in gold. 
Only Gold Camp Not Now a Ghost City 
Unlike the early day gold camp of the 
West Helena is the only placer gold min- 
ing camp which has not become a ghost 
city; in fact, Helena is quite a city now. 
In Helena is the Western Life Insur- 
ance Co., formerly the Montana Life 
Insurance Co. which has nearly $50,000,- 
000 in force. The company commenced 
business in 1910. R. B. Richardson is 
president and Alex Cunningham is vice- 
president and treasurer. 





GROUP SALES HEAVY 


Industrial Still Shows Considerable Re- 
duction; Ordinary Increase Moderate 
First Six Months 


New life insurance for the first six 
months of this year was 3.9% more 


than for the corresponding period last 
year. The amount for June was 22.1% 
greater than for June of last year, the 
first increase since January in compari- 
son with the corresponding months in 
1938. New Group insurance showed the 
unusual increase of 330.9% over June of 
last year. New Ordinary increased 6.4%, 
and Industrial decreased by 24.5%. These 
figures were reported by the Association 
of Life Insurance Presidents. 

For the first half of the year, the total 
new business of the reporting companics 
was $3,830,307,000 against $3,684,769,000, 
an increase of 3.9%. New Ordinary 
amounted to $2,677,034,000 against $2,- 
345,497,000, an increase of 14.1%. Indus- 
trial was $742,322,000 against $1,107,183, 
000, a decrease of 33%. Group was $10- 
951,000 against $232,089,000, an increase 
of 77.1%. 

For June, the total new business of the 
forty companies reporting was $729,749,- 
000 against $597.773,000, an increase of 
22.1%. New Ordinary amounted to $406,- 
958,000 against $382,385,000, an increase 
of 64%. Industrial was $128,568,000 
against $170 312.000, a decrease of 24.5%. 
Group was $194,223,000 against $45,076,000, 
an increase of 330.9%. 

MERRILL W. COLBY DEAD 

Merrill W. Colby, general agent. Provi- 
dent Mutual for Central Ilinois, with 
headquarters in Decatur, died on July 
11 after a prolonged illness of over a 
year. Mr. Colby had been associated 
with Provident Mutual since December, 
1922. In April, 1923, he was appointed a 
general agent for Central [Illinois in 
partnership with Charles A. Atwood, and 
five years later became sole general 
agent. 


POSTAL UNION WELL AHEAD 

Postal Union Life of Los Angeles 
shows a gain in paid business for’ the 
initial half of this year of 180% over 
the initial half of 1938. 
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Seated center, left to right: E. E. Cammack, Morgan B. Brainard, S. T. Whatley. 


Left to right: 


Allen O. Cole, V. C. Rockhill, Joseph Hoagland, Theodore 


C. Thompson, Thomas J. Moloney, Robert M. Boyd, J. E. Dunn, Kent H. Newton, E. H. White, Edward G. Redfield, J. A. Bonanno, Wm. W. Luman, Sam 
H. B. Bullenkamp, Max Saymon, Philip D. Fagans, O. A. Krebs, Albert P. LaRoza, Ben Morgenroth, J. E. Lewis, R. H. 


Greene, A. C. Marschalck, J. M. Paret, 
Keffer, S. M. Weiland, Elmer Newton, John H. Munro, Jr., J. G. Richter, Wade H. Everhart, Roe A. Maier, Robert C. Polsgrove, W 


Fifty agents of the R. H. Keffer 
avency, Aetna Life, New York City, 
thrce executives from the home office at 
Hartford took out- 
ing at Lido Country Club last week. The 
Morgan B. Brainard, 


with 
part in the agency 


executives were 


president of the company; E. E. Cam- 


mack, vice-president and actuary, and 
Vice-President S. T. Whatley. Also in 
the party was J. E. Lewis, vice-presi- 
dent, New York office, Aetna Casualty 


& Surety. 


Attendance at the party was 
based on 


production qualifications in 





SUICIDE CONTENTION DENIED 
Insured’s Body Found in Lake Two Days 
After Issuance of Policy; Deci- 
sion Against Company 
The Michigan Supreme Court, in 
\enes E. Hoholek vs. Metropolitan Life, 
holds that a company must make a pos- 
itive case in order to defend successfully 

a claim under the suicide clause. 

Mrs. Hoholek, of Iron Mountain, was 
the named beneficiary in a $2,000 policy 
issued on the life of her husband Paul, 
July 1, 1936. The policy contained pro- 
vision for added indemnity in event of 
accidental death. Only two days after 
issuance of the policy the insured’s body 
vas found in a lake at Minneapolis, near 
the home of a relative with whom he 
had been staying. 

The company contested the widow’s 
claim, both on the ground that the case 
was one of suicide and on the contention 
that the applicant had misstated material 
facts in the application. 


Mrs. Hoholek, it was disclosed, had 
instituted suit against her husband for 
divorce. He had hinted of some de- 
spondency, telling the relative he was 
visiting in Minneapolis that he “had no 
home.” In the divorce bill Mrs. Hoholek 


had accused her husband of being a 
habitual drunkard, but in his application 
he had stated that he drank only a few 
giasses of beer occasionally, never be- 
coming intoxicated. 

The company sought a directed verdict 
but the trial court allowed the case to 
go to the jury, which awarded Mrs. Ho- 
holek a $2,200 judgment. The reviewing 
tribunal found that this indicated the 
jlry was unconvinced either that the 
insured committed suicide, as would have 
been established if the company had 
marshaled a strong enough case, or that 
the plaintiff had proved definitely her 
ontention that death was accidental, en- 
titling her to an additional benefit. 
There was no reversible error in the 
procedure, the reviewing court found, up- 
holding the jury’s judgment award. 


JONES ORANGE BELT HEAD 


icoficers elected by the Orange Belt 
(California) Life Underwriters Associ- 
ation are president, John E. Jones, 
Union Cotaual Life, Riverside; vice- 
President, James D. Palmer, Aetna, San 
Bernardino; secretary, Jack H. Faris, 
Pacific Mutual, Riverside. 





Godine General Agent 


Northwestern National 
Appointment of Leonard V. Godine as 
general agent for Baltimore and vicinity 
was announced by Northwestern Na- 
tional. Offices for his agency, to be 
known as the Baltimore agency, were 
opened July 20 at 801-2 Union Trust 
3uilding. Mr. Godine’s appointment 
marks the company’s initial entry to 
Maryland. He has had twenty years’ 
experience in life insurance. From 1918, 
following termination of his service in 
the war until the present time, he has 
served variously as cashier, personal pro- 
ducer and supervisor. He has consist- 
ently written a substantial amount of 
personal business. 

Mr. Godine has served as second vice- 
president of the Baltimore Life Under- 
writers Association; he organized and 
served as president of Troop “A,” Mary- 
land Cavalry Association, and is widely 
known in Baltimore through his spon- 
sorship and development of ice hockey 
in that city. 





CHICACO COMMITTEES ACTIVE 


The twenty-five committees named to 
steer activities of the Chicago Associa- 
tion of Life Underwriters are shaping 
their plans to the end that this may be 
the best year in association history. Joe 
C. Caperton, State Mutual Life, chair- 
man of Annual Message eek, an- 
nounces that his committee is soon to be 
augmented by eight sub-committees. The 
business practice committee, of which 
Herman A. Zischke, Union Central, is 
chairman, is sitting as a court of review 
on cases now pending. James H. Bren- 
chairman business- 


nan, Fidelity Mutual, 
getter sales clinic committee, reports 
that it has set nineteen objectives. 


LIFE CASHIERS MAY UNITE 


Los Angeles Life Insurance Cashiers 
Association has been invited to join with 
the San Francisco association in estab- 
lishing a national association of life 
cashiers. No action will be taken until 
September. 


NAMED BY OCCIDENTAL 


W. J. Blythe, a leading producer with 
the Great Southern Life for several 
years, has been appointed general agent 
at San Antonio for the Occidental Life 
of California, 





May and June. General Agent R. H. 
Keffer was host to the party. Presi- 
dent Brainard spoke briefly at the lunch- 
eon reviewing the progress made by the 
Aetna Life during the first half of 1939. 
His report to the agents showed that the 
company was in a favorable pene Mr. 


H. Waddington. 


Keffer and Vice-Presidents Cammack, 
Whatley and Lewis addressed the agents 


at dinner. Golf was the feature sport 
of the day. Many of the group, includ- 
ing President Brainard, played tennis. 
Practically all of the party went swim- 


ming 





SUPERVISOR 





ASPEGREN, Il 





Takes New Position in Wiese Agency 
Northwestern National Chicago; 
Brother to Enter Business 
Oliver R. Aspegren, II, has been ap- 
pointed agency supervisor, Raymond J. 
Wiese agency, Northwestern National 
Life in Chicago. This takes him from 
the highly productive Evanston branch 
directed by his father. Oliver R., Jr., 
joined the company four years ago and 


has maintained a good record for per- 
sistent production. 

Mr. Aspegren’s brother, Clifford, who 
is leader of a student orchestra now 


touring Europe, will become a member 
of the Wiese agency on his return to 
Chicago. All three members of the 
family, father and two sons, attended 


Northwestern U niversity and are frater- 
nity brothers. Oliver, Jr., was graduated 
from University of Chicago. 


Pacific Mutual Changes 
Status of Newark Agency 


Pacific Mutual Life announces that 
effective August 1 the company’s branch 
office in Newark, N. J., will be trans- 
formed into a general agency. Thomas 
C. Sherman, who has been branch man- 
general agent 


ager, will take charge as 
and will continue his offices in the Ray- 
mond-Commerce Building. The change 


does not affect the railroad department. 


GROUP HOSPITAL INS. POPULAR 

F. W. Moller, state manager of the 
hospitalization department of the Busi- 
ness Men’s Assurance in Indianapolis, 
says wide attention has been attracted 
in the state by hospital insurance, par- 
ticularly in the Group division, Re- 
cently it was announced that the Wil- 
liam H. Block Co., one of the largest 
department stores in the mid-West, has 
distributed Group policies to all its em- 
ployes. They provide hospitalization and 
physician’s fees for thirty days for any 
one illness or accident. 


LEYENDECKER- SCHNUR REPORTS 

The Levendecker-Schnur agency, 
Guardian Life, New York City, paid for 
$403.911 new life insurance exclusive of 
Total paid-for in 
first half of 1939 is 


annuities during June. 
the agency for the 


$3,244,457. 


Robert Kruh Agency Has 
Best June; Some Leaders 


The Robert Kruh agency, Continental 


American Life, New York City, set a 
new agency record for business written 
and paid for in June, exceeding any pre- 
vious June, both in volume and pre- 
miums and placing the agency ahead 
of its allotment ioe the year as com- 
pared with June of 1938. 

Second highest producer in the com- 
pany for the month was Abraham | 
Covell of the Kruh agency. He will be 


assistant spadesman when the company 
breaks ground for its new home office in 
Wilmington. Three other men qualified 
are Robert Kruh, general agent; Jules 
Anzel, associate general agent, and Abra- 
ham D. Cohen. As a result of the of- 
fice surpassing its quota, its cashier, Miss 
Estelle Rosenberg, will also be a guest 
at the home office. 

The Kruh agency, as a result of June 
business, finished the first six months of 
1939 ahead of its 1938 record. 


HOWARD S. FOOTE DEAD 

Howard S. Foote, Geneva, Ohio, born 
June 1, 1853, the oldest representative 
of the Midland Mutual Life, died July 
11, 1939, in the Cleveland Clinic. For 
fourteen years Mr. Foote was superin- 
tendent and school] examiner in Chardon, 
Ohio. He previously spent twenty years 
teaching in Ohio. Mr. Foote was one of 
the pioneers of the Midland Mutual. He 
started in May, 1907, and always held a 
place near the top of the list of big 
producers. He did not live in a weaithy 








community, hence rarely wrote large 
policies, but through his willingness to 
serve humanity he wrote over two mil- 
lions of insurance and at the time of 


his death had over a million and a half 
of insurance in force. 


CRONE DISTRICT SUPERVISOR 


London Life has appointed K. D. Crone 


district supervisor Ordinary branch at 
London, Ont., succeeding Hamilton Geof 
frey, who was appointed district mana 


Fort William. 
LICENSE REVOKED 
Superintendent of Insurance Louis H 
Pink has revoked the license of Norman 
P. Rosenthal at &&1 preadhe Avenue. 
Brooklyn, N. Y. Rosenthal was licensed 
as an agent of a life insurance company 
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EIGHT DECADES OF EQUITABLE/G 





1859 - 1868 


Equitable founded by Henry B. Hyde and Associates, July 26, 1859. 


Year 1860 started with $1,144,000 of Insurance in Force, and Assets of 
$117,102. 


First Death Claim, for $5,500, paid (1860). 


Famous Statue Group, "Protection", introduced in Equitable Policy Headings 
(1860). 


Conditional (Binding) Receipt to protect applicants during issuance of policy 
first employed by Equitable (1862). 


Equitable Assets passed Million mark (1864). 

First 5-year Dividend paid to Policyholders (1865). 
Annual Dividends authorized (1867). 

Total Insurance in Force passed $100,000,000 (1868). 
Limit of risk increased to $50,000 (1868). 


Contemporary Events 


First petroleum well opened in Titusville, Pa. (1859) 
First Pony Express between Sacramento, Cal. and St. Joseph, Mo. (1861). 
Start of Civil War, April 15, 1861. 

Lincoln’s Emancipation Proclamation, Jan. 1, 1863. 
Battle of Gettysburg, July 1, 2, 3, 1863. 

Lincoln’s Gettysburg Address, Nov. 19, 1863. 
Maximillian made Emperor of Mexico (1864). 

Civil War ended (1865); Lincoln Assassinated. 

13th Amendment Abolished Slavery (1865). 

First Atlantic Cable Laid (1866). 

Alaska purchased by United States from Russia (1867). 


1869 - 1878 


Travel and Residence liberalized; Grace in Payment of Premiums first allowed 
(1869). 


First Home Office Building at 120 Broadway, N. Y. completed (1870). 
Equitable Policy Payments in Single Year reached $3,646,290 (1872). 
Henry B. Hyde elected President on the death of William C. Alexander (1874). 
Payments to Policyholders and Beneficiaries totalled $5,000,000 during year 1878. 


Contemporary Events 


U. S. Grant elected President (1869). 
Franco-Prussian War, July-Sept. 1870. 
Introduction of antiseptic surgery (1870). 
Great Chicago Fire, Oct. 9-11, 1871. 

Block signals for railways invented (1872). 


Disastrous panic in New York, with widespread bank failures. N. Y. Stock Exchange 
closed for ten days (1873). 


Disraeli made Prime Minister of England (1874). 

Constitution of the Republic of France formed (1875). 

Telephone invented by Alexander G. Bell (1875). 

Rutherford B. Hayes inaugurated 19th President of the U. S. (1877). 
Edison invented Phonograph (1877). 


1879 - 1888 


Three-Year Incontestable Clause introduced (1879). 

William Alexander elected Secretary (1880). 

Equitable policies first granted to women (1880). 

Sub-standard Ratings introduced for Hazardous Occupations (1880). 
System of Immediate Payment of Death Claims inaugurated (1881). 
Survivorship Annuity introduced (1881); Life Annuity (1883). 
Assets passed $50,000,000 (1883). 

Equitable limit of risk on single life increased to $100,000 (1884). 
Full Freedom of Travel and Residence granted (1886). 

Two-Year Incontestable Clause introduced (1886). 

Equitable Home Office Building reconstructed and enlarged (1887). 
Insurance in Force $500,000,000 (1888). 


Contemporary Events 
Edison developed Incandescent Lamp (1879). 
Gasoline motor invented by Selden (1879). 
President Garfield assassinated (1881). 
Panama Canal started by French but not completed (1882). 
Discovery of Inoculation for Rabies by Pasteur (1884). 
Grover Cleveland inaugurated 22nd President of U. S. (1885). 
First Trolley Cars in U. S. (1885). 
Washington Monument dedicated in Washington (1885). 
Great Blizzard of 1888, March 12-14. 
Inventions patented: Linotype Machine (1884); Cash Register by Patterson, (1885); 


Adding Machine by Burroughs (1888); Transparent photographic film by Eastman 
(1888). 


1889 - 1898 


100,000th policy issued (1895). 

Total Assets reached 100 Millions (1889). 

Right to Change Beneficiary introduced (1894). 

Assets reached $200,000,000 in 1895. 

Guaranteed Cash Values, also Policy Loans, introduced in 1896. 
Limit of risk on one life increased to $200,000 (1896). 

Spendthrift Clause for protection of Beneficiaries introduced (1898). 
Continuous Instalment Policy introduced (1898). 


Contemporary Events 


Benjamin Harrison inaugurated 23rd President of U. S. (1889). 

Johnstown Flood, May 31, 1889—2209 lives lost. 

Inventions patented: Alternating Current Motor; Color Photography (1892). 
Grover Cleveland inaugurated 24th President of U. S. (1893). 

Edison developed Rinetoscope (Moving Picture apparatus) 1893. 

Ford built his first successful automobile (1893). 

Financial Panic and Business Depression (1893). 

X-Ray discovered by Wilhelm Konrad Roentgen (1895). 

Gold discovered in Klondike (1896). 

William McKinley inaugurated 25th President of U. S. (1897). 

Queen Victoria’s Diamond Jubilee (1897). 

U. S. Battleship “Maine” blown up in Havana Harbor, Cuba, Feb. 13, 1898; 260 lives lost. 
Radium discovered by M. and Mme. Curie (1898). 
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FGROWTH AND PROGRESS 


1899 - 1908 


James W. Alexander elected President on Death of Henry B. Hyde, Founder. 
insurance in Force passed One Billion; Total Assets 400 Millions. 

Automatic Surrender Values and Extended Term Insurance introduced (1900). 
Convertible Policy introduced (1905). 

| paul Morton elected President (1905). 

Grover Cleveland appointed Chairman of Board of Trustees (1906). 

N. Y. State Standard Policy Forms introduced (1907). 


Contemporary Events 


| President McKinley assassinated (1901). 

Theodore Roosevelt elected 26th President of U. S. 

Death of Queen Victoria—Coronation of King Edward VII (1902). 

Mt. Pelee (Martinique) eruption May 8, 1902. 

Pacific Cable completed, San Francisco to China (1902). 

Marconi’s First Radio Message (1902). 

First Successful Aeroplane Flight by Wright Brothers, Kitty Hawk, N. C. (1902). 
First New York subway opened (1904). 

San Francisco Earthquake, April 18-19, 1906. 


1909 - 1918 


50th Anniversary celebrated by The Equitable (1909). 

Assets reached $479,900,419; Insurance in Force, $1,335,347,979. 
Corporate Policy introduced. 

Group Life Insurance inaugurated by Equitable (191 1). 

Refund and Cash Refund Annuities introduced (191 1). 

Death of Paul Morton—Judge Day elected President (1911). 
Equitable Building, 120 Broadway, destroyed by fire (1912). 

First Disability Waiver Clause introduced (1912). 

New Equitable Building opened, 120 Broadway (1915). 


Total Payments to Policyholders and Beneficiaries since organization reached 
$1,000,000,000 (1916). 


Double Indemnity Accident provision introduced (1917). 


Contemporary Events 


William H. Taft inaugurated 27th President of U. S. (1909). 

Admiral Peary Discovered North Pole (1909). 

First Aeroplane Crossing of English Channel by Louis Bleriot (1909). 

George V. of England crowned upon death of Edward VII (1909). 

South Pole discovered by Amundson (1911). 

First Aeroplane Flight Across U. S. by C. P. Rogers (1911). 

Hydroplane invented by Glenn H. Curtiss (1911). 

SS. “Titanic” hit Iceberg off Newfoundland, 1517 lives lost, (1912). 

Woodrow Wilson inaugurated 28th President of U. S. (1913). 

Panama Canal opened (1913). 

Parcel Post System inaugurated in U. S. (1913). 

World War begun in Europe (1914). 

“Lusitania” sunk by submarine, 1198 lives lost (1914). 

Transcontinental telephone opened (1914). 

U.S. entered World War, April 6, 1917. 

Armistice declared Nov. 11, 1918. 

Influenza Epidemic; Over $100,000,000 paid in Death Claims by American companies 
(1918-1919). 

Woman Suffrage Amendment passed (1918). 


1919 - 1928 


Group A. & H. added to Group Coverage (1920). 

Insurance in Force reached Three Billions in Oct. 1922. 

Accidental Death and Dismemberment added to Group (1922). 

Home Office Building at 393 Seventh Avenue completed (1924). 

Complete Mutualization of Society (1917 plan) in 1925. 

Non-Medical Insurance granted Policyholders (1926). 

Salary Savings Insurance introduced (1926). 

Group Annuities introduced (1927). 

— an made Chairman of Board and Thomas |. Parkinson elected President 
7). 

Insurance in Force reached Six Billions (1928). 

Assets reached One Billion (1928). 

Death of Judge Day (1928). 


Contemporary Events 


Versailles Peace Treaty signed, June 28, 1919. 

Volstead Act (Prohibition Amendment) passed (1920). 

Suffrage for women in effect, (1920). 

Warren G. Harding inaugurated 29th President of U. S. (1921). 

First American Radio Broadcasting Station opened in Pittsburgh, KDKA, (1921). 

Union of Soviet Republics in Russia declared (1922). 

Calvin Coolidge inaugurated 30th President of U. S. on death of President Harding 
(1923). 

Insulin (for Diabetes) discovered by F. G. Banting, Canadian physician (1923). 

Television demonstrated (1927). 

Lindbergh’s solo flight to Paris, May 20, 1927. 

Successful commercial radio-telephone communication between America and England 
(1927). 

Herbert Hoover elected 31st President of U. S. (1928). 


1929 - 1938 


Monthly Premium plan adopted (1929). 

Economic Adjustment Policy introduced (1931). 

Payments to Policyholders reached Three Billions (1933). 

Optional Retirement Policy introduced (1933). 

Equitable's 75th Anniversary—Insurance in Force $6,143,158,113. 

Family Income Policy introduced (1934). 

Group Hospitalization introduced (1934). 

Assets passed Two Bililions in 1937. 

Death of William Alexander, Secretary of Equitable 57 years, March 25, 1937. 

Equitable entered 80th ANNIVERSARY YEAR on July 26, 1938. Total Pay- 
ments to Policyholders and Beneficiaries since Organization $4,136,696,205. 
Insurance in Force, $6,749,177,544. 


Contemporary Events 


Stock Market collapse; financial panic—(1929). 

Franklin D. Roosevelt inaugurated 32nd President of U. S. (1933). 
Bank Moratorium proclaimed (1933). 

“Century of Progress” Exposition at Chicago (1933). 

N.R.A. passed by Congress (1933). 

Renewal of diplomatic relations between U. S. and Soviet Russia (1933). 
Social Security Bill passed (1935). 

Death of George V of England (1936). 

Abdication of Edward VIII—George VI declared King (1936). 

Civil War in Spain (1936-39). 

Italian Conquest of Ethiopia declared May 9, 1936. 

Boulder Dam (Nevada) completed March 1, 1936. 

Mechanical Cotton Picker demonstrated by Rust Brothers (1938). 
New York World’s Fair (1939) 

San Francisco World’s Fair (1939). 
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Southern California 
Business Improving 


COMPARISONS WITH LAST YEAR 
Most of Agencies Made Gains During 

First Six Months, Some Quite Sub- 

stantial; Occidental Figures 

Southern California life insurance com- 
panies and general agencies have closed 
the first six months of the present year 
with a showing in paid-for insurance in 
excess of the same period of 1938. While 
the average gain has not been large, 
some of the agencies do show a decided- 
ly important increase. Because some of 
the agencies have not yet received their 
final figures from the home offices the 
following list is incomplete. 

Occidental Life, for the first six months 
of 1939, paid for $41,834,592 of new busi- 
ness, a gain of $3,196,143 or 82% over 
the same period of 1938. For June paid- 
for business, including Group, was $7,- 
241,308 as against $6,714,121, a gain of 
$527,187. Life insurance in force as of 
June 30, 1939, was $474,944.723, an in- 
crease over the same period of 1938 of 
$22,126,746. 

Among the Agencies 


The Kellogg Van Winkle general 
agency of the Equitable Society showed 
a gain of 28% in volume and 21% in 


premiums for the first six months. W. 
K. Murphy’s general agency of New 
England Mutual showed a gain of 8%. 
Albert E. Payton, general agent New 
England Mutual, had a gain of 56%. 
J. G. MacConnell, general agent Home 
of New York, recorded a gain of 14.6%. 
John W. Yates general agency Massa- 
chusetts Mutual made a gain of 59%. 
Murrell Brothers, general agents Mutual 
Zenefit Life, report a gain of 9314%. 
Tames H. Cowles, general agent Provi- 
dent Mutual, made a gain but the figures 
have not yet been released from the 
home office. The agency occupies third 
place among all the company’s agencies. 
Harold G. Saul’s general agency John 
Hancock Mutual showed an increase in 
Ordinary of 39%, and in the Group de- 
partment an increase of 770%. 


Sixteen Attend O. J. Arnold’s 
Fishing Party in Northwest 


Just returned from a six-day fishing 
trip on Basswood Lake on the interna- 
tional boundary between Minnesota and 
Ontario are sixteen members of the 
agency organization of Northwestern 
National Life of Minneapolis who made 
the trip as guests of O. J. Arnold, presi- 
dent of the company. Mr. Arnold has a 
Summer cabin on an island in the lake 
and for the past six years has invited 
a group of leading producers, general 
agents and managers to enjoy a fishing 
holiday there with him. 

In this year’s party were Paul Dobson 
and Si Ryan of Minneapolis; Carleton 
Cummings, Moscow, Idaho; John W. 
Stannard, Williston, N. D.; B. M. Stew- 
art, Houston; Ernest Tuller, Portland, 
Ore.; Warren H, Smith, I. L. Van Horn 
and L. E. Brown, Cleveland; Lee J. 
Gillis, Omaha, Neb.; J. S. Lichliter, Lin- 
coln, Neb.; E. P. Balkema and Watt 
Graham, Detroit; Edward W. Merrill, 
Kansas City, Mo.; D. J. Patterson, South 
Bend, Ind., and W. F. Preston, Great 
Falls, Mont. 

Fishing was excellent, with top honors 
going to Mr. Merrill who brought in a 
7¥%-pound wall-eyed pike and to Mr. 
Tuller whose prize-winning catch was a 
12%4-pound northern pike. 

Ten members of the party who were 
making the trip to Basswood Lake for 
the first time were initiated into the 
Arnold-Basswood Club, composed of that 
select group of fieldmen who qualify and 
attend one of Mr. Arnold’s fishing 
parties. 


CONANT INSTITUTE PATRON 

Gordon D, Conant, K.C.. as minister in 
charge of insurance for Ontario, has ac- 
cepted the appointment of patron, In- 
surance Institute of Toronto. 








Henry L. Rosenfeld Dies in Paris 


For Years Was a Vice-President of Equitable Society; Then 
Became General Agent of Prudential; Last 
Years Spent in France 


Henry L. Rosenfeld, who for some 
years was regarded as one of the leading 
life insurance men of this country, and 
who in recent 
years made his 
home in Paris, 


died there this 
week. He had 
been in indif- 


erent health for 
some time, but 
his death was 
unexpected, 
coming twenty 
minutes after 
suffering a 
heart attack. 
He had an un- 
usually brilliant 
mind, was deep- 
ly interested in 
art and litera- 
ture, and traveled widely. During re- 
cent years he frequently made trips to 
New York City where he paid for a 
large volume of personal business, his 
clients having been largely bankers and 
others in the financial district of Greater 





H. L. Rosenfeld 


New York. He was 71 years old. 
Equitable Experience 
Henry L. Rosenfeld was living in 


Georgia when he entered the life insur- 
ance business to become an agent for 
the Equitable Society in 1894. He re- 
mained an agent in that city for five 
years where his work was so outstanding 
that the Society made him general agent 
in Cincinnati on January 1, 1900. Three 
months later he was appointed inspector 
of agents for Ohio and became super- 
visor of agents at the home office on 
January 1, 1903. In November, 1906, 
when Paul Morton was president, he 
became assistant to the president and 
held that post until January, 1914, when 
he was elected fourth vice-president. As 
fourth vice-president he had charge of 
Group insurance, home purchase, month- 
ly premium, foreign agency department, 
bureau of reinsurance and bureau of con- 
servation. 

Mr. Rosenfeld was particularly inter- 
ested in Group insurance and its de- 
velopment, and his chief associate in 
Group insurance at the time was William 
J. Graham who a short time after the 
Equitable started writing Group insur- 
ance was transferred here from Chicago 
to become superintendent of the Group 
department, of which for years he has 
been the head. Later, Mr. Graham was 
elected vice-president of the company. 
The first important Group policy was is- 
sued in June, 1911, and covered 121 lives. 

Soon after Mr. Rosenfeld came with 
the Society, Gage E. Tarbell, then vice- 
president in charge of production, started 


a class of top students of universities 
and colleges who were picked to come to 
the Equitable to study life insurance, 
later going with the Society in the field. 
Mr. Rosenfeld was one of the instructors 
of this class. 


Became a General Agent 


Some of Mr. Rosenfeld’s most inter- 
esting and exciting experiences with the 
Equitable were in connection with the 
foreign business. During the World War 
he visited a number of countries, both 
the Allies and the Central Powers, in 
connection with its affairs. At the time 
that the World War started the Equit- 
able had done considerable European 
business and had its own office building 
on the Avenue Opera. 

After Mr. Rosenfeld retired from the 
Equitable he became United States man- 
ager of two British fire reinsurance com- 
panies. He decided, however, to re- 
turn to life insurance and was appointed 
a general agent of the Prudential In- 
surance Co. of America, opening an of- 
fice at 46 Cedar Street in 1923. Start- 
ing from scratch he built up a large 
agency. In four years the agency put 
$25,000,000 on the books. He then de- 
cided to live in Paris and the agency 
was taken over by Harris Wofford and 
is now known as the Manhattan Ordi- 
nary agency of the Prudential at 90 John 
Street. 

Mr. Rosenfeld was well known in the 
American colony of Paris as he belonged 
to the American Club and the Inter- 
Allie and had a house in the Passy sec- 
tion of Paris which was filled with ob- 
jects of art and many rare first editions 
of which he had been a collector for 
some years. He occasionally made trips 
to London to look through the book stalls 
there. Another annual trip he made was 
to see the tulip gardens when in full 
bloom in Holland. He was a great 
writer of personal life insurance and 
could not get out of the habit of writing 
it. He made frequent trips to the 
United States where he wrote a large 
amount of personal business in the Wall 
Street sector. He had numerous friends 
in that district and his insurance advice 
was held in high esteem there. 

Mr. Rosenfeld left a widow, Mrs. Flor- 
ence Conrad Thompson, who for some 
years has been a prominent figure in 
the Paris international social set. Dur- 
ing the World War she was in charge 
of a hospital in Paris and at one time 
was the president of a riding club in 
Fontainbleu. He left two sons, James R., 
of the Theodore M. Riehle agency of the 
Equitable Society, and Henry L., Jr., of 
the investment house of Salomon Bros. 
& Hutzler. 





101 Fifth Avenue 








The United States Life Insurance Company 
IN THE CITY OF NEW YORK 


April, 1851 


Railway at last linked New York 
City with the Great Lakes—over a 
year after the founding of The 
United States Life. 

Streamlined trains have replaced 
the wood-burners of the ’50’s. A 
bit streamlined itself is The 
United States Life of 1939, with 
international service facilities 
unequalled by any other Ameri- 
can company. One thing remains 
unchanged —its 89-year-old 
tradition of safety and service. 


Write for booklet "New Horizons” 


New York, N. Y. 
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UNION MUTUAL LIFE 
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Must Take Exams to Sell 


Insurance in Rhode Island 


The Rhode Island Department of 
Business Regulation has ruled that ex- 
aminations will be required of all appli- 
cants for new licenses as insurance bro- 
kers to determine their fitness and simi- 
lar examinations will be required of ap- 
plicants for renewal of licenses at the 
discretion of the Department. The new 
ruling makes it necessary for all em- 
ployes of insurance corporations selling 
insurance to hold individual licenses. 


ANNUITY REPLACES PENSION 





Minnesota Mutual Has New Form for 
Use Instead of Bond; Sale of Family 
Policy Reported Satisfactory 

Minnesota Mutual Life reports that it 
has written approximately $4,000,000 on 
its new family policy. The latest count 
shows 2,095 policies covering 7,613 lives, 
twelve lives being the record number 
under a single policy. The largest policy 
in volume so far is for $8,500. More 
than 80% of the cases placed are still in 
force and more than 80% of the volume 
covered by these policies remains in 
force. 

The Minnesota Mutual is announcing 
a new deferred annuity to replace the 
pension bond discontinued July 8 A 
heavy volume of business was written on 
the pension bond in the month preced- 
ing its discontinuance. On single pre- 
mium cases, life, endowment or annuity, 
the maximum premium has been reduced 
to $5,000. The combination of single pre- 
mium life and annuity contracts, with 
combined premium of $1,080, has been 
discontinued. 


R. J. WIESE AGENCY GOLF PARTY 

The Raymond J. Wiese agency, North- 
western National Life, Chicago, held an 
outing and golf party July 13, at the 
Westmoreland Country Club in Wil- 
mette. Foursomes were organized from 
each of their own groups by these super- 
visors: W. C. Hettrick, Oliver R. Aspe- 
gren, Chester E, Pease and James E. 
Polka. 





SMITH HEADS OCCIDENTAL CLUB 
These officers have been elected by 
the newly organized Occidental Club, 
composed of members of the home office 
force, Occidental Life, Los Angeles: 
President, Powell E. Smith; vice-presi- 
dent, D. D. McKendrick; secretary, Jane 
Zayechek; treasurer, Clark Prediger. 


C. T. NECKER DEAD 
C. T. Necker, medical director Do- 
minion Life for more than fifty years, 
died recently. He was 74 years old. 
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Lays Low Earnings To 
Government Influence 


BEST ON FEDERAL ACTIVITIES 





f Depressed Interest Rates; 
Se anaes Investigation Declared 
to Be a “Flop” 





Alfred M. Best, head of the Alfred 
M. Best Co, New York, who was a 
speaker before the American Bar Asso- 
ciation in San Francisco, was the honor 
guest at a dinner given by the Hollywood 
Association of Insurance Agents, July 
ll, at which time he talked on the eco- 
nomic situation, directing attention to 
sovernmental activities that seem to be 
adverse to insurance, as they advocate in 
effect, “the more you owe, the better off 
you are, and never let your creditor cause 
any twinges of conscience; in spending 
his money you are helping your country. 

Touching on the adverse effect of 
artificially depressed interest rates on all 
insurance companies, and particularly on 
life insurance units, Mr. Best estimated 
that on the basis of 1938 experience as 
contrasted with 1928, the policyholders 
of twenty of the largest life insurance 
companies were losing more than $10,- 
000,000 a month. In 1928 these companies 
earned $220,000,000 more interest than 
was required to maintain their reserves, 
as against $93,000,000 last year. He 
pointed out that this shrinkage has taken 
place although assets of the companies 
have increased tremendously. 

Burden of Taxation 


Decrying the rising burden of taxation 
on industry generally, Mr. Best said 
that with respect to insurance com- 
panies, it might be noted that the entire 
state supervision of insurance consumes 
only about 5% of the taxes paid by the 
companies to the state alone and Fed- 
eral taxes are pyramided on the local 
taxes. 

He contended that the huge number 
of parcels of real estate the HOLC has 
on its hands and is trying to market, is 
detrimental to insurance companies in 
disposing of the realty of which they 
had been compelled to take possession, at 
a price that was favorable to the com- 
panies and their policyholders. 

No Danger to Insurance 

In his opinion the anti-monopoly com- 
mittee investigation of the life insur- 
ance industry proved “a flop” and he 
anticipated a similar result for the fire 
insurance investigation. Serious as some 
problems are, he said he did not believe 
that the insurance industry, in the light 
of its record, faces any danger that it 
cannot meet. 

Following Mr. Best’s talk he invited 
questions, and for more than an hour 
the meeting took on the appearance of a 
round table discussion. In response to 
the question how he viewed fire stocks 
now in contrast with their status at the 
start of this century, he said that the 
tremendous increase in resources of the 
companies obviously has afforded a great- 
er safety factor. Casualty companies, he 
observed, are coming more to the front 
a experience records enable them to 
cope better with operating problems, and 
current year earnings may not be 
nicked” as severely as some think. 

Next day, July 12, Mr. Best spoke be- 
ore a meeting of local investment deal- 
ers, and discussing fire insurance com- 
panies from the investment angle he 
pointed out that they today are in the 
strongest financial position in their his- 
tory. The only problem faced is the 
constant increase in taxes which also 
applies to the other insurance groups. 

Casualty Situation Better 

In the casualty group he said that the 
Premium volume has passed the fire 
Stroup, totaling $1.000.000,000 annually 
compared with $900,000,000 for fire com- 
panies. The casualty business has been 
Om a profitable basis for three years, 
mcreasing each year. 

He declared that any move to place 
the insurance business of this country 
under guidance of a government bureau 
wont get to first base,” and in dis- 
cussing the automobile insurance situa- 


American Service Bureau Survey 
Shows Trends in Insurance Buying 


Trends in buying life insurance through- 
out the country are revealed in a sum- 
mary, released today by the American 
Service Bureau, of an occupational study 
of 10,000 persons who applied for life 
insurance during June. 

The Service Bureau, which makes life 
insurance inspection reports for the 151 
life insurance companies of the United 
States and Canada that are members of 
the American Life Convention, will 
shortly make the complete survey avail- 
able to members of the American Life 
Convention and others interested, under 
the title: “Who Are Buying Life Insur- 
ance This Summer.” 

Lee N. Parker, president of the Amer- 
ican Service Bureau, stated that in com- 
parison with a similar study of life 
insurance buyers made in July, 1938, the 
lines of industry showing the greatest 
gains were these: Building, both homes 
and industrial lines; machinery and allied 
lines; metal crafts and metal products 
manufacturing; automobile sales and ser- 
vice; banking and insurance, commodities 
brokers; and oil production and refining. 

Largest Policies Among Oil Men 


“Apparently the opening and develop- 
ment of new oil fields and continued 
activity in the older producing centers 
has increased buying in the oil industry,” 
Mr. Parker continued, “for the largest 
average policies applied for during this 
June came from men connected with 
oil production and refining, such as engi- 
neers, executives and owners. From this 
group the thirty-four applications received 
averaged $9,147, while these men indi- 
cated they already had an average of 
$17,350 of life insurance. A year ago only 
twenty-seven applications were received 
from oil industry engineers, executives 
and owners for an average of only $6,037, 
while those buyers indicated they already 
held an average of $6,675 of life insur- 
ance. The oil production and refining 
industry this year accounted for a total 
of 193 applications for an average of 
$2,997 while in June, 1938, only 153 ap- 
plications came from these lines for an 
average of $2,520. Average of insurance 
in force was $7,048 in June this year and 
only $3,777 a year ago. 

“Physicians and surgeons again ex- 
pressed their faith in life insurance by 
applying for an average of $8,164. The 
seventy-nine applicants in these profes- 
sions indicated they already had on the 
average $12,885 of life insurance. A year 
ago average application from _ these 
groups was only $6,689. More nurses 
applied for life insurance this June than 
a year ago and the average application, 
increased from $1,587 to $1,625, while 
chiropractors increased the size of their 
applications from $2,625 to $3,100. On the 
other hand, there were decreases in the 
average application from dentists, and 
opticians and optometrists. There were 
forty-two applications from dentists this 
June as against only thirty-two a year 
ago, but the average dropped from .$5,- 
359 to $5,214. Seven osteopaths sought 
life insurance this June compared with 
nine in June, 1938, but the average appli- 
cation was for $3,715 this June and only 
$3,111 a year ago, the aggregate volume 
from this group showing a gain. For the 
fifteen opticians and optometrists from 
whom applications came this June the 
average sought was $2,033 compared with 
an average of $2.450 from ten such appli- 
cants in June, 1938. 

Sales in Automobile Industry 


“In the sales end of the automobile 
industry the average application received 
from ,owners and managers increased 





tion in regard to rates, said that if the 
companies would refuse to insure the 
driver who had a bad record they could 
get by with the reduced rates. 


from $5,929 to $8,096, but among the 
salesmen and other employes there was 
a slight drop from $1,858 to $1,701. Both 
the owners and managers and_ the 
mechanics and other employes of automo- 
bile garages and repair shops increased 
the volume of their life insurance buying 
this June. Among the owners and man- 
agers in this classification the average 
increased from $2,214 to $3,033, while the 
gain among the mechanics, etc., was from 
$1,349 to $1,493. Automobile filling and 
service stations also followed the up- 
ward trend in the sales end of the auto- 
mobile business by applying for an aver- 
age of $1,964 as against only $1,899 in 
June, 1938. 

“Machinery, metals and metal products 
accounted for a total of 424 applications 
for an average of $2,294 this June com- 
pared with only 319 applications aver- 
aging $3,292 in June a year ago. In this 
classification the average applications 
from the engineers, executives and own- 
ers fell from $10,510 to $7,178, but among 
the foremen, clerks and inspectors and 
the factory workers the averages com- 
pared favorably with those received a 
year ago, being but slightly under, while 
the number of such applications jumped 
from 267 to 382. 

“The applications for life insurance re- 
ceived from the lumber and wood prod- 
ucts industries substantiate the gains for 
those lines indicated in recent news- 
paper stories. 

“The owners and executives in these 
lines submitted thirty-one applications 
for an average of $6,741 and indicated 
they already held $12,060 of life insurance 
and in June, 1938, only twenty-four such 
applications for an average of $4,458 were 
received from men with an average of 
$5,917 already on their lives. Among the 
mill and factory employes the average 
size application increased from $1,381 


to $1,538. 
More Policies in Building Industry 


“Likewise the indicated improvement 
in the building industry this year is re- 
flected in life insurance applications in- 
spected in June. The number of such 
applications went from 249 to 318 and the 
average from $2,181 to $2,294. The best 
comparative showing was made by the 
mechanics and laborers in this field. 

“Textiles, leather and their products 
also showed an improvement with 128 
applications for an average of $2,281 com- 
pared with 113 for $1,509 each, but print- 
ing, engraving and paper products fell 
off some, accounting for only 147 appli- 
cations for an average of $2,588 as 
against 157 for $2,640 the previous June. 

“While fewer applications were re- 
ceived from farmers and ranchers and 
farm hands and family workers this 
June than a year ago, the average of 
such applications increased. Among farm- 
ers and ranchers the increase was from 
$1,797 to $2,128, and among the workers 
from $1,248 to $1,282. And in this con- 
nection it is interesting to note that the 
flour, grain, milling and processing fields 
increased the size of their applications 
this year from $1,645 to $2,282, but mis- 
cellaneous foods and canning showed 
a sharp drop in both number of applica- 
tions and size of application. Breweries, 
distilleries and beverages submitted prac- 
tically the same number of applications 
for insurance this June, there being only 
one less than in June, 1938, but the aver- 
age dropped from $3,951 to $3,200. 

Insurance Men Raise Average Sale 

“That life insurance men have faith 
in the wares they offer their clients is 
proven by the June results, for 138 of 
them sought an average of $4,297 com- 
pared with 105 such applications averag- 
ing $3,543 the year before. Bankers and 
bank executives submitted applications 
averaging $5,961 this June and $4,867 a 
vear ago. There was a 50% increase 
in the number of applications received 
from commodity brokers but the average 
size policy dipped slightly from $3,179 


Pressure to Dispose 
Of Iowa Real Estate 


LAW REGARDING FORECLOSURES 
Contentions of Commissioner Fischer 
Might Necessitate Sales on Short 
Notice; 2,500,000 Acres Held 
Iowa Insurance Commissioner Fischer 
has not yet granted any farm land ex- 
tensions to insurance companies and a 
situation is developing in that state by 
which a large portion of the 2,500,000 
acres owned by insurance companies will 
have to be disposed of in short order. 
Under the Iowa law life companies 
are required to dispose of all land ac- 
quired through foreclosures within five 
years, unless they get an extension cer- 
tificate from the Commissioner on the 
grounds that their interests would suf- 
fer by a forced sale. For non-life com- 
panies the time limit is three years. In- 
surance companies are not allowed to in- 
vest in real estate in Iowa and can ob- 
tain their holdings only through fore- 

closures. : 

Under previous administrations the ex- 
tensions were granted frequently and 
some companies have been known to 
hold farms for as long as twelve years. 
Commissioner Fischer, backed by a Re- 
publican state program calling for farm 
tenancy, has made a study of the sit- 
uation, but so far he has not granted any 
extensions, 

Status of Companies 

Fischer considers that insurance com- 
panies are not in the real estate business 
in Jowa and therefore must liquidate 
their holdings. This was learned through 
his disapproval of a suggestion made by 
an eastern company for exchange of their 
real estate so as to concentrate their 
holdings. The company held that the 
insurance companies now were perma- 
nently in the real estate business. 
Fischer, however, pointed out that in 
Iowa the companies cannot retain prop- 
erty beyond the five years. unless 
through extreme circumstances. 





to $2,976. Real estate brokers and sales- 
men submitted more applications this 
year but the average was slightly under 
a year ago, being $4,812 against $4,920. 

“Classifications that showed compara- 
tively little change either way included: 
Domestic and personal services, govern- 
ment services, quarrying, mining and 
mineral refining, transportation and com- 
munication and wholesale and_ retail 
trade, but the average application from 
the last named was only $2,236 compared 
with $2,613 in June, 1938. 

“Grade and high school teachers and 
those in private schools and colleges 
continued to buy life insurance in fair 
volume although their average applica- 
tion in June was for only $2,039 compared 
with $2,185 the previous June. 

Recreation and Amusement Fields 


“In the recreation and amusement fields 
there was a decided falling off in life 
insurance buying, only sixty-five applica- 
tions for an average of $2,500 being re- 
ceived as against 115 applications for 
$3,813 the year before. The average ap- 
plication received from those working in 


night clubs and recreation parlors in- 
creased from $2,073 to $2,238, but the 
applications obtained from professional 
entertainers and from theatres and 


motion picture studios all declined in 
number and average. 

“The entire 10,000 cases studied this 
June showed an average applied for of 
$2,120 as against an average of $2,139 a 
vear ago, while the number applying for 
$5,000 or more was 1,046 compared with 
1,059 such applications in June, 1938. The 
per cent who were new buyers, not indi- 
cating the existence of other life insur- 
ance on their lives, was 58% compared 
with 61% of such buyers among the 
16,000 cases studied in June, 1938. In 


neither year did the latter study include 
applications for insurance on the lives 
of children under eighteen years of age.” 
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IDEAS that CLICK 


By Paul Troth 





No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 


writer in this column from time to time. 
No. 94 


Here’s a tip from a new man who com- 
pleted his first year of consecutive week- 
ly production on June 12, 1939. He is 
George C. Adams of the Blair agency, 
Phoenix Mutual Life, Pittsburgh. His 
suggestion is “sell the new way.” To 
take the old sales talk and put a new 
cover on it, to brighten up the old ap- 
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By this plan, men, sufficient 


you purchase 
income so all you do in later years ts cash 
the checks! 


peal, to drop the word insurance and to 
talk about a plan that helps men realize 
their ambitions. 

Here’s what Mr. Adams wrote to me 
about his idea: “People as a rule don’t 
like to buy something they know about. 
Insurance is old; they have heard that 
word as a child many times. Take your 
policy and wrap it up in a new form.” 

Mr. Adams uses an approach like this: 
“Mr. Prospect, how would you like to 
give yourself an income for life at about 
half the savings that would usually be 
required? (If you don’t get attention 
when you ask that question, hunt your- 
self a new prospect.) My company has 
a new savings plan where you can pur- 
chase income—all you have to do in 
later years is to endorse the checks— 
you like that kind of a plan don’t you? 
(The prospect usually says: ‘Yes, but 
where does my family come in ?’) 

“Mr. Prospect, that is the beautiful 
part of our plan. Most men like your- 
self ask me that question and the com- 
pany has taken care of that for you in 
this way: For a few cents per day the 
company “will gue irantee that your plan 
will be completed to give your family a 
guaranteed income just the same as if 
you were here to give them the checks 
each month. You would like a plan like 
that for yourself, wouldn’t you Mr. Pros- 
pect? When were you born?” 

To comment on Mr. Adams’ idea one 
might say this: That the word insur- 


ance has little of the quality which 
makes a prospect see pictures. Mr. 
Adams’ approach has several phrases 


which will stimulate a man’s imagination: 
“income for life at about half the sav- 
ings,” “a new savings plan where you 
can purchase income,” “all you have to 
do in later years is to endorse the 
checks.” Phrases like those bring pleas- 
ant pictures to the mind of the prospect. 


It’s nice to think about “purchasing in- 
come,” of putting oneself on Mr. 
\damis’ company’s payroll, 


Northwestern Mutual 
Confers Many Honors 


LILLIS AND STEARN LEADERS 





Awards to Be Presented at Company’s 
Sixty-Third Annual Meeting of 
Association of Agents 





Edwin M. Lillis, Erie, Pa., won the 
special “AA” honor for the largest re- 
ported business with a total of $1,002,232 
during the 1938-1939 agents’ year of 
Northwestern Mutual, and Lewis T. 
Stearn, Minneapolis, the special “XX” 
honor for the largest number of lives 
with a total of 178. These and other 
company and association honors will be 
presented at the Court of Honor at the 
opening session of the sixty-third annual 
meeting of the company’s Association of 
Agents, July 24. Grant L. Hill, director 
of agencies, will present the honor win- 
ners to about 1,000 field representatives 
who will attend from the forty-two states 
and District of Columbia in which the 
company operates. Additional tribute 
will be paid the winners and other agents 
bv President M. J. Cleary in his annual 
address to the association. 

Mr. Lillis exceeded the million mark 
in new business personally written in 
the Northwestern Mutual during the 
past agents’ year to qualify for the “AA” 
honor. 

Other Club Winners 

After four years as_ winner of the 
speci il “XX” honor and the presidency 
of the Marathon Club, Emmett Cowell, 
Red Bud, Ill., was succeeded for the past 
agents’ year by Mr. Stearn, who was 
runner-up last year. Other members of 
the club for the year just closed are 
Harry Matusoff, Dayton, Ohio; H. G. 
Fricke, Omaha, Neb., president in 1932-3 
and 1933-4; L. R. Schultz, Philadelphia; 
H. L. George, Oklahoma City; L. P. 
Schwinger, Cedar Rapids, Iowa; David 
E. Harris, Davenport, lowa; Edward L. 


Fryer, Atlanta; M. H. Abernathy, Rich- 
mond, Va.; W. M. Hales, Washington, 
D. C.; S. M. Williams, Atlanta; F. L. 
Pike, Oshkosh; Louis Wallis, Trenton, 
N. J.; Alden H. Smith, Nashville; C. 4 


Egbert, Peoria; D. H. Leong nese Wheel- 
ing, W. Va.; L. M. Spoor, Grand Rapids, 
Mich., and E. H. Hemann, Belleville, Ill. 

The Marathon Club limits membership 
to all agents who during the agents’ 
year pay for insurance on 100 or more 
lives. Membership in the 4-L Club re- 
quires production of four lives a month. 
For the entire period of seven years 
since this club was formed, the following 
five agents have had eighty-four months 
of continuous membership: Fred and 
Grace Niederhaus, Vincennes, Ind.; 
David Harris, Des Moines; A. O. Sund- 
auist, Sioux City, Iowa, and Lewis T.. 
Stearn. 


Honors in Class Groups 


Class honors are awarded annually to 
agents showing the largest percentage of 
gain during the agents’ year over their 
three-year averave. In class A, three- 
year average $750,000 or over, no winner 
was declared, since agents in this class 
were ineligible either because of not 
making an increase or because they pre- 
viously have won equal or higher honors. 

Alden H. Smith of Nashville won the 
honor in class B. Conant M. Ohl, 
Toledo, qualified as class C winner this 
year. The largest percentage of increase 
in this class was made by E. M. Lillis 
with 206.57%, but he was ineligible as 
having won the special “AA” honor this 
year, and being a previous class C 
winner. 

In the $200,000 to $300,000 class D 
group, John Binns, Newark, N. J., won. 
Class E honors, $150,000 to $200,000, go 
to L. M. Spoor, Ludington, Mich. 

Gold Section Winners 

Junior honors in the gold section were 
won by Dewey Edson, Madison, Wis., 
for the highest percentage of increase 
over his silver button production. W. A. 
Steadman, Newark, N. J., won the Junior 
Certificate of Honor in the silver button 
class with the highest increase of 15.22% 
over his bronze button production. Hon- 
orable mention in this class went to H. 
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F. Cluthe, Newark; C. H. Ohsner, 
Columbus, Ohio, won honorable mention 
in that class. 

The Achievement Cup awarded each 
year to the general agency earning the 
highest number of a possible 1,000 points 
based on four conservation — four pro- 
duction factors, was won by R. F. Clen- 
denin, Louisville. Next in rank was ke 
Theisen, Omaha; Roger L. Baldwin, 
Washington, D. C.; French & Horner, 
Madison, Wis., and P. G. Teeple, Mar- 
quette, Mich. 

For the third consecutive time the 
District Agents’ Cup was won by Bruce 
Gilmore, DeKalb, II. 





Preliminary Report 


(Continued from Page 1) 


normal increase of reserves necessary to 
fulfill long-term contracts, a process in- 
dependent of new business written. The 
recent expansion of activities, represent- 
ed by the annuity business, the prepay- 
ment of premiums, and the practice of 
allowing the proceeds of policies to re- 
main on deposit, has contributed to the 
growth of insurance assets.” 


Election of Directors 


Of the amount of space devoted to 
life insurance, most was on the subject 
of election of directors. On this the 
report said: 

“Most of the large life insurance com- 
panies are mutual companies; i.e., com- 
panies which are legally owned and in 
theory controlled by their policyholders. 
The board of directors are periodi¢ally 
elected by the vote of the policyholders 
and theoretically are responsible to 
policyholders for the efficiency of man- 
agement. Considerable testimony was 
adduced to determine the extent to which 
policyholders of mutual companies actu- 
ally influence their management. For 
example, in considering the all import- 
ant question of the machinery, by which 
policyholders select and elect a director, 
it was found that under the New York 
law (the law controlling the operations 
of many principal companies) it was vir- 
tually impossible for the policyholders 
to elect a director who had not been 
selected by existing directors. The com- 
panies examined were. found in most 
cases to follow the minimum statutory 
election requirements — in themselves 
meager — and to give no notice to policy- 
holders of their right independently to 
nominate directors. After the time limit 
for making such independent nomina- 
tions had passed some companies 
through special notices or otherwise 
made gestures of creating interest in the 
elections. Directors of such companies 
are practically self-perpetuating groups, 
it was demonstrated. 

“Testimony was heard from one com- 
pany which succeeded in getting inde- 
pendent nominations from policyholders, 
with the result that greater participa- 
tion of policyholders in the elections 
resulted. Another company provided 
for an annual audit, conducted under the 
direction of a policyholders’ committee 
authorized to examine company opera- 
tions in detail and to discuss changes 
in management policy with chief execu- 
tive officers. This contact of policy- 
holders with management was found to 
be of practical advantage. 

“Some testimony was elicited with re- 
spect to interlocking directorships. The 
boards of certain large companies were 
found to be closely integrated with 
banks, industrial concerns, railroads, and 
other business entirprises. 

“In some cases, directors of insurance 
companies used their influence to chan- 
nel the patronage of insurance companies 
to law firms, banks, other enterprises 
with which they were also affiliated. As 
in these cases the direct solicitation of 





Make this Office your 
Surplus Line Agency— 





| 
PEnnsylvania 6-6605* | 
| 
| 


BERKSHIRE LIFE 


Insurance Co. of Pittsfield, Mass. | 


“88 Years of Service” | 








patronage by directors was apparently 
regarded as routine, although it often 
was felt that favors ‘should be dispensed 
only if no injury to the policyholders 
seemed likely to result. In the case of 
the Northwestern Mutual Life Insur- 
ance Co., all possible conflicting rela- 
tions of directors were scrupulously 
avoided.” 


ORDINARY SALES UP 12% 





Research Bureau ‘Reporte on Half Year; 
New England and East North 
Central Sections Leaders 

During the first half of 1939, $3,392- 
000,000 of Ordinary was paid for, accord- 
ing to the Life Insurance Sales Research 
Bureau. This total volume represents 
an increase over the same period last 
year of 12%. All sections of the coun- 
try shared this increase, the two largest 
gains being in the New England and 
East North Central sections, with 23% 
and 18% respectively. 

These same two sections led the rest 
of the country in the monthly gain in 
June. For the country as a whole, the 
five and a quarter million of Ordinary 
sold was a gain over June, 1938, of 6%. 
In the New England and East North 
Central sections the sales were 22% and 
10% higher than last year. The Pacific 
section was the only region with a 
decrease. 


LAMAR LIFE HAS GOOD JUNE 


In a special communication to field rep- 
resentatives Vice-President and Secre- 
tary W. D. Owens of Lamar Life lays 
particular emphasis on the good work 
done by the producers during June. Their 
paid production gave the company the 
best month it had since December, 1936, 
and the best June since 1933. Through 
good conservation of business the in- 
crease in force in June was actually in 
excess of the entire increase for 1938. 





FETT NEARING ANNIVERSARY 

August 26 will mark the thirty-first 
anniversary of service of Harold J. Fett. 
manager at Newark for Mutual Life of 
New York. He joined the company in 
Reading, Pa., in 1908. He has been 
assistant cashier at Wilmington, Del. 
cashier and superintendent of agents in 
Newark, manager at Wheeling, W. Va. 
and Rochester, N. Y., returning to New- 
ark last January. 


REELECTED TO PRESIDENCY 

H. R. Krebs, Southwestern Life, has 
been continued as president of the Port 
Arthur Association of Life Underwriters 
for the coming year. He was elected 
vice-president a year ago but was ele- 
vated to the presidency some six months 
later when N. M. Myrick resigned as 
president following his removal to Beau 
mont. Roy L. Sturrock, National Life 


& Accident, is the new vice-president of 
the association, and Mrs. Melanie Cohn, 
Southwestern Life, is secretary-treasurer. 
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Blossom Succeeded By 
Gilmore as Gen’! Agt. 


CETS POST AT .T GRAND RAPIDS 
Northwes‘ern Mutual Announces Change; 
Present Incumbe~t to Remain With 
Agency as Producer 
Northwestern 
eeneral agent at Grand 
Mich., for nearly thirty years, 
has resigned as of 
July 31 to retire from 
general agency duties 
to devote more time 
‘o personal affairs 
and relaxation, al- 
though he plans to 
continue as a_per- 
! sonal producer in the 
same agency. He will 
be succeeded by 
sruce W. Gilmore, 
district agent for the 
company at DeKalb, 
started in life in- 
surance in 1897 as a _ special agent, 
later becoming district agent and then 
agency supervisor. In 
1910 he became a 
partner of George H. 
Newell to form the 
Newell & Blossom 
co-partnership gen - 
eral agency of North- 
western Mutual at 
Grand Rapids. On 
Mr. Newell’s retire- 
ment in 1920 Mr. 
Blossom became sole 
Bruce W. Gilmore general agent. Over 

a long period of 
years the agency has consisently pro- 
duced more than $2,000,000 of business 
annually. Mr. Blossom completed the 
educational course of the company and 
also served on the standing committee 
of the Association of Agents in 1924-5 
Now, with more than forty years of 
success in this business he plans to en- 
joy some well earned leisure. 


Ira Blossom, with the 
Mutual as 


Rapids, 





Ira Blossom 


il. Mr. Blossom 











Gilmore’s Career 


In line with its policy to advance suc- 
cessful agents to higher positions, North- 
western Mutual has given a well de- 
served promotion to Mr. Gilmore. He 
has been with the company since 1925 


and became a member of Cormack & 


Gilmore, district agents at DeKalb. 
Since January 1, 1937, he was been sole 
district agent. For a number of years 
he was the leading producer in volume 
and number of lives in the B. J. Stumm 
general agency. He qualified for many 
company production honors and clubs. 
During the agency year just ending, Mr. 
Gilmore won the Northwestern Mutual 
District Agents’ Cup for the third suc- 
cessive time to gain permanent posses- 
sion. The partnership agency —— 
also had a similar record. Mr. Gilmore 
is a member of the current standing 
committee of the Association of Agents 
in charge of the sixty-third annual meet- 
ing, July 24-26. 


MURRELL BROTHERS’ GAINS 

Murrell Brothers, Los Angeles, gen- 
eral agents for Mutual Benefit, report 
a paid gain of 93 1/3% for the first six 
months of 1939 compared with 1938. This 
was on top of a 76% gain for 1938 when 
they won the President’s Trophy. The 
agency had sixteen qualifiers for the 
company’s leaders’ convention to be held 
at Spring Lake, N. J., in September. 

ight agents qualified as charter mem- 
iors of the California State Quarter 
Million Round Table. In June the agency 
submitted over a million of new business 
with every one of the twenty-four agents 
Participating. Three of the five agency 
leaders have been in Los Angeles less 
than two years, and two of the quarter 
million men were first year men. 





CAMINETTI RECOVERED 


Having recovered fully from an illness, 
Judge Anthony J. Caminetti, newly ap- 
pointed Insurance Commissioner of Cal- 
fornia, has taken up his duties. 


Want Madden for Trustee 
The Davenport Association of Life 
Underwriters is furthering Karl E. Mad- 
den, general agent, Penn Mutual, Daven- 
port, for trustee of the National Asso- 
ciation of Life Underwriters. The asso- 
ciation’s committee says that all factors 
would make him an excellent trustee and 
calls attention to his seventeen years of 
achievement in life insurance. 

3orn in Nebraska he was graduated 
from University of Iowa, class of ’22. He 
entered life insurance immediately, be- 
coming an agent for the Equitable So- 
ciety and for four years was a district 
manager of that company. For twelve 
vears he has been general agent of the 
Penn Mutual. He is a past president of 
the Davenport Life Underwriters Asso- 
ciation, past president of the Davenport 
General Agents and Managers Associa- 
tion. He was general chairman of the 
Davenport Sales Congress for three con- 
secutive years and has served nine years 
as a National Association committeeman. 
He has been unusually prominent in 
Davenport in its Community Chest, 
Y.M.C.A., Chamber of Commerce, Boy 
Scout Council and in other activities. 





OCCIDENTAL APPOINTMENTS 
Changes Include Home Office Positions 
and Field Posts; J. W. Bourke 
Chicago General Agent 
Occidental Life of California has an- 
nounced several changes in home office 
and field this month. Two additions to 
the home office agency department staff 
are H. C. Newman, with the company 
since 1923 and most recently in San 
Francisco, and R. W. Staton, son of the 
company’ s general agent in Oregon and 
in production since graduating from the 

University of Oregon in 1934. 

H. P. Baldwin, with the company since 
1936 following earlier insurance training. 
has entered the brokerage department of 
the San Francisco branch office and Gor- 
don Jenkins, son of the company’s vice- 
president and a graduate of the Univer- 
sity of Southern California in 1938, has 
been made cashier of the San Francisco 
branch office succeeding Mr. Baldwin. 

Occidental has appointed John W. 
Bourke, for ten vears in the business 
with the Prudential and Lincoln National 
Life. as general agent in Chicago. 

William Gasser, whose background in- 
cludes work with the Continental Casu- 
alty, the Travelers and Aetna, has been 
appointed accident and health general 
agent for the Occidental in Seattle, 
Wash. 

Hazen P. Aiken, who entered the acci- 
dent and health and general insurance 
fields at Detroit in 1914 and who in re- 
cent years has been in the general in- 
surance field in Los Angeles, has been 
appointed a division manager of Occi- 
dental Life in its accident and health 
department, home office, Los Angeles. 


.W. Wallace Rehn, manager claims de- 
partment Provident Mutual Life, spent 
a week recently in Los Angeles with Gen- 
eral Agent James H. Cowles. 


Holgar J. Johnson president of the 
National Association of Life Underwrit- 
ers is shown above (standing) congratu- 


lating his brother, Eric G. Johnson, on 
the latter’s election to the presidency 
of the Pittsburgh Life Underwriters 
Association. Holgar Johnson is general 
agent at Pittsburgh for the Penn Mutual 
Life and Eric Johnson is associated with 
him. 


HILL LOUISVILLE PRESIDENT 

Henry K. Hill, Massachusetts Mutual 
Life, was elected president of the Louis- 
ville Association of Life Underwriters. 
Other new officers are first vice-pres- 
ident, John K. Taylor, manager, Equita- 
ble Society ; second vice-president, J. F. 
Hayden, National Life & Accident; sec- 
retary-treasurer, H. W. Cardwell, Pacific 
Mutual Life. 

Guest speaker at the meeting was 
George H. Harris, public relations offi- 
cer, Sun Life of Canada. He talked 
on current sales problems and urged 
agents to return to the fundamentals of 
life insurance selling to meet present 
day conditions. 


NEW PITTSBURGH OFFICERS 

3ranch organizations of the Pittsburgh 
Life Underwriters Association have 
elected new officers. Merle C. Liggett, 
superintendent, Prudential, is president 
Washington branch; Walter D. Van, 
Prudential, president New Castle branch; 
Clyde L. Miller, manager, Colonial Life, 
president Butler branch. 


ATLANTIC LIFE CLUB BIGGER 
Plans have been completed for the 
Aces Club Convention of the Atlantic 
Life in New York, August 7, 8 and 9, 
at the Hotel New Yorker. The company 
reports an increase of 50% in the num- 
ber of representatives qualified as mem- 
bers of the Aces Club. August 8 has 
been_ designated Atlantic Life. Day at 
the World’s Fair. It is expected that 
over 125 representatives and members of 
their families will attend the meeting. 
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NEW MORTALITY TABLE 


Copies of Report of the Committee “To Study the 
Need for A New Mortality Table and Related 
as made to Insurance Commissioners 


Convention may be obtained from 
Jess G. Read, Secy. Capitol, Oklahoma City 


Price $1.25 each 














Union Central Enters 
Hawaiian Territory 


ALEXANDER & BALDWIN AGENTS 





Arthur H. Jones to Handle Life Business; 
Company’s First Activity Beyond 
Continental United States 
Union Central Life has entered Hawaii, 
which action marks its first development 
of territory beyond the continental limits 
of the United States. Alexander & Bald- 
win, Ltd., a leading firm of factors in 
Honolulu, will represent the company. 
The active chief of Union Central’s oper- 
ations in the territory will be Arthur H. 
Jones, manager of Alexander & Bald- 

win’s insurance department. 

Mr. Jones has taken part in the in- 
surance business of the islands for many 
years, having been associated with the 
insurance department of the Hawaiian 
Trust Co. before joining Alexander & 
3aldwin as manager of that branch of 
its business. 

Alexander & Baldwin has been in ex- 
istence for many years and is one of the 
largest factors in the territory, having 
large interests in sugar, pineapples, ship- 
ping and insurance. Until now it has 
represented fire and casualty companies 
only. The Union Central will be its 
sole life company connection. 


NEW UNION CENTRAL MANAGER 

Union Central Life has appointed 
Floyd A. Rosenfelt as manager of the 
Omaha agency succeeding Earl Best, re- 
signed. Mr. Rosenfelt has a seven-year 
background in life insurance. Until 1932 
he was with the Union Pacific Railroad 
rising to the position of production engi- 
neer in the Western division. He en- 
tered Ife insurance with the Equitable 
Life of Towa. 


GUARDIAN GUIDES TO FAIR 

The Guardian Life, one of the com- 
panies which helped in the creation of 
the Hall of Man at the World’s Fair, 
has prepared two attractive booklets for 
policyholders and friends of the company 
who contemplate visiting the New York 
Fair this Summer. The “Guardian Guide 
to New York” is being distributed 
through Guardian agencies throughout 
the country. In each Guide is inserted 
a request card for the Diary, a copy 
of which is to be mailed to the sender 
direct from the home office upon receipt 
of the request. The Diary provides space 
for news and notes about the Fair during 
one’s visit. Both booklets are illustrated 
with photographs. 





HENRY PARKER DIES AT 50 
Henry Parker, branch manager in 
Montreal for the Sun of London, died 
at his home on Julv 14. He was 50 
years old and had been manager for 
nine years. Born in England, he went 
to Canada at an early age and had 
been in insurance for thirty-five years 
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CHANGES BY ENDORSEMENT 


Frequently a fire assured will request 


reduction of the amount of insurance or 


term of the policy after it has been in 
force for some time and the usual prac- 
tice has been to issue an endorsement 
making the desired change. This prac- 
tice is considered unsatisfactory by many 
firemen inasmuch as the endorsement 
may become lost or misplaced and never 
attached to the policy; and in the event 
of a loss misunderstandings or compli- 
cations may arise. 

It is held advisable 
quests are received that an attempt be 


where such re- 
made to cancel the existing policy and 
rewrite for the new amount or term. 
This not only removes the question of 
coverage, but may also obviate the nec- 
essity of paying a return premium with 
loss of commission to the agent. Where 
this is not satisfactory and it becomes 
necessary to make the change by en- 
dorsement the assured should be asked 
to sign his request so that, if the en- 
dorsement is lost, the company will have 
evidence that the assured was fully cog- 
If the policy iS 
payable to a mortgagee, the latter should 
also sign the endorsement. 


nizant of the change. 


While this procedure may involve more 
detail, it will 
later on in the opinion of informed un- 


avoid misunderstandings 
derwriters. 

CANADA’S INSURANCE GROWTH 

The remarkable development of insur- 
ance in all branches in Canada in a few 
decades is emphasized by the sixtieth 
anniversary of the Ontario Insurance 
Department which occurs this month. By 
reason of the Province of Ontario hav- 
ing the head offices of a majority of the 
insurance companies it is the leading in- 
surance province of the Dominion. 

At the time the Ontario Department 
first started to 1879 there 
was little legislation regulating insurance. 
Today the Ontario 
317 sections. 


function in 
Insurance Act has 


In 1938 the amount of net premiums 
written by companies in Ontario amounted 
to over $18,000,000 for fire insurance and 
over $20,000,000 for automobile and cas- 
ualty, while the amount of life insurance 
in force in the province was $2,900,000,000 
with the companies and $76,000,000 with 
fraternal organizations. 

While the insurance department did 
not come into existence until twelve 
years after Confederation there had been 
legislation affecting insurance some years 


before that. For instance, in 1877 an 


act known as the Ontario Insurance Act 
was passed which applied to thirteen 
stock and mutual companies in- 
corporated and carrying on business in 


cash 


Ontario only. This act required the tom- 
panies to be licensed and prescribed the 
requirements for licensing. It also stated 
that an annual statement had to be made 
to the treasurer of Ontario regarding 
the affairs of the company. Another act 
passed about the same time was designed 
to regulate the business of purely mutual 
Ontario fire insurance companies then 
in existence. The law affecting fire in- 
surance contracts was presented by the 
Fire Policy Act 
1876. They had Royal Commissions even 
in those days, for it is recorded that the 


Insurance enacted in 


Fire Insurance Policy Act was the re- 
sult of the findings of a Royal Commis- 
sion appointed to determine what condi- 
tions of fire insurance policies were just 
This inquiry in turn was 
that had been 
made by the judiciary condemning cer- 
tain conditions and practices at that time. 

Previous to Confederation in 1867 there 


and reasonable. 
the result of criticisms 


had been considerable legislation affect- 
For instance the British 
America Assurance Co. was incorporated 
by the legislature of Upper Canada. In 
1836 an act was passed to authorize the 
establishment of mutual insurance com- 
panies in several districts of Upper Can- 
ada. In 1860 an act was passed requiring 
companies not incorporated by statute of 
Upper or Lower Canada to obtain license 
from the Finance Minister, while in 
1877 legislation was enacted to secure to 
wives and children the benefit of their 
husbands’ or fathers’ life insurance. 

The first inspector of insurance was 
W. C. O'Reilly. He reported to the 
provincial treasurer and his office was 
known as the insurance branch. The 
first report was submitted in January, 
1880. 

In 1912 the name of the insurance 
branch was changed to the Department 
of Insurance, with the attorney-general 
of the province as minister in charge. 
Some years previous the office of Regis- 
trar of Trust and Loan Companies had 
been established and since then the 
Superintendent of Insurance had also 
acted as Registrar of Trust and Loan 
Companies. 

Under the Public Service Act the 
Superintendent of Insurance and Regis- 
trar of Trust and Loan Companies is 
listed as Deputy Minister. The depart- 
ment is in fact a separate department 
except that the attorney-general, instead 
of being described as the Minister of 


ing insurance. 
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Left to right: Roy W. Howard (with cane), Amon G. Carter, Silliman Evans, 
George Rihl, vice-president Pan-American Airways 


Silliman Evans, chairman of the board, Maryland Casualty, is shown in above 
picture as he was about to embark on the Pan-American Airways Yankee Clipper 
at Port Washington, Long Island, on July 8 for the first trans-Atlantic commercial 


passenger flight over the Northern Great Circle route to England. 


He landed at 


Southampton twenty-seven hours and twenty minutes later, of which only twenty- 


two hours and thirty-four minutes was actual flying time. 


Standing beside Mr. 


Evans, wearing a ten-gallon hat, is his long-time friend, Amon G. Carter, publisher 


Fort Worth Star-Telegram. 
president Scripps-Howard newspapers. 
the clipper. 


Charles J. Murphy of the investment 
department of the Corroon & Reynolds 
group of insurance companies, and Miss 
Doris M. Fett are to be married in the 
Fall. Miss Fett, daughter of Dr, and 
Mrs. Herbert C, Fett of Brightwaters, 
Long Island, was graduated from Packer 
Collegiate Institute of Brooklyn last 
month. Mr. Murphy attended LaSalle 
Military Academy and was graduated 
from University of Virginia in 1935. He 
is a member of Delta Upsilon, and Hunt- 
ington Crescent Club. 

* * * 


Hendon Chubb, head of Chubb & Son 
in New York, marine, automobile and 
fire underwriters, is leaving next Friday, 
July 28, for a Summer vacation at Mi- 
shaum Point, Mass. 

* * * 

Douglas F. Cox, president of Appleton 
& Cox, Inc., New York marine under- 
writers, left last Friday for Northeast 
Harbor, Me., where he will remain until 
after Labor Day. 

* * * 

Miss Jeannette Smith, librarian at the 
home office of the New England Mutual 
Life, and a sister of President Smith, is 
vacationing in California. At Los An- 
geles she was the guest of General 
Agent Albert E. Payton, who accom- 
panied her to San Francisco, and the 
Golden Gate Exposition. 

* * * 

J. Harry Wood, manager of general 
agencies, John Hancock Mutual Life, is 
a visitor in Los Angeles. From there he 
will go to San Francisco and then to 
the Pacific Northwest. 


In foreground, carrying cane, is Roy W. Howard, 
Mr. Evans 


made the return flight on 


Peter D. Kiernan of Rose & Kiernan, 
Albany insurance agents, has purchased 
the former Summer estate of the late 
Adolph S. Ochs, publisher of the New 
York Times. The home is at Lake 
George. The property was listed at 
$87,500 in the transfer tax appraisal filed 
by the estate of Mr. Ochs. Mr. Kiernan 
paid $23,600. It was auctioned at Lake 
George by Joseph P. Day, New York 
real estate man. 

* * x 

Clinton Davidson, president of the Es- 
tate Planning Corp. and vice-president 
of Fiduciary Counsel, Inc., of New York, 
well known in both the insurance and 
investment fields, is recuperating from 
an infection of undulant fever acquired 
on a recent swing around the country. 
He is now stopping at Pocono Haven, 
Mt. Pocono, Pa. 

* * x 

Eldon D. Wilson, manager, Mutual 
Life of New York at Richmond, Va., was 
re-elected president of the board of trus- 
tees, Davis and Elkins College in West 
Virginia recently. 

* * * 


W. E. Mallalieu, general manager of 
the National Board of Fire Underwriters, 
and Mrs. Mallalieu, who have been va- 
cationing in Europe, are expected to ar- 
rive in New York on July 25 on the 
Mauretania. 

* ok x 

Sir Edward Mountain, chairman and 
managing director of the Eagle Star, 
spoke on “Pension Schemes in Industry” 
at a recent meeting in London of the 
Industrial Co-Partnership Association. 





Insurance is described as the Minister 
in charge of the department. The func- 
tions of the department are to administer 
the insurance act, the loan and trust 


company act and the money lenders’ act. 

The expense is borne not by the public 
but by the companies through charges 
imposed by the government. 


These are 


stated to be just sufficient to reimburse 
the government for the 
maintenance. The charges include license 
fees of the companies as well as those ©! 


expenses ol 


the agents. As a matter of fact in recent 
years there has been a surplus which 
the department has turned over to the 
general fund of the province. 
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Roof Club for Employes of Home 
Insurance Co. Fieet 

Harold V. Smith, president of the 
companies in the Home Insurance Co. 
fleet, has turned over to the members of 
the 59 Maiden Lane Club, consisting of 
home office employes of the fleet, the 
roof of its building at Maiden Lane and 
William Streets, New York, and turned 
the roof into an outdoor club. The 
space is quite large. 

Part of the roof will be used for 
lounge purposes. There are gay colored 
parasols, awnings, and cushions, a long 
row of flower beds consistirg of petunias 
and geraniums, and one side of the roof 
is edged by boxwood trees. One part of 
the roof is devoted to such sports as 
shuffle board, deck tennis and quoits. 

The 59 Maiden Lane Club has a mem- 
bership of 1,600. Frank A. Murray is 
president; Howard F. Fenn, Jr., vice- 
president; Henry B. Reinhardt, treas- 
urer, and Lillian Undermark, secretary. 
Officers of the company are associate 
members. The roof club is available to 
the employes from 11:30 o’clock unti! 
2 o'clock. Many agents have also visited 
the roof since it was opened. 

\s soon as the roof became available 
to the 59 Maiden Lane Club it became 
popuiar. Although there are a_ large 
nunber of penthouses in the apartment 
houses of Greater New York there have 
been few roof clubs for employes. Many 
business institutions have a club or rec- 
reation rooms for employes inside of 
buildings. This applies to a number of 
insurance companies. 

kx 


Fortune Devotes Entire Issue 
to New York City 

The July issue of Fortune magazine is 
entirely devoted to New York City and 
is an extraordinarily interesting periodi- 
cal. One of the most notable stories has 
to do with health and hospitals. 

Bellevue Hospital grew out of a six- 
bed almshouse founded in 1736 and the 
city’s first Board of Health was set up 
in 1806. It is only a decade ago that 
the city had typhoid epidemics caused 
by polluted water, and ‘diphtheria which 
took a heavy toll. The authorities step- 
ped in and typhoid was cut from 4,000 
cases a year to 269. 

There are 110 voluntary hospitals in 
New York: that is, depending on volun- 
tary contributions and twenty-seven mu- 
nicipal hospitals. The city has 2,000,000 
lamilies and there were 102,045 births 
last year. Since 1900 the city birth rate 
has fallen from about thirty-five per 
1000 to 13.6. 

New York’s Department of Health and 
Hospitals together s»ent $31,903,000 in 
1938. It was 5.5% of the city’s total bud- 
get of $589,981.000. The two departments 
employ a staff of 23,000. including 2,150 
doctors, with nearly 6,000 other physi- 
Clans giving their service without charge. 
The Health Department’s budget has 
risen only $125,000 in the last seven years 
to its present figure of $5,546,000 though 
'ts services have increased enormously. 
Seven of its eleven bureaus—general ad- 
ministration, foods and drugs, health 


























education, preventable diseases, sanitary, 
laboratories and records—are largely 
centralized in operation. The remaining 
four—district health administration, nurs- 
ing, social hygiene and tuberculosis— 
work chiefly through the district health 
centers, which have subdivided New 
York’s 7,500,000 people into thirty smaller 
units the size of Denver or Memphis. 

Fortune devotes one section of its July 
issue to East Seventieth Street which it 
calls the most popular residence street in 
New York for wealthy men occupying 
their own houses. Among them are 
Myron C. Taylor, former chairman of 
United States Steel; Stephen Clark, di- 
rector of Singer Manufacturing Co.; 
George Blumenthal, president of Metro- 
politan Museum; Walter Gifford, presi- 
dent of American Telephone & Tele- 
graph Co.; Thomas W. Lamont of J. P. 
Morgan & Co. 

One of the most striking articles has 
to do with real estate. New York City 
real estate consists of 200,000 acres of 
land and buildings, valued at twenty-one 
billions of dollars. It has 458,597 pri- 
vate homes, 141,808 apartment houses, 
20,677 store and office buildings, 939 fac- 
tories, 769 theaters, 1,118 grain elevators 
and 2614 stables, sheds and_ riding 
academies. In the real estate article 
careers are sketched among others of 
Abraham Lefcourt, one-time bootblack, 
who in a single year had $25,000,000 
worth of buildings under construction, 
the Chanin brothers who put $80.000,000 
into circulation in their time, Fred F. 
French who created the new residential 
district, Tudor City, and Henry Mandel, 
an immigrant boy who built London 
Terrace, the city’s largest apartment 


house. It also includes Joseph P. Day, 
the city’s present leading real estate 
man. 


* * * 


- Governor Olson of California 

I learn that there are a number of in- 
surance people in Califomnia who are 
not at odds with Governor Olson because 
of the announcement that he would have 
a new insurance commissioner and_ be- 
cause the announcement appeared at the 
time that the commissioners were hold- 
ing their convention there. From one of 
the Coast’s leading San Francisco exec- 
utives IT have this letter: 

“The fact is that the Governor had an 
oninion from the Attorney General that 
Commissioner Gondeell’s term would ex- 
pire with the adjournment of the legis- 
lature. Adjournment had been previous- 
ly set and there was nothing the Gov- 
ernor could do unless he were to permit 
the incumbent to continue in office nntil 
another appointment was legally made. 

“Tt was an unfortunate circumstance 
and there was embarrassment, but the 
selection of a successor “7s a natural 
sequence of change in a“ministration un- 
der the prevalent svstem, particularly 
following a rather vitriolic campaign. 

“As is the case of the loss of any 
sood public servant. it is regrettable. 
Commissioner Goodcell has indicated 
throughout his short service that he was 
intensely interested in competent regula- 
tion. He demonstrated his character by 
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accepting the fortunes of war in very 
good grace, which made a hit with all 
the commissioners. He said to me that 
despite the outcome, which was natural- 
ly disappointing, he wouldn’t substitute 
anything for the three tremendously 
happy days of the convention.” 
* * * 


Insurance Supervision Dates Back 
To Middle Ages 

Insurance regulation goes back to the 
middle ages, and some interesting re- 
search on the subject was made by Col. 
Archibald G. Thacher, New York in- 
surance lawyer, in preparing the address 
he made on the New York insurance 
code for the American Bar Association's 
convention in San Francisco. 

When Venice was the commercial 
queen of the Adriatic and other great 
Mediterranean trading communities flour- 
ished in a big way in the fourteenth 
and fifteenth centuries decrees were fre- 
quently issued regulating insurance. 

A Venetian manuscript in 1411 refers 
to a prohibition of brokers from writing 
foreign-owned cargoes and ships under 
a penalty. The rulers did not want other 
nations to benefit by the protection given 
by Venetian underwriters. Insuring risks 
on foreign property was described as a 
dangerous innovation. A penalty of onc- 
fourth of the value insured was imposed. 

In the insurance code of Barcelona, 
Spain, of 1435 taxed brokers 2 sous per 
100 livres. Florence in 1523 adopted ad- 
ministrative regulation of insurance. 

In 1670 Venice issued a proclamation 
which required that all brokers should 
record all insurances they made, giving 
the name of the insurers and of the 
ship or ships upon which insurance was 
effected, the ship’s port of sailing and 
her destination, as well as for what 
length of time the insurance was effected. 
An annual questionnaire under oath was 
also required of brokers that they have 
not been the means of effecting anv 
other insurances save those to which 
they have given notice. To insure com- 
pliance “The Illustricus Signors enact 
that those brokers and agents who omit 
this notice shall fall under the penalty 
of 100 ducats each, to be applied ac- 
cording to the decision of the Illustrious 
Signors.” 

The decree also required the publica- 
tion of the proclamation “at the hour of 
the Rialto, the Street of Insurance, when 
the greatest concourse of the public shall 
be assembled, so that there may be no 
pretext for ignorance.” 

Col. Thacher found in the Venice proc- 
lamation of 1670 all the preliminary, basic 
elements of organization and regulation 
of insurers: (1) creation of “Banks of 
Insurance ;” (2) registration of author‘zed 
brokers and agents; (3) verified annual 
statements; (4) establishment of a regis- 
tration bureau of risks and books of 
records; (5) prohibition of illegal for- 


eign risks; (6) imposition of-heavy pen 
alties, and (7) an elected group of com 
missioners of insurance who were called 
“Illustrious Court of Notaries.” 

* * * 


Owner of Derby Winner on 
Alliance Board 


y, member of the board 
of the Alliance Assurance, has been 
receiving the congratulations of the in- 
surance world on the victory of his colt 
Blue Peter in the Derby. 

Although he has been racing for thirty 
years, it was Lord Rosebery’s first Derby 
win. Blue Peter has now won two of 
the three classic races—the Two Thou- 
sand Guineas and Derby—and Lord Rose- 
bery is confident that he will be victorious 
in the third, the St. Leger, and thus win 
the “Triple Crown,” most coveted honor 
in 1acing. Blue Peter won the Derby 
by four lengths. 

His father won the Derby three times 
and it was he who brought off the most 
sensational bet in history. He bet a 
friend that he would become prime min- 
ister, win the Derby, and marry the 
richest heiress in England all in one 
year. He won and his friend paid up. 

x oe * 

Spanish Fire Claims Present British 


Offices With Problem 

Negotiations which have recently been 
started between the British and Spanish 
governments for a comprehensive ar- 
rangement covering outstanding debts 
due from Spain and Spanish possessions 
to the United Kingdom will not include 
any plan for the disposal of claims due 
under fire policies from British offices 
operating in that country. 

Before these fire claims can be dis- 
posed of many complex questions of lia- 
bility have to be settled, and the further 
question will then arise as to the extent 
to whicl. such claims as may be admitted 
are to be set off against funds belonging 
to the insurers at present in Spanish ter- 
ritory. This point will have to be dis- 
posed of before the question of remit- 
ting funds from Britain to Spain can be 
considered. It is a difficult problem anc 
is now receiving the careful attention o 
the offices concerned. 

* » * 


Virginia Agent Leaves $434,000 


Donald C. Hancock, past president of 
the Virginia Association of Insurance 
Agents, was left $3,000 by O. Herbert 
Funsten, head of the real estate and 
agency firm of Elam and Funsten, Rich 
mond, Va., who died recently. Mr. Han 
cock, also a member of the firm, is it 


Lord Rosebery, 


1 
f 


Funsten left a total estate of $434.12 
r | 
] 


is to be divided between his widow and 
his son, Landon R. Funsten, who is also 
associated with the firm which is sole 
agent for the Queen. 
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Missouri Jury Finds 
Companies Not Involved 


INDICTMENT AGAINST O’MALLEY 





Grand Jury Says There Was No Evi- 
dence Companies Knew of Corrupt 
Purpose of $440,000 Fund 





The Missouri grand jury which last 
week returned an indictment against 
former Superintendent R. E. O'Malley, 
said with respect to the position of stock 
fire companies in this whole matter: 

“There was no evidence representa- 
tives of any of the 137 stock fire in- 
surance companies contributing to the 
$440,000 slush fund raised to effect the 
compromise knew the corrupt purpose 
of the fund.” The fund was collected 
by Street and taken to Pendergast at 
Kansas City by McCormack. Pender- 
gast elected to keep $315,000 for himself, 
directed that McCormack pay $62,000 to 
O'Malley and keep a similar sum for 
himself. The grand jury stated that it 
had been unable to find any concrete 
evidence that the companies knew the 
money was to be used for any improper 
purpose. 

The State of Missouri will not attempt 
to take Former Superintendent of Insur- 
ance Robert Emmet O'Malley out of the 
Federal penitentiary at Leavenworth, 
Kan., for an early trial on the charge of 
accepting a $62,500 bribe from Alphonsus 
L. McCormack, former president of the 
Missouri Association of Insurance 
Agents; Boss Thomas J. Pendergast of 
Kansas City, who is also an inmate of the 
federal prison, and the late Charles R. 
Street, vice-president of the Great Amer- 
ican and the fire insurance companies 
for effecting the 80-20 compromise of the 
fire insurance rate cases in May, 1935. 

May Prosecute Pendergast 


The indictment was returned in_open 
court by the grand jury for the Circuit 
Court for Criminal Causes at St. Louis on 
Thursday, July 13. In their report sub- 
mitted to Circuit Judge James E. 
McLaughlin the jury expressed the belief 
that Boss Pendergast can be prosecuted 
as an accessory in the bribery of O’Mal- 
ley but pointed out that any such charge 
against Pendergast must be _ instituted 
in Jackson County, since Kansas City, 
where the dethroned boss is said to have 
received $440,000 in funds from McCor- 
mack, who was the personal messenger 
for Street, is within the jurisdiction of 
the Jackson County Circuit Court. 

It has been learned that Paul V. Bar- 
nett, recently appointed by the special 
three-judge federal court at Kansas City 
to investigate the conduct of various 
persons in connection with the compro- 
mise of the rate cases before that court, 
will start these hearings in St. Louis 
on July 24. Presumably McCormack will 
be the first witness he will call. He also 
plans hearings in Chicago on July 27, 
New York on July 31 and probably hear- 
ings in Hartford, Conn., and other places 
in August and September. 


W.M. ARIS BROKERAGE MANAGER 

E. A. Henne, resident vice-president 
of the Western department of the Amer- 
ica Fore at Chicago, last week an- 
nounced the appointment of William M. 
Aris as manager of the brokerage de- 
partment_of the America Fore compa- 
nies in Chicago. He succeeds Thomas 
R, Duggan, who passed away last week 
of a heart attack. Mr. Aris joined the 
America Fore organization in 1916 
through the Niagara Fire. He has been 
acting as executive special agent in gen- 
eral utility work in the Western depart- 
ment offices. 
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INJUNCTION OBTAINED 

New York Department Restrained Tem- 
porarily From Enforcing Order Against 

Northwestern National 
The Supreme Court of New York 
County has granted Northwestern Na- 
tional Insurance Co. a temporary in- 
junction against Superintendent of In- 
surance Pink pending final outcome of 
any action the company might take in 
connection with his order of May 22 
regarding commissions. The Superin- 
tendent had demanded that the company 
cease paying brokerage 10% higher than 
that prescribed by the rules of the New 

York Fire Insurance Exchange. 





Expect Social Security Bill 
Not to Change Agents’ Status 

Officers of the National 
Insurance Agents are hopeful _ that 
amendments to the Social Security Act 
will not change the status of agents and 
solicitors paid upon a commission basis 
from independent contractors to em- 
ployes. Whereas the bill containing the 
revisions passed by the House in Wash- 
ington brought agents and solicitors un- 
der the employe classification, the Senate 
bill rejected the House definition of em- 
ployes. The bill was in conference this 
week and it is reported that the Senate 
proposal not to alter the status quo 
with respect to insurance producers will 
be accepted by the House conferees. 


Edward A. Gibbs Tells 


Impressions of Europe 

Edward A, Gibbs, Los Angeles agent 
of general insurance, has returned from 
a three months’ automobile trip in 
Europe during which he drove 20,000 
miles and visited England, France, Spain, 


\ssociation of 








Holland, Belgium, Switzerland and en- 
larged Germany. 
As is the case with other returned 


travelers Mr. Gibbs saw no evidence of 
“the jitters” over the political situation 
in England, France, Holland, Belgium 
or enlarged Germany. Nor did he notice 
much unemployment. Especially in Ger- 
many everbody seemed busy. Switzer- 
land impressed him as most wonderful 
country he visited. In England people 
are going about their business fed up 
with the war alarms, although there has 


been conscription and speeding up in 
armament, especially in airplane build- 
ing. 


In Spain people are still 
from the shock of the three 
war, the atrocities which 
the conflict and the 
in its wake. He blamed the Communists 
for the gruesome killings outside of the 
field of battle. Mr. Gibbs was the first 
American to register at the United 
States Embassy since 1935, exclusive of 
correspondents. 


recovering 
years of 
accompanied 
tragedies then and 
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Company for solving them. 


Head Office: 1600 
New York Office: 
Chicago Office: 





A NEW DEFINITION 


manager says 
business of managing the interview.” 
bases control of solicitation on sound analysis of the pros- 
pect’s problems . . . and the facilities provided by this 
He works with the knowledge 
that behind the Company’s factors of service there is a repu- 
tation for prompt settlement of claims. 


that equips an Alliance Agent to manage the interview. 


“ASK THE ALLIANCE AGENT” 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 

Arch St., 

99 John Street, N. Y. 


209 W. Jackson Boulevard 


San Francisco Office: 


that “salesmanship is the 


An Alliance Agent 


It is this confidence 


Philadelphia 


222 Sansome Street 








Two Officers of N. J. Agency 
Die During the Same Week 


The William H. Meeker Agency of 
Elizabeth, N. J., lost two of its officers 
through death last week. Miss F. I. 
Pannenberger, secretary, who was in 
charge of underwriting, passed away on 
July 12 and Miss M. E. Baumgartner, 
treasurer, died on July 14. Each had 
served with the agency for more than 
thirty-five years. 


AGENTS HOST TO FIELD CLUB 
The New Jersey Field Club will be 
guests of the Monmouth County Agents 
Association at a dinner to be held next 





Monday evening at the Old Orchard 
Country Club, Eatontown, N. J. There 


will be informal golf matches during the 
afternoon. 


REAL ESTATE APPRAISAL COURSE 


Loan officials of insurance companies 





make up 7% of the total enrolled for 
the course in Real Estate Appraisal 
which started recently at the Wharton 


School of Finance, University of Penn- 
sylvania. 


Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 


G. Z. Day, President 


Statement December 31, 


CAPITAL . . . ° 
PREMIUM RESERVE ° . 
OTHER LIABILITIES. . 
NET SURPLUS . . ° 
*TOTAL ASSETS. ° . 


S. C. Kune, Secretary 


1938 

° $1,500,000.00 
° ° 1,486,537.96 
° 274,859.85 
. 3,290,684.37 
° 6,552,082.18 


* New York Insurance Department Valuation Basis. 
Securities carried at $248,633.31 in the above ited in various 


States as required by law. 

On o. basis of December 31st, 1938, 
owned, a 
would be $3,321,949.31. 





Company’s total Admitted Assets would be 





Market rae for all bonds and stock 
$6,583,347.12 and the Surplus 


June Building Permit Values 
Continue Upward Trend 


The volume of building permits issued 
during June registered further expansion, 
lifting the total to the highest level since 
July, 1938. The figure was the largest 
recorded for any June since 1930. The 
estimated cost of permits taken out in 
215 cities of the United States, according 
to Dun & Bradstreet, Inc., amounted to 
$120,912,252 during June, an increase of 
8.5% as compared with the May figure 
of $111,488,630, and of 38% compared with 
the $87,636,427 for June, 1938. 

June permits for New York City ag- 
gregated $21,627,830, a gain of 36.1% 
compared with $15,886,184 in May. There 
was a slight loss—3.6%—however, from 
the June, 1938, total of $22,436,761. Ex- 
cluding New York City, permit valua- 
tions for the 214 cities reached $99,284,- 
422 last month, against $95,602,446 in 
May, and $65,199,666 for the correspond- 
ing 1938 month. This represented in- 
creases, respectively, of 3.9% and 52.3%. 

The dollar volume of building permits 
for the first half of this year reached 
the highest for any similar period during 
the past seven years. The aggregate for 
the 215 cities for the six months was 
$621,389,691, a rise of 17.8% over the 
$527,560,506 for the similar period last 
year. The New York City total for the 
half year, $124,317,114, remained under 
a year ago by 294%, but the volume for 
the 214 outside cities, amounting to $497,- 
072,577, was 41.5% greater than in the 
first six months of the previous year. 


PLANS FOR TENNESSEE MEETING 
The Tennessee Association of Insur- 
ance Agents will hold its annual con- 
vention in Nashville, October 19 and 20. 
Agents writing farm business are re- 
quested particularly to attend, as a half- 
day session will be devoted to their 
problems exclusively. It was contem- 
plated to hold an agents’ school in con- 
nection with this convention but that has 
been deferred until early next year. 
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Canadian Sup’ts Meet 
In Montreal Aug. 21-24 


UNIFORM FIRE ACT CHANGES 





Policy Amendments, Supplemental Con- 
tracts, Marine, Agents’ Balances 
On Program 





The twenty-second annual conference 
of the Association of Superintendents of 
Insurance of the Provinces o Canada 
will be held at the Mount Royal Hotel 
in Montreal on Monday, Tuesday, Wed- 
nesday and Thursday, August 21-24. This 
convention follows the conclusion of the 
Canadian Bar Association meeting. 

The fire insurance program includes 
consideration of the report of the com- 
mittee on fire insurance legislation. With 
the proposed new standard fire insurance 
contract accepted by the National Asso- 
ciation of Insurance Commissioners of the 
United States it is expected that this 
action will expedite passage of the pro- 
posed changes in the Canadian uniform 
fire insurance act. 

Supplemental Contracts 


The committee on uniform definitions 
and interpretations of underwriting pow- 
ers of fire, marine and casualty insurers 
will present a report reviewing the work 
of the joint committee of insurer repre- 
sentatives working in collaboration with 
the superintendents’ committee. There 
will be consideration of legislation to in- 
clude in fire insurance the various cover- 
ages now contained in the “supplemental 
contracts” now issued by insurers and 
that further consideration be given as to 
what extent the fire statutory conditions 
should apply to the misceilaneous addi- 
tional coverages which are included in 
such contracts. There will be a report 
on proposed uniformity in definitions of 
classes of insurance and licensing be- 
tween the Dominion and Provincial in- 
surance acts, and consideration of such 
legislation as, in the opinion of the stand- 
ing committee, should be provided for 
the effective carrying out of the objects 
of the committee. 

A review of the work of the committee 
of underwriters on automobile insurance 
forms will be presented. This committee 
makes recommendations from time to 
time to the superintendents’ standing 
committee on automobile legislation. 

Proposed amendments, which were 
passed in 1938, to accident and sickness 
insurance laws will be reviewed. There 
will also be consideration of the report 
of the sub-committee appointed in 1937 
to recommend a definition of group ac- 
cident and sickness insurance and con- 
sideration of the report of the committee 
of accident and sickness insurance un- 
derwriters also appointed in 1937, to con- 
sider the standardization of contract 
wordings and main indemnifying or in- 
suring clauses in accident and sickness 
contracts. 

The committee on agents’ balances will 
review the status of unpaid balances 
and there will be consideration of the 
proposed model system of records for 
agency business presented to the confer- 


ence in 1938. 





Compensation Commissions 
Restored to 17.5% in Pa. 


Maximum commissions on workmen's 
compensation insurance in Pennsylvania 
have been restored to 174%, it was an- 
nounced Wednesday by E. J. Schofield, 
chairman of the Casualty Acquisition 

ost Conference. The increase was voted 
by the conference’s workmen’s compen- 
sation committee after revised rates con- 
taining an adequate expense allowance 
had been approved by the State of Penn- 
sylvania. Since January 1, 1938, the top 
commission has been 15%. 

_Under the new schedule of commis- 
sions, which applies to policies issued to 
become effective July 1 and later, general 
agents will receive 17!14%, compared with 
16% previously. Regional agents will 
receive 121%4%, compared with 10% pre- 
viously, and producers will receive 10%, 
as compared with 8.5% under the scale 
effective for the past eighteen months. 


W. E. Krog Brokerage Mgr. 
of Loyalty Group in N. Y. 


William E. Krog has been appointed 
manager of the nationwide brokerage de- 
partment of Loyalty Group Companies, 
with headquarters at the New York City 
offices, 59 John Street. He is favorably 
known to many agents and brokers, hav- 
ing been active in supervising brokerage 
business in the East for many years. 

Mr. Krog started in insurance in 1913, 
with Willcox. Peck & Hughes, leaving 
to enlist in the Army in 1916, during the 
World War. After his discharge he 
joined R. A. Corroon & Co., in charge 
of their fire department. : 

In 1930 Mr. Krog went with the Fire- 
man’s Fund at Boston, to organize their 
general cover department for the Eastern 
states. In 1934 he joined the Pearl 
Assurance, assuming full charge of na- 
tionwide brokerage underwriting. 





Mount & Rilling Advance 
J. F. Sollazzo, V. A. Gauthier 


George Rilling, president of Mount & 
Rilling, Inc. general agents at 190 Mon- 
tague Street, Brooklyn, announce the 
appointment of Joseph F. Sollazzo as 
treasurer and Victor A. Gauthier as 
secretary. 2 

Mr. Sollazzo joined Mount & Rilling 
in 1933 and has been acting in the capa- 
city of assistant secretary. Mr. Gauthier 
started his insurance career with the 
Aetna Casualty & Surety in Brooklyn 
in 1918 and was for several years super- 
intendent of the brokerage and agency 
departments. He has been manager of 
the production department with Mount & 
Rilling, Inc. since 1936. 





Large Gain in Fire Losses 


in N. Y. Field in June 


Incurred fire losses in June in the 
territory under jurisdiction of the New 
York Board of Fire Underwriters in- 
creased 101.78% over June, 1938, it was 
reported at the board’s monthly meeting 
by E. C. Niver, secretary of the loss 
committee. There were 220 incurred 
losses in June amounting to $329,728, as 
compared with 128 incurred losses 
amounting to $163,407 in June, 1938, he 
reported. This was an increase of 71.87% 
in the number of incurred losses and an 
increase of 101.78% in the amount over 
the losses of June, 1938. 

There were 1,151 incurred losses 
amounting to $2,155,880 during the first 
six months of this year, as compared 
with 918 incurred losses amounting to 
$1,853.775 during the corresponding period 
of 1938. This represented an increase 
this year of 25.38% in the number of 
incurred losses and an increase of 16.29% 
in the amount. 





Fire Alarm and Watchman 


Services at World’s Fair 


Manager W. H. Geyer of the Suburban 
Division of the New York Fire Insur- 
ance Rating Organization has issue| a 
bulletin listing buildings at the New 
York World’s Fair which are protected 
by an approved automatic fire alarm sys- 
tem in conjunction with an approved pre- 
determined route supervisory watchman’s 
service. These buildings, together with 
their contents, are eligible to reduced 
rates. 

By special action of the Tornado Con- 
ference, Endorsement (A) for extending 
the coverage of loss or damage by wind- 
storm, cyclone, tornado and hail, may be 
attached without additional charge to in- 
clude smoke stacks and signs (but not 
awnings) on policies covering buildings 
at the World’s Fair carrying Extended 
Coverage Endorsement No. 4. 

Reducing Building Form No. 1. April 
30, 1939. to October 30, 1939. $.803; re- 
ducing Building Form No. 1 and Full 
Cost and Additional Expense Endorse- 
ment Form No. 2 combined. April 30, 
1939, to October 30, 1939, $1.07; ordinary 
forms, building or contents or property 
in the open, per annum, $2.14 


Francis O. Affeld Is 
Dead at the Age of 96 

WAS HAMBURG-BREMEN MGR. 

Retired Since 1913 He Attended National 


Board Meetings in New York 
Up to Last Year 





Francis O. Affeld, called by many the 
grand old man of fire insurance, died 
Sunday night at his home, 873 Presi- 
dent Street, Brooklyn, in his ninety-sev- 
enth year. Although he had been re- 
tired from insurance since 1913, just 
over a quarter of a century, he main- 
tained contacts with personalities in the 
business through attendance nearly 
every May at the annual mecting and 
luncheon of the National Board of Fire 
Underwriters in New York. There he 
was always introduced by the presiding 
officer and frequently spoke briefly. He 
missed the 1939 meeting for the first 
time in some years and his absence was 
noted not only by his old friends but 
also by those of younger age who had 
come to admire him thoroughly for his 
vigor of mind and body despite his ad- 
vanced years. Mr. Affeld had been ill 
for about three weeks before he passed 
on. Funeral services were private. 

Mr. Affeld was a member of a family 
noted for its longevity. His twin brother, 
Charles E. Affeld, died at age 91, and 
two sisters, Mrs. Anna Wille of Chi- 
cago and Mrs. Louise A. Ebeling of 
Evanston, Ill., are aged 93 and &4 re- 
spectively. Also surviving are a son, 
Francis O. Affeld, Tr., member of the 
well known New York insurance law firm 
of Affeld, Sowers & Herrick; three 
daughters, the Misses Louise A. and 
Caroline D, Affeld, and Mrs. Eda A. 
Edwards of North Woodbury, Conn., 
three grandchildren and five great-grand- 
children. 

Born in Stettin. Prussia, in 1843, Mr. 
Affeld and his brother were brought to 
Chicago by their parents in 1847. At the 
age of 18 both boys enlisted in Battery 
B, First Illinois Light Artillery Regi- 
ment of the Union Army. Mr. Affeld 
was shot in the leg at the battle of 
Kenesaw Mountain and was in numer- 
ous other engagements, including Cviro, 
Fort Henrv, Haynes Bluff Shiloh, 
Corinth, Vicksburg and Missionary 
Ridve. 

After the Civil War Mr. Affeld he- 
came a solicitor for the Citizens & Mu- 
tual Insurance Co. of Chicago and later 
for the Germania of Chicago. Both com- 
prnies failed following the Chicago fire 
of 1871. In 1873 he came to New York 
to help establish the United States 
branch of the Hamburg-Bremen and 
served with that company continuously 
until his retirement in 1913, being 
United States manager for thirty years. 

One of Mr. Affeld’s major contribu- 
tions to the advancement of fire insur- 
ance was his fight for adoption of the 
80% co-insurance clause on fire policies 
in this territorv. This clause was adopt- 
ed bv the old Tariff Association of New 
York City in April, 1892. 

Mr. Affeld was a member of the New 
York Board of Fire Underwriters for 
forty years. He served on its finance 
committee fer twenty years, three as 
chairman. He also served on its com- 
mittee on surveys, as well as on the 
committee on co-insurance of the old 
Tariff Association. He was a trustee of 
the Citizens Savings Bank of Brooklyn 
for forty vears and a charter member of 
the City Cluh of New York and of the 
Hamilton Club of Brooklyn. 





J. D. EWELL GETS LICENSE 

J. Davis Ewell of Richmond, Va., vice- 
president of the insurance firm of Gibson, 
Moore & Sutton, Inc., has received his 
licenses to resume business as of the 
beginning of the license year, July 16. 
George A. Bowles, Commissioner of In- 
surance for Virginia, has announced. Mr. 
Ewell’s licenses were suspended by the 
Virginia Corporation Commission late in 
April for a period of ninety days. 
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1938 Underwriting and Investment 
Results Analyzed by Conn. Dept 


While underwriting experience on the 
total business transacted by all licensed 
fire insurance companies in 1938 did not 
differ materially from the returns of the 
previous year, the investment results 
differed widely, according to figures con- 
tained in the annual fire and marine in- 
surance report of the Connecticut In- 
surance Department, a summary of 
which has been issued by Insurance 
Commissioner John C. Blackall. 

Two hundred and ninety-seven fire and 
marine companies reported to the Con- 
necticut Insurance Department as of De- 
cember 31, 1938, four more than the 
number operating in the state and re- 
porting for 1937. 

Net claims incurred by all licensed 
companies on their total country-wide 
business in 1938 were $339,608,728, com- 
pared with $327,849,997 in 1937. Pre- 
miums earned totaled $806,258,707, com- 
pared with $794,643,305 in 1937. The loss 
ratio of all reporting companies on their 
total business increased slightly from 
41.26% in 1937 to 42.12% in 1938. Their 
underwriting expense ratio decreased 
from 50.28% in 1937 to 49.01% in 1938. 
The underwriting profit of all companies 
on their total business was $71,289,074 
in 1938, compared with $67,460,631 in 1937. 


Dividend Payments Increased 


Gross interest and rents earned by all 
the companies totaled $86,022,545 in 1938, 
compared with $93,529,501 in 1937. Divi- 
dends declared by the companies in 1938 
amounted to $118,417,246, compared with 
$101,943,204 in 1937. These latter figures 
represent dividends paid to policyholders 
as well as stockholders and net remit- 
tances to their home offices by United 
States branches of foreign companies. 
The investment gain in surplus in 1938 
was $168,087,257, compared with a loss 
in surplus in 1937 of $224,735,181. 

Net claims incurred by the Connecticut 
stock fire insurance companies through- 
out the country increased from $48,359,637 


in 1937 to $52,347,178 in 1938, while their 
premiums earned rose from $120,171,621 
to $124,837,509. Their loss ratio on 
country-wide business in 1938 was 41.93%, 
compared with 40.24% in 1937. Their 
underwriting expense ratio in 1938 was 
52.57%, compared with 54.55% in 1937. 

Gross interest and rents earned by the 
Connecticut stock fire insurance com- 
panies amounted to $11,605,431, compared 
with $12,043,564 in 1937. Stockholders’ 
dividends declared by them totaled $8,- 
300,000, compared with $8,275,000 in 1937. 
They made an underwriting profit of 
$6,938,720 in 1938, compared with $6,131,- 
004 in 1937. Their investment gain in 
surplus was $24,107,684, compared with a 
corresponding loss of $19,566,510 in 1937. 

Net Claims Higher in Connecticut 

Net fire insurance claims paid in Con- 
necticut in 1938 rose sharply from $3,- 
265,760 in 1937 to $5,001,617 in 1938. Net 
premiums written on the same business 
differed only slightly in the two years, 
being $10,748,759 in 1937 and $10,814,039 
in 1938. The percentage of net fire 
claims paid to net premiums written in 
Connecticut was 30.38 in 1937 and 46.25 
in 1938. These percentages do not in- 
clude any allowance for acquisition or 
administrative expenses. 

Total net claims paid in Connecticut 
in 1938, including fire and allied lines 
written by all licensed companies, were 
$8.553,222, compared with $4,708,993 in 
1937, tornado losses contributing over 
$1,500,000 to this increase. Total net 
premium income in 1938 from all lines 
was $14,237,929, compared with $14,525,022 
in 1937. 

The total gain in surplus of all com- 
panies for their entire business during 
1938 amounted to $108,220,427, compared 
with a total loss of $231,776,932 in 1937. 

Leaders in net fire premiums written 
in Connecticut during 1938 were Aetna, 


$387,718: Hartford Fire, $384,956; Na- 
tional Fire, $362,796: Home, $354,688; 


Travelers Fire, $313,975. 





All Risk Cover on 


The myth of the dumb blonde, if it’ 
was ever given credence, has been shat- 
tered by a bright and attractive policy- 
holder of the Travelers. She is Miss 
Norma Ballard, who is pioneering in a 
new field of musical entertainment. Miss 
Ballard, who is the daughter of two Chi- 
cago musicians, was an able organist at 
the age of 15 years. Mrs. Jesse Craw- 
ford, noted organist, regarded her tal- 
ents so highly that she chose her to sub- 
stitute for her at the Roosevelt Theater 
in Chicago. Other engagements fol- 
lowed, so that while she was only a 
high school student, Miss Ballard was 
one of the feature attractions of movie 
palaces in the Loop district. She was 
definitely going places when the talkies 
brought canned music into theaters, 
throwing thousands of live musicians, in- 
cluding herself, out of work. Unable 
to obtain a position as organist, she was 


‘reduced to playing an accordian. 


Traveling Organ 


Mean- 
while she kept her eyes open for a break. 
The break came in the form of the 
electric organ, and Miss Ballard was 
quick to recognize the possibilities of 
this instrument. She conceived an in- 
genious use of the new _ instrument, 
bought one, had it mounted on wheels, 
then bought a truck and trailer, which 
she equipped with a ramp so that the 
organ can be transported almost any- 
where. Today her ingenuity is paying 
her well. She has plenty of engagements 
in radio studios, conventions, lawn 
parties, fairs, picnics and wherever peo- 
ple appreciate the spectacle of a come- 
ly and gifted girl performing on an im- 
maculately white musical instrument. 
Miss Ballard’s entire equipment is in- 
sured by an all risks policy in the Trav- 
elers, the contract having been written 
by Thurel Meeder, agent at Dolton, IIl. 





CUT OIL EXPOSURE CHARGES 

A filing was made with the Oklahoma 
Insurance Board by C. T. Ingalls, mana- 
cer of the Oklahoma Inspection Bureau, 
that would reduce exposure charges from 
producing oil wells in the Oklahoma City 
oil field by 50%. Members of the board 
have signified their intention to approve 
the reduction, and it was expected to be 
made effective July 17, Commissioner 
Jess Read said. 





LEAVING CANADIAN FIELD 


The Rhode Island is retiring from the 
Canadian field and has reinsured its lia- 
bilities with the Royal. The company 
received a Dominion license in 1927 and 
has operated under the management of 
J. R. Lachance of Montreal. 


ARTHUR A. LONGLEY DIES 

Arthur A. Longley, 56 years old, vice- 
president and engineer for the Manu- 
facturers Mutual Fire of Providence, R. 
I., passed away at his home in Chicago 
last Thursday. Mr. Longley had been 
in ill health for several weeks. Mr. 
Longley joined the Manufacturers Mu- 
tual in 1908, after he was graduated from 
the Massachusetts Institute of Tech- 
nology. He was made a vice-president 
in 1927. His widow, two sons and two 
daughters survive. 





PRACTICAL ARSON PUNISHMENT 


Down in British Samoa when a native 
is convicted of arson he is given a certain 
time in which to rebuild the house he 
destroyed and failing to do this within 
the specified time he goes to jail. 
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FIRE LOSSES JUMP 240; 


June Losses Totaled $24,190,700 Compareg 
With $19,473,617 in Same Month 
of Last Year 

Fire losses in the United States during 
June amounted to $24,190,700, an in. 
crease of 24% over June last year, ac. 
cording to figures submitted by the Na- 
tional Board of Fire Underwriters. The 
June, 1938, losses amounted to $19,473,617 
and those for the same month of 1937 
were $19,524,705. Last month’s fire losses 
were the largest for any June since 1932 
Losses for every month of this year 
since January tend definitely to support 
statements of those who predict that fire 
losses are rising and that further exten- 
sive reductions in rates will result short- 
ly in underwriting losses, 

For the first six months of 1939 fire 
losses total $165,884,926 compared with 
$151,207.237 for the same period last year 
and with $150.957,964 for the first six 
months of 1937. 


Lack of Insurable Interest 
By Trustee Ends Liability 


In an action on a fire policy by a 
trustee who had acquired legal title to 
property without consideration, as_trus- 
tee for the equitable owner, and who had 
no possession or right of possession, the 
Florida Supreme Court, Meerdink y. 
American Ins. Co., 188 So, 764, held that 
the plaintiff, having no insurable interest 
in the property which he attempted to 
cause to be insured, could sustain no loss 
and there was no eventuality for the 
insurer to insure him against. Judgment 
for the defendant was therefore af- 
firmed. 

The court quoted Agricultural Ins. Co. 
v. Montague, 38 Mich. 548, as aptly stat- 
ing the law applicable to this case. It 
was also held immaterial that the trus- 
tee’s actual relationship to the property 
was disclosed to the insurer’s agent, 
since “it is not competent to write an in- 
surance where an insurable interest is 
wanting, whether the facts are known or 
not. The difficulty is inherent in the 


case, and is beyond the reach of waiver.” | 





DONATES VOLUMES TO LIBRARY 

Eighty volumes, were donated last 
week to the library of the Fire Under- 
writers of the Pacific by Mrs. Lucy An- 
derson Stillman, widow of the late Stan- 
ley Stillman, Jr., formerly state agent 
for the Royal-Liverpool Groups in Ore- 
gon. This addition brings the growing 
library to nearly 3,800 volumes, accord- 
ing to Miss Avis Bryson, librarian, The 
large gift includes authoritative books on 
insurance, insurance law, investments, 
accounting and auditing, salesmanship, 
estates and trusts, corporation procedure 
and business law. Stanley Stillman, who 
collected the books was only 37 when he 
died. 


Governor Horner of Illinois has signed 
two insurance bills enacted by the re- 
cently ended session of the Illinois Gen- 
eral Assembly. One is Senate Bill 357 
providing the state insurance depart- 
ment shall issue no licenses to insurance 
agents, brokers, solicitors and company 
service representatives unless they are 
citizens of the United States or have 
applied for naturalization papers. The 
other is Senate Bill 587 which permits 
cities and villages to license or tax for- 
eign fire insurance companies for the 
benefit of their fire departments. 


MARYLAND FIRE HAZARDS 


That many public buildings in Mary- 
land are fire hazards was the statement 
made at the annual convention of the 
Maryland State Firemen’s Association, 
which was held at Ocean City, Md., last 
week by John B. Gontrum, Insurance 
Commissioner for the state. Mr. Gont- 
rum also pointed out the increase in 


the number of fires and fire losses in 
Maryland, outside of the city of Balti- 
more, during 1938, both being consider- 
ably higher than in the previous year. 














July 21, 1939 


It's Not «a Hat : 
--it 5 a Personal Effect / 


-and your clients 
Personal Effects 


PUTT ae protection 


op 
PERSONAL EFFECTS 


INSURANCE -_ — 
was ae 


America Fore Insurance BS | and Indemnity Group 


THE CONTINENTAL INSURANCE COMPANY = NIAGARA Fire INSURANCE COMPANY 
FIDELITY-PHENIX FiRE INSURANCE COMPANY pe = MARYLAND INSURANCE COMPANY OF DELAWARE 
AMERICAN EAGLE FIRE INSURANCE COMPANY = THE FIDELITY AND CASUALTY COMPANY 


= BERNARD M. CULVER, President 
First AMERICAN FIRE INSURANCE COMPANY | ate 


Eighty Maiden Lane, ben A New York,N.Y. 


NEW YORK CHICAGO SAN FRANCISCO ATLANTA DALLAS MONTREAL 














Page 20 










“UNDERWRITER © 





Mrs. James A. Doyle, Local Agent, 


Prominent Citizen in N. J. ‘Town 


Doyle, 
and Insurance Co. of 
death of her 
husband seven years ago and well known 
as vice-president of the Insurance Wom- 


Mrs. James A. head of the 


Doyle Real Estate 


Caldwell, N. J. 


since the 


was the subject of an 
article in last Sunday's issue of the 
Newark News. Mrs. Doyle has gained 
prominence outside of insurance by her 
election to the presidency of the Cald- 
well Chamber of Commerce. Telling of 
her life and activities the Newark News 
said: 

\s presiding officer the Caldwell ma- 
tron never tells the executive board what 


en of New Jersey, 


to do, but asks advice and acts on con 
sensus of opinion. She admits, off the 
record, that you never can tell a man 


outright what to do and get results. A 
ready talker with a high feminine voice 
and quick laugh, she is a capable and 
pleasant person with whom to deal 
Special Promotion 

Mrs. Doyle was vice-president of the 
Chamber when Stephen Speer died last 
November, leaving the presidency vacant. 
Knowing the men were stumped by the 
alternative of either electing a woman 
president or ignoring parliamentary 
politeness, she offered not to be con- 
sidered for the first office. The men 
came through with a —— resolution 


J. T. HARRISON, JR... STUDENT 


Following in His Father's Footsteps in 
Making Insurance a Career; Four 
Years in the Business 


One of the bright young sons of well 
known William Street personalities is 
John T. Harrison, Jr., whose father is 
senior member of the brokerage firm of 
Flynn, Harrison & i Inc., New 
York City. John, Jr., is 27 years old, 
and his chief bid for esabenba fame at 
this point of his career is that he’s an 
omnivorous student of the _ business. 
Graduating from Yale in 1935 he spent 
the next two years with the Insurance 
Co. of North America, spending some 
time in its various departments so as to 
acquire a solid foundation. He took a 
lot of New York Insurance Society 
courses, too, and even the Dale Carnegie 
course in public speaking. The latest 
step in his self-prescribed educational 
process was to take and pass with flying 
colors the state’s examination for insur- 
ance broker’s license. 

For the past two years young Mr. 
Harrison has been on the production 
staff of Flynn, Harrison & Conroy and 
his progress has been steady. He’s 
married, enjoys two hobbies: squash 
tennis and photography. 


Biggest Golf Meet Ever! 


What is expected to be the largest 
golf outing ever staged in the insurance 
business is planned by the Insurance 
Brokers Association of Illinois at Olym- 
pia Fields Country Club on July 25. In- 
vitations have been issued to everyone 
connected with the business to attend. 
Plans are being made for handling 1,000 
players over the three championship 
courses. 





to elevate her to the presidency without 
election 

Recently President 
Chamber in a campaign to raise $120 
for a highway sign to direct part of 
World's Fair traffic from Route 6 to 
the birthplace of Grover Cleveland. West 
Caldwell offered. to put up $25 if Cald- 
well would. The council attorney warded 
the Chamber off by ruling the treasury 
could not back anything outside the 
borough. The Chamber crusaded through 
merchants, service clubs, Woman’s Club 
and citizens, and the sign was voted to 
vo up outside of Pine Brook decorated 
with the seal of the Grover Cleveland 
Birthplace Association and meeting date 
of the Kiwanis. 

\ shopper, as most women are, and in 
business, Mrs. Doyle has a doubly 
start to solve Chamber problems affect- 
ing consumer and merchant. Trade days 
and parking regulations are next on her 
calendar. The Chamber is now entirely 
commercial, but the woman president sees 
the future need of a civics department, 
such as is incorporated in the Women’s 
Division of the Oranges and Montclair 
chambers 


Doyle led the 


good 


Mrs. Doyle is also recording secretary 
of the Business and Professional Wom 
en’s Club of Montclair, and a member 


of Caldwell Woman's Club, 


Dumb-bells of New York 
Will Meet on July 26 


The Dumb-bells, an organization of 


brokers in New York, will hold their 
next meeting July 26. Harry F. Legg, 
assistant vice-president Fireman’s Fund 
Indemnity, will be guest speaker. Coin- 


cident with this meeting the usual month- 
ly dinner will be held at Churchill’s Palm 
Room, 145 Broadway. 

The executive committee of the organi- 
zation has held a meeting to formulate 
policies and name committees. Those to 
handle membership, program, publicity 
and legal matters have been chosen. At 


the next meeting several suggestions 
made by these committees will be pre- 
sented. 


WESTFIELD BOARD OFFICERS 

The local board of Westfield, Mass., 
has re-elected Norman T. Aldrich presi- 
dent and Roger E. Butler secretary- 
treasurer. 
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AGENTS SEEK CONTINGENTS 


Tennessee Aanodiation ‘Offers Resolution 
That May Be Presented at Agents’ 
Meeting in Boston 


Fire insurance company executives 
have received from the executive com- 
mittee of the Tennessee Association of 


Agents 
that may be presented to the annual con 
vention in Boston in October of the Na- 
tional Association of Insurance Agents, 
reading as follows: 

“It is the sense of this association 
that the bona fide agents have long pro- 
duced for their companies a satisfactory 
underwriting profit and for those efforts 


Insurance copy of a resolution 


deserve to share contingently in = such 
profits. We direct the manager to send 
a copy of this resolution to the com 


panies, with a copy to the National As 
sociation of Insurance Agents, asking 
that early conferences be arranged for 
discussion and action upon this meritori- 
ous question.” 

John D. Saint, manager of the 
nessee Association, says with 
the resolution: 

“We do not want excess commissions. 
\s a matter of fact some agents have 
said that they would welcome a_ flat 
one-grade commission, with a chance to 
share with their companies in the pros- 
perity of their underwriting. No profit, 
no share.” 

It is pointed out that for years under- 
writing results in Tennessee have been 
unprofitable for the average company and 
only during the last five years has the 
business shown a loss ratio below 509% 


Ten- 
respect to 


Company leaders hold that contingent 
commissions tend to raise insurance 
costs all around and that acquisition 


costs are now too high in many places. 
Contingent requests have been strongly 
opposed generally. 


50TH WEDDING ANNIVERSARY 
Julius E. Dornig of Newark, N. J., 
veteran local agent, and Mrs. Dornie 
last Thursday ev ning celebrated their 
fiftieth wedding aniversary at a dinner 
in Union, N. J. He is 72 years old. 
With Mr. and Mrs. Dornig were Mr. 
and Mrs. Arthur Tillmes, who acted as 
best man and bridesmaid, respectively, 
at the Dornig wedding a half century 
ago. Born in Germany, Mr. Dornig 
came to this country at the age of 20. 
He is now treasurer of the Unity and 
Acme Building and Loan Association in 
addition to being an insurance and real 
estate agent. Mr. and Mrs. Dornig have 
three daughters and four grandchildren. 
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£LFT WITH 
LATS IN 
LATVIA 


Even a satisfactorily-settled insurance claim 
can be mighty inconvenient . . 
paid in foreign funds. A_ policy with 
A.L.U. is payable in New York or San 
Francisco, in American funds, if desired 


if it’s 


- +. another reason why you and your 
clients will save time, trouble, and money 
too when covered by an A.I.U. contract. 


Our experience and our world-wide staff 
are at your service without obligation. Call 
or write for any 


information you All 
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Royall House Near Boston 
To Be Visited by Agents 


When Governor Winthrop, with his 
little band of settlers, explored his way 
up the winding “Mystick” to the marshes 


of future “Meadford,” his eyes must 
have swept the low hills on which the 
Royall House now stands, and which 
was to be assigned to him the follow- 


ing year as part of a grant of 600 acres 
known as the Ten Hills Farm. The 
Royall House is one of the many places 
of historical interest to be visited by 
agents attending the forty-fourth an- 
nual convention of the National Asso- 
ciaion of Insurance Agents in Boston 
the week of October 2. 

In 1732, the house built by John 
Usher on the Ten Hills Farm, passed 
into the hands of Isaac Royall, who 
came from Antigua in the Leeward 
Islands. He rebuilt the country mansion 
en the model of a nobleman’s house in 
Antigua, at the same time keeping a 
de . of the old house. 

Isaac Royall Jr. lived lavishly in this 
house after his father’s death, until he 
fled.to England during the Revolution. 
The House was rescued from angry 
mobs and put at the service of General 
Stark, who occupied it during the siege 
of Boston. After this, the house passed 
through several hands until 1908, when it 
was purchased by the Royall House As- 
sociation to be a permanent memorial 
to Medford’s stirring past. 

RESIGNATION ACCEPTED 

Svdney T. Perrin of W. L. Perrin & 


Yor rd 


Son has resigned as a member of the 
executive committee of the New York 
Fire Insurance Exchange. His resigna- 


tion was accepted with regret at the July 
meeting. 





Charles R. Young, assistant manager 
of the life, accident and Group depart- 
ments of the Travelers’ Oklahoma City 
branch office, is now in charge of the 
company’s agency branch at Tulsa. 
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PERSONAL EFFECTS— 


When away from home 


are not always in such 
responsible hands. 
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CAMERA 
FINE ARTS 
GUN 
JEWELRY 
MISCELLANEOUS PROPERTY 
MUSICAL INSTRUMENTS 
NEON SIGNS 
PARCEL POST 
PERSONAL EFFECTS 
PERSONAL FURS 
RADIUM 
STAMP & COIN COLLECTIONS 
WEDDING PRESENTS 








Firemen’s Insurance Company of Newark, N. J. 
The Girard Fire & Marine Insurance Company 
National-Ben Franklin Fire Insurance Company 
The Concordia Fire Insurance Co. of Milwaukee 
Milwaukee Mechanics’ Insurance Company 
Pittsburgh Underwriters * Keystone Underwriters 
The Metropolitan Casualty Insurance Co. of N.Y. 
Commercial Casualty Insurance Company 


Western Department 
844 Rush St. 
Chicago, Illinois 


Canadian Dept. 
461 Bay St. 
Toronto, Canada 


10 PARK 


HOME OFFICE 


NEWARK, NEW JERSEY 
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Pacific Department 
220 Bush St. 
San Francisco, Calif. 


Southwestern Dept. 
912 Commerce St. 
Dalles, Texas 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 











At the Ten Eyek Hotel I was standing all “dreckzeug”, meaning “dirt”. He be 
at the elevator door on ninth floor and came quite famous, in the cholera epi- 
noticed a nice looking foreigner con- demic in New York in about 1840. He 
tinuously pressing the “up” button. Sev- was a great believer in drinking plenty 
eral cars had passed without stopping of good water, sunshine and walking, 
going down. He seemed nettled and and during cholera times advocated wool- 


en bandages to create warmth and good 
asked him why he pushed — sour Rhine and Moselle wines. He died 
the “up” button. “Well,” he said, “I am in 1888, and the New York Herald at 
signalling the car to come up to take that time had an editorial about him as 
me down,” which is perfectly logical. | one of the men that linked old New York 


sensing in a general way that he wanted 


to go down, | 


explained that from our point of view, with new New York. He travelled a 
the “up” and “down” idea was also great deal in the state and often .told 
logical, based on the idea that “down” me of Massena Springs, then a famous 


“springs” resort and Trenton Falls, near 
Utica, which he reached after long stage 


meant that a guest wished to go down, 
and “up” that the passenger wanted to 


go up. trips. Very much interested in flowers 
This gentleman's point of view inter- and trees it was he who suggested to 
ested me as | know several languages the senior Ellwanger of Rochester to 


and the language psychology involved — start his nurseries. 
in different national languages in ex- 
pressing human thought. For instance, a 
Frenchman once said to me: “When you 
see a boat “attached” to a dock, you say 
it is tied “fast” and when it goes swiftly 
through the water as if chased by “le 
diable” you also say it 


He also called a lot of medicines poi- 
son. In fact the word “pharmacist” is 
Greek for, literally, “poison-mixer.” His 
grandsons are now in the business in 
Manhattan. 


goes 


CARLO POLACCO LIVING HERE 


For Years With ‘Concral ia Co. 
of Trieste and Venice; Once With 
Stock Exchange House 
Carlo Polacco, for years with the Gen- 
eral Insurance Co. of Vienna and Trieste, 
is now living in New York City. After 
attending high school in Feiente and col- 
lege in Venice he entered a stock ex 
change house in Trieste and ‘om joined 
the General. At first he was in Venice 
as a home office instructor; then he be- 
came an agent in Venice, sales inspector 
in Turin and secretary of the Milan 
branch and manager of its life insurance 
department. In 1930 he became a super- 
visor and inspected claims in a number 
of Italian cities. He then became organ- 
izing inspector with headquarters in Tus- 
cany. He expects to enter the insur- 

ance business here. 

OPENS PACIFIC COAST DEP’T 

Pacific Coast Manager Blagden Man- 
ning, recently appointed by the American 
Home Fire of New York, has opened up 
the Pacific Coast department offices in 
Suite 902, Citizens National Bank Build- 
ing, Fifth and Spring Streets, Los An- 
geles, and is making a preliminary sur- 
vey and study of the needs of the de- 
partment preparatory to startine devel- 
opment of.the field. Mr. Manning, who 
is well known in his home state of 
Texas, where he has been engaged in 
insurance for a number of years, says the 
company, which heretofore has operated 
under a general agency contract, will 
continue a member of the Board of Fire 
Underwriters of the Pacific and will, as 
soon as the plans are completed, open 
an office in San Francisco as well as 
l.os Angeles. 








“fast”’—“such a _ " 
a language !” 


* * * 
Inspecting Fireproof Doors 





Years ago when as inspectors we had 
to examine in detail every safety device 
to determine whether it would pass mus- 
ter (there was at that time no label 
service and we had to determine on the 
ground whether the device met require- 
ments or not, and also there were many 
devices in the making, not yet standard- 
ized) it was then thought a prerequisite 
that all standard fire-proof doors must 
have their entire surface covered with 
tin, leaving absolutely no vent for gases 
of the heated wooden core formed 
through the heat inside the metal shell, 
which, as | observed, after a fire, had 
to some extent affected the efficiency of 
the cut-off, and that time, while a per- 
foration of the metal by a nail or bruise 
was the cause of criticism, it seemed to 
me that it was beneficial, and that there 
should be a vent of some kind. 

| was just a little ahead of my time, 
for later the requirements were modified 
and it became obligatory to leave a small 
surface of the wood exposed to take care 


~, 
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of the gases formed by heating of the 
wood in the interior so as to prevent 
spalling. We live and learn. 
. +4 Hotels’ - 
Transposition Errors 
Both in accountancy and other mat-_ | 
ters, transposition of figures often causes || 
a lot of trouble. In accountancy when | 
the difference is divisible by nine, an ! 
error of transposition has been com- _ || 
mitted. They say adding machines cannot 
make a mistake. True, but the person 
who operates the machine can, he may 
have 321 in his mind correctly but in insurance. 


transmission from his mind to the ma- 
chine, he may easily punch out 231. The 
same applies to typewriting, and when 
an address or location of a risk is given 
as say 621 X Street, Bohokusville, in- 
stead of 261 it causes the inspector no 
little trouble to locate the risk. 
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a FUR-RECISTERED | eric ivy, 
: a MAIL AND 

First German Druggist in New York AUTOMOBILE J 

My maternal grandfather, Henry A. INSURANCE “"URNeE DO 


Cassebeer, came to New York 109 years 


- - - Boston 
ago, and was considered the first Ger- 


Baltimore - 
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FIRE INSURANCE 


Atlantic now offers insurance against fire 
and allied risks, on preferred properties that 
are under municipal fire protection, such as 


Dwellings - Apartments + Public Buildings 
Stores - 


Warehouses - 


With the addition of non-assessable, profit 
participating fire insurance, Atlantic offers 
brokers complete facilities on property 


LANTIc 


m= MUTUAL INSURANCE o£ 


£ Atlantic Building, 49 WALL STREET, New York 


Chicago 


>>>>>>e | 


Office Buildings 


Factories 





Chartered 1842 


Cleveland + Newark - Philadelphia 





man druggist in New York. Though his 
ancestors had been druggists abroad for 
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over 200 years and though he was of 
that profession, he had sort of con- <A <<< Kd 4 <<< << <<<<<<5>>>>>>>>> >>> >>> >> > >>> >> > > 
tempt for most medicines, calling them 
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INSTITUTE COURSE WINNERS 


Van Bokkclen, Aetna, Wins Capital Prize 
of $50 for Highest Marks in Exams 
at San Francisco 

As a result of the highest grade at- 
tained in examinations of the Insurance 
Institute of America’s fire and inland 
marine courses conducted in San Fran- 
under the 


cisco auspices of the Fire 
Underwriters Association of the Pacific, 
W. M. Van. Bokkelen, Aetna, became 


eligible for the capital prize of $50, do- 
nated, by the Fireman’s Fund. Mr. Van 
Bokkelen’s mark for the inland marine 
course was 93%. 
George C. Sturges, 
M. M. Tompkins, 


Hartford Fire, and 
Kireman’s Fund, tied 
for first place with marks of 88.5% in 
the junior fire division. They will each 
receive $25“from Fireman’s Fund. Har- 
old J. Johnson, also of the Fireman's 
Fund head office staff, was first) with 
90% in the intermediate division, and 
Donald A. Knapp, Board of Fire Under- 
writers, was first in the senior division 
with 89.5%. Both Johnson and Knapp 
will each reeeive $25 from Fireman's 
Fund. 

Seventy-eight students took the junior 
fire examinations; twenty-eight the in- 
termediate ; 24% for the senior; and 40% 
for the inland marine. The general ay- 
erage for the junior class was 74%; 76% 
for the intermediate ; 74% for the senior, 
and 66% for the inland marine. 

One hundred and seventy students took 
the fire and inland marine examinations 
this year, as compared with eighty-seven 
‘n 1938. Two studied the casualty courses 
on their own initiative and passed _ suc- 
cessfully, and one took the ocean marine 
course, 

The casualty and ocean marine courses 
are not on the curriculum of the F. U. 
A. P., according to H. B. Mariner. sec- 
retary, but students can take these two 
courses by correspondence. 

Students placing second 


and third 


the examinations were: Junior Fire, John 
\. Carlson and Fred H. Offerman, both 
of Fireman's Fund. Intermediate Fire, 


Henry S. Cross. Fireman's Fund; Carl 
\. Benson, Ir., Hartford Fire, and Wil- 


liam A. Griffin, "Roy: al-Liverpool, who tied 


for third p'ace. Senior Fire, Jay C. 
Wickler, American of New ark: Todd B. 
Westcott, Fireman’s Fund, and Robert 


R. Waltz, Travelers Fire who tied for 
third place. Inland Marine, Ralph C. 
\inslie and Henry Blaylock, both of 
Great American. 


aw INSURANCE SCARCE 


Farmers in forty townships in the 
Calgary district have been unable to ob- 
tain hail insurance from reeular insur- 
ance companies, those areas having had 
too high a record of hail damage over 
the last decade to be considered a good 


risk. The Alberta Hail Board. however, 
will grant hail insurance anywhere in the 
province on a sliding scale of rates ac- 
cording to the records of the several 
areas. One area avoided by insurance 
companies is that surrounding Drum- 
heller. On July 4 there was a hail storm 
in that district which did estimated dam- 
age of over a million dollars. 


Toronto’s total fire loss in 1938 was 
$1,557,098 compared with $786,309 the 
previous year, according to the statistical 
report of Fire Chief George Sinclair. 


The loss to buildings was $693.064 and to 
contents $750,110. Unreported fires cause¢ 
a loss of $113,923. 
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Fire Insurance Courses 
Of New York Society 


OUTLINES ARE NOW AVAILABLE 


Three Parts of Fire Course and Fire In- 
surance Accounting Course 


Will Be Given 


The New York Insurance Society has 
‘sued its prospectus for the three parts 
in the fire insurance course which will 
be presented during the 1939-1940 sea 
son. 

Classes in Part I of the fire insurance 
course will be given from 1 to 2 p.m. and 
from 5:15 to 6:15 p.m. on Mondays in 
the board room of the New York Board 

of Fire Underwriters, second floor, &5 
John Street. The first lecture will be 
on October 9 and the final one on April 
_ Examinations will be conducted on 
April 17-18. 

Classes in Part I] of the fire course 
will be conducted from 1 to 2 p.m. and 
from 5:15 to 6:15 p.m. in the New York 
Joard room The first lecture will be 
on October 10 and the final one on 
April 2, with the examinations scheduled 
for April 19 and 22 

Classes in Part III of the fire course 
will be held on Wednesdavs from 5:15 to 
6:15 p.m., beginning October 4 and con- 
tinuing through April 10, with examina 
tions on April 23-24. Classes will be held 
on the eleventh floor at 99 John Street. 

Cost to members of the society is $7.50 
and to non-members $12.50, with addi 
tional courses at the same price as to 
members. 

Lecturers for Part I course are Walter 
C. Howe, ITr., of the Agricultural and 
Arthur N. Eagles of the Hartford Fire; 
for Part II Walter O. Lincoln of the 
Fireman’s Fund, Charles W. Brandt of 
the American and Raymond P. Arlt of 
the New York Fire Insurance Exchange, 
the last named giving only one lecture: 
for Part IIT, C. S. Toole of the Trav 
elers Fire: Mr. Eagles; C. D. Minor of 
the Royal-Liverpool Groups, Gilbert A 
Dietrich of the Fireman’s Fund, E. C. 
Niver of the New York Board of Fire 
Underwriters and W. B. Burchell of the 


Commercial Union. 
Fire Insurance Accounting 


The society has also issued a prospec- 
tus for its course in fire insurance ac- 
counting. This course begins October 9 
and continues on most Mondays through 
March 25. Classes will be held in the 
assembly room on the fourteenth floor 
at 100 William Street from 5:15 to 6:30 
pm. Cost of the course is $7.50 to 
members of the society and $12.50 to 
non-members. Lectures will be delivered 
by Austin R. Matthews of the Pacific 
Fire, E. G. Crapser of the Pacific Fire, 
Robert C. Ratcliffe of the Newark Fire, 
Everard P. Smith of the Norwich Union 
Fire, Robert C. Angus of the Northern 
Assurance and Joseph Raywid of Joseph 
Raywid & Co. 

Complete information on all the courses 

may be obtained from Edward R. Hardy, 
secretary of the society, at 100 William 
Street. 
_ The committee in charge of the fire 
insurance courses consists of Messrs. 
Eagles, chairman: Howe, 3urchell, Lin 
coln, Minor, Toole, 3 C. Milliken of the 
America Fore Group and William E 
Hill of the Fire Companies’ Adjustment 
Bure au. The fire insurance accounting 
course 1s presented under the auspices 
of the Insurance Accountants Associa 
tion, with the committee consisting of 
Angus, chairman: Matthews. 
Raywid, Smith and Frank R. Scott of 
the New York Underwriters. 


Messrs. 


GREAT AMERICAN BOOKLET 
The Great American is distributing to 
the public through its agents copies of 
4 booklet containing many interesting 
facts about New York City. The booklet 
's intended for visitors to the city and 


the World’s Fair and contains naps and 
Photographs of sections of the city, in 
formation on transportation, industries, 
public and historical buildings, churches 
and institutions of learning, hotel facil- 
ities, ete. 
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Fire Rate Reductions In 
District of Rockaways 


A reduction in district fire insurance 
rates in areas of the Rockaways, effec- 
tive July 1, has been announced by the 
Chamber of Commerce of the Rocka- 
ways, N. Y. The reduction will result 
in a saving of more than $100,000 a year 
to residents of the areas, it was esti- 
mated by A. Joseph Geist, chairman of 
the fire insurance committee of the 
chamber. 






York Fire Insurance Rating Organiza- 
tion authorized the reduction, sought by 
the chamber following elimination of fire 
hazards through the Rockaway Beach 
Parkway improvement, better fire-fight- 
ing apparatus, new highway facilities and 
an increase in water pressure. 

In the amusement area from Beach 
Ninety-seventh to 105th Street the dis- 
trict rate was reduced from $5 to $3 
on $100. Other reductions were 37.5% 
from. Beach 117th to 110th Street, from 
the oceanfront to Newport Avenue; 22% 
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from Beach 110th to Ninety-fourth 
Street, from the oceanfront to the Long 
Island Railroad ; 30% from Ninety-fourth 
to Fifty-ninth Street, from the ocean- 
front to Rockaway Beach Boulevard, and 
33.3% from Beach Fifty-eighth to Twen- 
ty-fourth Street, from the oceanfront to 
the railroad. 

From Beach Fifty-cighth to Thirty- 
fifth Street, between the railroad and 
Jamaica Bay, the basic city rate now 
applies. In the bungalow colony from 
Seach Twenty-fourth to Twenty-ninth 
Street the district rate has been reduced 
20%. 
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Modern Science Places a New 
Barrier in the Path of the Burglar 


“Biuack light” to trap burglars is one of the newer developments in burglar alarm 
protection. Based on the “electric eye? and especially engineered and designed 
for burglary protection, the A.D.T. Invisible Ray Burglar Alarm System throws 
invisible beams of light across the areas to be protected. The instant such a beam 
of “black light” is interrupted a silent alarm is automatically transmitted to the 
A.D.T. Central Station. 


| Perfected by A.D.T. engineers and acclaimed an outstanding improvement in 
burglar alarm protection, the A.D.T. Invisible Ray Burglar Alarm has proved its 
reliability and effectiveness in the protection of commercial and industrial estab- 
lishments throughout the country; it has defeated hundreds of attacks and resulted 
in the capture of many criminals. 
The A.D.T. Invisible Ray—as well as other A.D.T. Burglar and Holdup Alarm 
Systems—can improve the protection of your clients against burglary and holdup 
losses. Furthermore, A.D.T. Automatic Protection Services frequently result in 
substantial savings, by making it possible to revise existing protection measures 
that are more costly but less effective. 
A.D.T. will be glad to cooperate with you, without obligation, in preparing for 
your clients and prospects recommendations that will increase the effectiveness 
of their burglary and fire protection measures, and also save them money. Write 
for further information and free descriptive booklets. 


A.D.T. INVISIBLE RAY BURGLAR ALARM 
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Preparing Program For 
Agents’ Boston Meeting 


GENERAL HEADQUARTERS SET UP 


Chairman Read of Registration Commit- 
tee Urges Prcmpt Action to Assure 

Rcoms at the Statler 

Having set the stage last week a 


Bretten Woods, N H., for the forty 


fourth annual convention of the National 
Association of Insurance Agents im Bos 
ton the week of October 2, agents ot 


the New 


ing their cue to portray 


England Asseciations are await 


to fellow ayents 


the nation over the welcome and hospi 
tality for which the historical territory 
has long been noted 


Operating under a new method of con 
vention procedure this year whereby a 
program committee was appointed to in 
vestigate fully the possible agenda for 
the Boston meeting based on past expe! 
ience and the desires of the 
the National Association announces from 
its New York headquarters that informa 
tion regarding speakers for the 
and subjects to bear open discussion will 
be announced soon. 

Charles F. Liscomb of Duluth, chair 
man of the program committee and past 
president of the National Association, 
and members of his committee are weigh 
ing the convention agenda carefully 
Several changes in the convention set-up 
are being considered by the committee 


membership, 


program 


and all information is being cleared 
through Assistant Secretary |. B. Millet 
at New York, who recently returned 


from Boston where he discussed conven 
tion problems with the committee chair 
tien 


Headquarters at 40 Broad Street 

In Boston attractive general conven 
tion headquarters have been set up at 
40 Broad Street; it is a bee 
tivity daily and is the scene of many con 
ferences of the committecs. Outfitted al 
most in its entirety by local office equip 
ment houses and manufacturers, the well 
appointed rooms lend quiet dignity to the 
enthusiasm shown by the committees in 
their discussions. Present at all times 
are Miss Katherine Scovelle, secretary 
to the general committee, and George R 
Dreher, publicity assistant. Mr. Dreher 


hive of a 
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Zacher and Benes at Trinity College 





News photographers took the accompanying picture of L. 
president of the Travelers Insurance Companies, and Dr. E. 


Edmund Zacher, 
Benes, former presi 


dent of Czecho-Slovakia, after they had had honorary degrees conferred upon them 


at the commencement exercises of Trinity College, Hartford. Dr. 


Benes arrived 


in this country some months ago and is now a member of the faculty of University 


of Chicago. 


is the son of Raymond C. Dreher, adver- 
tising manager of the Boston and Old 
Colony companies, a member of the pub- 
licity committee. 

In reviewing the advance registrations 
at convention headquarters last week, 
chairman Harold C. Read of the registra- 
tion committee issued a warning that 
from all indications it would be impossi 


ble to house all delegates under one 
roof Hotels other than the Statler, 
official convention headquarters, have 


been reserved for those who register late, 
he said, the majority of which are within 
easy walking distance of the Statler. 
In order to accommodate as many 
agents of the National Association as 
possible at the headquarters hotel, the 
registration committee announced that 
no company or company group is en- 


titled to more than one parlor and fou 
bedrooms at the Statler. Additional re 
quests for rooms over this allotment, Mr. 
Read said, will be turned over to nearby 
hotels. 

All rooms are being assigned in the 
order in which applications for them are 
received, the committee announced, with 
an advance registration fee of $5 re 
quested. This fee covers attendance at 
all convention and includes a 
number of attractive entertainment fea 
tures to be announced later. 

Rates for rooms at the Statler as an 
nounced by the registration committee 
are as follows: Single rooms $3 to $8 
(a few at $2 and $2.50); double rooms, 
$5 to $10 (a few at $3.50 to $4.50); twin 
bedrooms, $5 to $12 (a few at $4.50); 
suites, $8 to $24.50. Any questions in re 


sessions 





FIRE 


HARRY G; CASPER 
United States Manager 





Star 


Susurauce Company Ltd. 
G0 Juhu Street, New York 


A Large Company Doing an International 
Insurance Business. 
Located Throughout the 


AUTOMOBILE 


Offices 


are 
World. 


MARINE 


BERT A, JOCHEN 
Asst. U. S. Manager 











July 21, 1939 





ii 
RSENS ES AND GR TE I ARR 5 


in Principal Cities 


vard to the hotels and the convention 
should be addressed to convention head- 
quarters, National Association of Insur- 
ance Agents, 40 Broad Street, Boston, 
the general committee advises. 


Daniel J. Walsh’s Sons, Inc., 
Marking 60th Anniversary 


A Philadelphia insurance agency, Dan- 
icl J. Walsh’s Sons, Inc., is now cele- 
brating its sixtieth anniversary. Officials 
of the company, in commemorating the 
sixty-year milestone as an agency, have 
extended its facilities to include life 
insurance. A department to handle the 
new line has been opened with William 
J. Parry, Jr., as manager. 

Daniel J. Walsh, grandson of the 
founder, is president of the agency, 
Other officers are Charles T. Chase, vice- 
president, and Basil S. Walsh, secretary 
and treasurer. ; 

The agency’s fire and casualty depart- 
ment is under the direction of Warren 
W. Rareshide, who is assisted by Wil- 
liam D. Walsh, a descendant of the 
founder, and James A. McKelvey. J. 
Ross O'Neill heads the marine depart- 
ment, and another descendant of the 
founder, J. M. Walsh, is also identified 
with the agency. 


Agents Confer 
(Continued from Page 1) 


Falls, president of the New York State 
Association, for a conference on branch 
offices. Meeting on this question all 
Wednesday afternoon were Mr. Carson, 
Thomas A. Sharp of Rochester, Presi- 
dent A. J. Smith and the entire executive 
committee of the New York City Agents 
Association, C. Stanley Stults of Hights- 
town and Messrs. Menn, Smith and 
Bennett. A. J. Smith and Mr. Stults are 
also members of the executive committee 
of the National Association. 

Branch Officers 

As spokesman for the group Mr. Sharp 
recited the disappointment of the agents 
in the branch office problem, which he 
said met setbacks one time after another 
with no results whatever toward a solu- 
tion. Mr. Bennett was called upon to 
recite a history of the branch office situa- 
tion, which ran back to the Philadelphia 
convention of the National Association in 
1932. 

At one point in the discussion Mr. 
Sharp suggested that the membership 
of the National Association be polled by 
questionnaire for the purpose of deter- 
mining if thev would follow through if 
the association should take a definite 
and militant stand on the question of 
branch office operation. 

President Menn and Chairman Smith 
during the afternon pointed out many 
difficulties that stood in the way of a 
solution. They expressed concern at the 
“unfair competition” and voiced their will- 
ingness to give further consideration to 
the question. Mr. Menn left Saturday 
evening for Los Angeles, and Mr. Smith 
returned the same day to his home at 
Gainesville 


LICENSES REVOKED 
Superintendent of Insurance Louis H. 
Pink has revoked the licenses of Alfred 
Teitelbaum, 1440 Broadway, New York. 
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Dredge in State of Washington 


Harbor Held Inland Marine Risk 


eneral of the State of 


The attorney-t 
Washineton has rendered an opinion to 
Insurance Commissioner William A. Sul 
livan to the effect that insurers qualified 
to write under ¢ lassification 1 of Section 
712k, Kem. Kev. Stat. (83 Ins. Code) of 
that state “may write inland marine 
insurance upon vessels and boats used 
only in Grays Harbor,” and such risk 


can be classified as inland marine. The 
opinion was request d after the manage1 
f the Port of Grays Harbor, Wash., 


Sullivan a 
Northwestern 
Seattle for 
Robert 


submitted to Commissioner 


made by the 
Fire Association of 
covering the dredge 


proposal 
Mutual 
insurance 
Gray. 
The N 


posed t 


rthwestern Mutual Fire pro 
write the risk as an inland 
line, but competing companies 
ocean marine risk 


marine 
contended it was an 


The Northwestern Mutual Fire is not 
authorized to write ocean marine, but 
has inland marine powers. The question 


was whether the dredge, warranted to 


be used entirely within the harbor, was 
eligible for inland marine cover or wa 
an ocean risk. 


Meaning of Inland Navigation 


The attorney-general quoted Section 
7128, Rem. Rev. Stat. (83 Ins. Code) 
which provides that all insurance in that 


State 1s hereby classified as follows: 

“(1). Fire and marine insurance 
and upon vessels, boats, cargoes, gouds, 
merchandise, freight and other property 
against loss or damage by the risks of 
lake, river, canal and inland transporta 
tion and navigation *** but not upon 
ocean marine risks * * *, 


xa 


“t2) Marine insurance, being ocean 
and inland risks, transportation * * *.” 
It was held by the attornev-veneral 


that the primary question to be decided 
was “whether the term ‘inland navigation’ 
as used in subdivision (1), supra, includes 


navigation upon such waters as Grays 
Harbor as well as navigation upon a 
‘lake, river, canal’.” 

There have been conflicting decisions 


and opinions as to whether navigation 
upon the waters such as Grays Harbor 
is inland navigation, it was found. “The 
Federal Government also issues rules and 
regulations for pilots,” the opinion con 


tinued, “and prescribes certain ‘inland 
ie : ° i r 

rules’ which apply ‘inshore’ from the 
entrance to bays, sounds, rivers, ete. 


Under such statutes and rules the waters 
of Grays Harbor are considered ‘inland 
waters’.” It also was pointed out that 
the legislature of Washington has de- 
fined Puget Sound as “inland waters” 
which, except for size, is in all respects 
comparable to Grays Harbor. 

rhe attorney-general found that it was 
the general trade practice to “treat 
Msurance upon ships and cargoes on all 
inland waters (including lakes, rivers and 
canals) as ‘ocean marine business’ and 
as belonging to the ocean marine com 
panies.” He continued: 


Harbor Within State Control 
“Since subdivision (1), supra, specifi 
classifies insurance ‘upon vessels, 
boats, cargoes, etc.’, as marine insurance, 
it would seem clear that a company qual 
ified under subdivision (1), supra, has 
the express statutory authority to write 
Marine insurance upon ‘vessels, boats, 
cargoes, etc. * * * on such waters as are 
within the terms. of the subdivision. Cer- 
tainly rights expressly granted by statute 
cannot be restricted by any mere trade 
practice * * * 

“Since before statehood there has been 
much shipping, transportation and navi 
gation strictly limited within the waters 
t Puget Sound. The state claims and 
exercises the right to regulate, in certain 
respects, such strictly limited shipping, 
ete. State ex rel Country Club of Seat- 
tle vs. Department of Public Service, 98 
Wash. Dee. 33, and numerous prior cases 

“The word ‘inland’ in sub-section (1), 
Supra, would seem to be used in contra- 


cally 


distinction to the words ‘lake, river, 
canal’ And it seems manifest that sub- 
section (1) is intended to apply to some 


type of ‘navigation’ other than that on 
‘lakes, rivers, canals. To attempt to 
define the words ‘lake,’ ‘river,’ and 
‘canal’ would unduly extend this opinion 
Certainly such words embrace all possible 
types of navigation within the State of 
Washington except such navigation as 
inay take place upon such bodies of water 


as Grays Harbor. And it seems to us 
that if we are to give the term ‘land 
navigation’ any meaning whatever we 
must conclude that it was intended to 


apply to navigation upon such waters as 


Grays Harbor, Puget Sound and Fillapa 
Harbor. 

“It is therefore our opinion that com- 
panies which are qualified to write Class 
1 under Section 7128, Rem. Rev. Stat. 


only write inland marine insurance upon 
vessels and boats used only in Grays 
Harbor, and that you could legally class 
ify the particular risk involved herein 
as an inland marine risk.” 


R. M. L. CARSON LOSES WIFE 

Sympathy -is being expressed by many 
friends to Russel] M. L. Carson of Glens 
Falls, N. Y., pre sident of the New York 
State Association of Local Agents, over 
the death of his wife. She passed away 
in her sleep Jast Thursday night. Mr 
s in New York City on Wed- 
attending an important 
officers of the National 
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45 YEARS IN INSURANCE 

H. V. Godbold, the H. V 
Godbold Co. Richmond, Va., 
general agent for the Zurich 
and also represents the Buffalo Fire and 
the Dubuque Fire & Marine, celebrated 
both his wedding and birthday annivet 


head of 
agency of 


which is 


sary July 20. He also observed the 
forty-fifth anniversary of his entrance 
into the insurance business. He started 


in 1894 with the Haas & Watson general 
agency in Atlanta. He has _ been 
operating his agency in Richmond since 
1916. His only son, H. V. Godbold, Jr., 
is connected with the statistical depart 
ment of the Zurich in Chicago a; G 
Zell, Jr., his son-in-law, is a partner in 
the local agency of Whiteside & Co., 
Gastonia, N. C. Native of South Carolina, 
Mr. Godbold was born sixty-seven 


azo. 


yvcats 





SELL STANDARD PROTECTION 


The constructive activities and 


| widespread publicity of the National Board of 


Fire Underwriters have made insurance buyers 


Standard = 


| Asaresult, % 
ab 


| companies have 


| and brokers. 
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of the value of 
* Protection. 
a . 
+y capital stock 
brought a sub- 
stantial increase in sales to thousands of agents 
When you place insurance with 
a company of Fireman’s Fund Group, your 


clients receive Standard Protection, backed 


by an exceptionally strong financial structure 


and an outstanding loss-paying record. 





NEW YORK : 





Fire + Automobile + Marine + Casualty - Fidelity 


IREMAN'S FUND GROU 


Firemans Fund Insurance Company ~ Occidental Insurance Company 
Home Fire & Marine Insurance Company - 
Tireman’s Fund Indemnity Company ~ Occidental Indemnity Company 
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Effective Marine Sales Manual 





Gives Data on Fifty Coverages 


The Marine Office of America, which 
has headquarters at 116 John Street, 
New York City, has just distributed to 
agents and brokers on its mailing list 
throughout the country an _ attractive, 
pocket-size, sixty-page booklet on ocean 
and inland marine insurance. This sales 
manual, which is complete and easy to 
read, offers specific selling points to pro 
ducers along with rating and other in- 
formation regarding a large number of 
individual types of coverages collectively 


classified as inland marine or ocean 
marine. : 
The fifty subjects dealt with in this 


booklet are conveniently subdivided, each 
article subheaded as follows: property 
insured, insuring conditions, cost and 
prospects \ table of prospects is also 
listed. Copies of this booklet are avail 
able free of charge upon request. 

One of the forms of inland marine 
which is enjoying an increasingly wide 
sales appeal is the camera floater policy 
and with respect to this the Marine Of- 
fice sales book says: 

Property Covered 

“Movie” cameras, portrait cameras, 
“candid” cameras, projectors, apparatus, 
lenses, films, sound equipment, and _ all 
equipment pertaining thereto, such as ex 
posure meters, tripods, plate-holders, ete 

Insuring Conditions 

Covers—“All Risks” of 
age, anywhere in the world. 

Excludes damage to any 
camera or equipment designed for aerial 
photography, while in or on any aircraft, 
unless endorsed. 

Loss or damage 


dam- 


loss or 


Li SS of or 


caused by wear and 
tear, gradual deterioration, moths, ver- 
min, inherent vice or damage sustained 
due to any process or while being actual- 
ly worked upon and resulting therefrom. 


Pacific National Adds 
$500,000 to Its Surplus 


Stockholders of the Pacific National 
Fire have given $500,000 to be used by 
the company as additional surplus. These 
additional funds were contributed in or- 
der to provide for continued expansion. 

As of December 31, 1938, paid-in capital 
amounted to $1,250,000 and surplus was 
$1,300,138. Net premiums written in 1938 
amounted to $4,319,821. Premium income 
for the first five months of 1939, accord- 
ing to Frank N. Belgrano, Jr., president, 
was greater than for the corresponding 
period of the preceding year. 


BASEBALL LEAGUE CHAMPIONS 
The Royal-Liverpool Groups’ baseball 
team captured the 1939 championship of 
the Insurance Baseball League by ham- 
mering out a 14 to 0 triumph over the 
General Reinsurance at Queens Park on 
Thursday, July 6. The Royal-Liverpool 
team, which will go down in Insurance 
League history as the “Wonder Team of 
1939,” swept through their schedule with- 
out a defeat. Earlier in the season they 
easily defeated last vear’s champions, the 


Home, by a score of 13 to 5. In winning 


nine straight games the team exhibited 
tremendous batting power, scoring 105 
runs on 111 hits. They scored an aver 


game while holding 
average of 3.3 runs a 
game. Seven players compiled batting 
averages between 421 and 481 and the 
team finished the season with a battine 
average of .396. Claude Purdom, who 
pitched eight of the eames, struck out 
sixty-four batters in fifty-five innings for 
an average of ecicht strikeouts per seven 
inning came 


age of 11.7 runs a 
opponents to an 


KNICKERBOCKER DIVIDEND 

Directors of the Knickerbocker of the 
Corroon & Reynolds group have declared 
a quarterly dividend of 12% cents a 
share on the common. stock, pavable 
July 25 to stockholders of record July 18. 


Infidelity of persons to whom the in- 
sured property may be loaned or rented. 

Loss or damage arising from war, in- 
vasion, hostilities, rebellion, insurrection, 
confiscation by order of any government 
or public authority, or risks of contra- 
band or illegal transportation and/or 
trade. 

Schedule Requirement—The insured 
articles are individually scheduled, show- 
ing description, also serial numbers, if 
possible. Specific insured value is ap- 
plied to each item. Miscellaneous items 
may be blanketed to an amount not ex- 
ceeding 10% of the aggregate amount in- 
sured. The schedule serves not only as 
a description and basis for insurance, 
but also as an accurate identification, to 
help locate or replace the property if 
damaged or stolen. 

Cost 

Rate 2% — Minimum premium $5.00. 
\dditional coverage by endorsement. 

\ircraft exclusion may be eliminated 
for additional rate of 1% applied to items 
designed for aerial photography with a 
minimum additional premium of $2.50. 

Infidelity exclusion may be eliminated 
for an additional rate of 40¢% on com- 
mercial risks and 20¢% on all other risks. 

Special Risks—Commercial risks total- 
ing $3,000 and privately owned risks 
totaling $5,000 should be submitted to 
us for special rating. 

Prospects 

Photography is an increasingly popu- 
lar hobby, and an expensive one. The 
substantial investment represented by the 
equipment of the average enthusiast 
needs this protection, yet many owners 
are unaware that it can be obtained. A 
good “entering wedge” to obtain a pros- 
pect’s entire business is through this 
hobby. Also camera clubs, commercial 
photographers, etc. 
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Fire Marshal Post in California 
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Created to Extend Hazard Contro] 


Replacement of Jay W. Stevens of 
San Francisco, associated with the Na- 
tional Board of Fire Underwriters, as 
fire marshal of California by Lydell 
Peck recalls how this office came to be 
established. The office of state fire mar- 
shal was created and the law passed to 
meet a condition which was causing 
considerable worry to fire chiefs. City 
ordinances gave the chief of fire de- 
partment authority to correct hazards 
within the city limits, but it was found 
that establishments which were consid- 
ered hazardous and were condemned by 
the chief of fire department simply 
moved outside the city and at times 
this meant just across the street from 
the city line. 

It was the thought of the fire chiefs 
that a law should be passed which would 
empower the fire chiefs to bring about 
correction of hazards outside the city 
limits, and that this could be best ac- 
complished by the enactment of a fire 
marshal law. The act was. therefore 
passed by the legislature. 

It created the office of state fire mar 
shal and specifies that the incumbent 
shall serve without compensation from 
the state. A committee of fire chiefs 
representing practically every city of im- 
portance in California took up with the 
National Board the question of whether 
or not Mr. Stevens could take on the 
duties and Mr. Stevens was authorized 
to do So. 

Mr. Stevens is considered by the in- 
surance fraternity of the Coast as well 
equipped to fulfill the duties of a state 
fire marshal as any man in the United 
States. He has had experience as a fire 
fighter and as fire marshal of the City 
of Portland, and has devoted his entire 
t'me during his life to fire protection 
and fire prevention. . 

He commanded the respect of all the 





Look at the Security 
Behind AMICO Reserves 





LIABILITIES 
Reserve for losses 
not yet due $3,500,006.09 . 
Reserve for 
unearned 
premiums $1,823,423.00 


Reserve for taxes, 
expenses and 


dividends $ 918,200.29 


Surplus to 
policyholders 
and voluntary 


reserves $2,167,463.14 


$8,409,092.52 


ASSETS 
Cashin banks $3,500,006.09 
Cashinbanks $ 435,873.79 
U. S. Gov't. 
bonds 1,387,549.21 
$1,823,423.00 
U. S. Gov't. 
bonds $ 632,062.13 
Premiums in 
transmission 286,138.16 


$ 918,200.29 

Premiums in 
transmission $ 211,339.29 
Other bonds and 
other assets 1,956,123.85 
$2,167,463.14 


$8,409,092.52 





Sheridan at Lawrence 





This arrangement of AMICO’s statement for December 
31, 1938, demonstrates the highly liquid condition of 
AMICO'S assets. This security coupled with the coast-to- 
coast claim service and the substantial savings to policy- 
holders which this company offers is the reason why 
AMICO representatives have increased their volume from 
year to year through good times and bad. 


American Motorists Insurance Company 
JAMES S. KEMPER, President 


Chicago, U.S.A. 





fire chiefs, is secretary of the Pacific 
Coast Fire Chiefs Association and execy. 
tive secretary of the International Agso- 
ciation of Fire Chiefs, and is looked 
upon generally as a leading authority on 
all questions which might come before 
a state fire marshal. He has served the 
people of California loyally and efficient. 
ly during his tenure of office and built 
an efficient organization, the members 
of which are under state civil service 
regulations. 

Mr. Peck is reported as being a for- 
mer Hollywood producer and _ his ap- 
pointment may result in curtailing some 
activities of the fire marshal’s office. 
California does not have a law taxing 
fire premiums for support of the fire 
marshal’s_ office. According to. state- 
ments in San Francisco a tax levied upon 
dyeing and cleaning establishments furn- 
ished revenue for the office. It is said 
that Governor Olson wanted to name a 
new fire marshal and have fire insurance 
companies pay his salary but they de- 
clined to do this. 


New N EP.A. Committee 
On Protection Education 


The directors of the National Fire Pro- 
tection Association have authorized a 
new committee on fire protection engi- 
neering education with John R. Lap- 
ham, dean of the School of Engineering 
of George Washington University, as 
chairman. 

Subdivision also of the present com- 
mittee on blower systems was voted. Two 
new committees are created, one on air 
conditioning with Carl W. Wheelock 
chairman, and the second on blower sys- 
tems with Winthrop M. Jones chairman. 


T. W. Aecemen President Of 
E. K. Schultz & Co., Phila. 


Elmer K. Schultz, veteran head of the 
Philadelphia general agency of E. K. 
Schultz & Co., has become chairman of 
the board and Thomas W. Anderson is 
now president and treasurer. Mr. 
Schultz founded in 1896 the agency 
which supervises business of the Millers 
National in eleven Eastern and Southern 
states and the District of Columbia. Mr. 
Anderson has been vice-president since 
1927 and his service with the agency ex- 
tends back to 1899. J, L. Youmans is 
advanced from secretary to vice-presi- 
dent, succeeding Mr. Anderson. 

Robert Hesley, formerly assistant sec- 
retary, becomes secretary. He has been 
in insurance twenty-nine years and 
joined E. K. Schultz & Co. in 1932 as 
chief accountant. 


ALBERTA FIRE OFFICE TO OPEN 

Opening of the Alberta government's 
insurance office for the handling of fire 
business in the province is expected 
about September 1. Announcement of 
the order-in-council to bring the act 
into force has been made. The Alberta 
Insurance Act providing for the govern- 
ment’s acceptance of fire insurance risks 
was passed in the legislature during the 
1938 session. The manager for the of- 
fice has not yet been named and several 
are reported under consideration. Rat- 
ings are being studied and the necessary 
arrangements for setting up the office 
are well under way. The office will un- 
dertake to compete with the insurance 
companies already writing business in 
the province and will reinsure their own 
risks with fire companies if necessary. 


NOW HALIFAX INSURANCE CO. 


The Halifax Fire Insurance Co. has 
changed its name to the Halifax Insur- 
ance Co. 





OCCIDENTAL DIVIDEND 
Directors of the Occidental af San 
Francisco have declared the regular 
quarterly dividend of 30 cents a share, 
payable August 15 to stockholders of 


record August 5. 
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Florida Short Course Students 
Gain Much From Excellent Lectures 


In the third short course in insurance, 
sponsored by the Florida Insurance 
Agents Association, and the Extension 
Department of the State University, it 
early became evident that the movement 
has been productive of good to the busi- 
ness. L. P. McCord, director of the 
schools and chairman of the association 
educational committee, found last week 
enthusiasm among all groups, particularly 
emphasized among the employes. 

Company executives, special agents and 
agency association leaders were im- 
pressed with the close attention and con- 
sistent attendance of the young men and 
women who make up the agency office 
staffs. “If they keep this up,” jokingly 
commented President Mitchell Stallings 
of the agents association, “it won’t be 
long before we will be working for 
them.” 

Miss Mary Fincher, head of a larger 
and newly organized employes associa- 
tion in Miami, and one of the speakers 
of the 1939 school, brought out the op- 
portunity of the office workers. “As an 
employe, you come into closer contact 
with assured than your employer,” she 
stated, “and if you have a thorough 
knowledge of general insurance you can 
do a great deal toward increasing the 
volume of business. You are in a posi- 
tion to suggest other forms of insur- 
ance through conversations direct or 
over the phone. 

“But,” and she put a driving force into 
the mike, “in order to get results you 
must give intelligent and accurate an- 
swers. If you know the coverages, are 
able to quote accurate rates, and convey 
to the assured the importance of carry- 
ing such insurance you are doing your 
part toward production and service to 
your employer, and highest type of ser- 
vice to the insurance public.” 

Minor on Personality 

Claude D. Minor, education director, 
Royal-Liverpool Groups, presented per- 
sonality, self-confidence and salesman- 
ship in three lectures, the first time the 
psychological angle has been on the pro- 
gram. Roy Duffus, of the Johnston 
agency, Rochester, N. Y., a star of the 
last national convention, had _ three 
periods on how to be successful as an 
agent, and Felix Hargrett, Washington 
service manager of the Home of New 
York, two periods in a consideration of 
the fire policy forms and endorsements. 

Robert Goodloe, S. E. U. A. man in 
Florida, talked on rate making, and 
Chief Engineer Don L. Royer, of the 
Ocean, spoke on boiler and machinery 
coverage. 

An entertaining speaker was E. C. 
Lunt, vice-president of the Great Ameri- 
can Indemnity, whose two addresses on 
surety were filled with valuable infor- 
mation, inspiration, rare humor and good 
stories. Dana Johnson of McGhee & 
Co. Atlanta, told about inland marine, 
what it is and what to do about it as a 
business getter, and did some movie 
competing in a set of pictures. Jim 
Rhudy, Jacksonville general agent, made 
an enlightening address on state school 


AMERICAN STOCK ANALYSIS 


R. H. Huff & Co., Inc., investment bro- 
kers of 67 Wall Street, New York City, 
have issued an analysis of stock of the 
American of Newark. In a summary the 
bulletin says: “Enjoying good market- 
ability the popularity of the American’s 
capital stock is primarily based upon its 
high investment quality, but additionally 
is influenced by the fact that it sells in 
a relatively low price range. The com- 
pany has, in our opinion, a most brilliant 
future before it, and it is our belief that 
Where investment quality is the prime 
consideration the stock of the American 
Insurance Co. warrants the fullest in- 
vestigation.” 





property cover, and J. H. Dittman, 
burglary manager for the U. S. F. & G., 
presented an exhaustive discussion of this 
line, including the quotation of hundreds 
of rates and rate angles and explanation 
of scores of coverage facilities. 

Ralph E. Spaulding, Jacksonville, 
president of the Associated Industries of 
Florida, urged agents to study the needs 
of the property owners, and equip them- 
selves to give accurate advice. Deputy 
Insurance Commissioner Ralph Davis 
presented retrospective rating for com- 
pensation cover,and Attorney Harry T. 
Gray of Jacksonville, analyzed the 
Florida compensation law, and discussed 
the effects of decisions on the part of 
the Industrial Commission and the courts. 

Retiring chairman of the Industrial 
Commission, Wendall C. Heaton, re- 
viewed the administration of the com- 
pensation act since he became its direc- 
tor in 1935, 

For the first time the university gave 
certificates of merit in short course 
study, 125 attendants receiving them 
from Manuel Turner, executive of the 
Extension Department. 


Automobile and Standard 


| Only $725 Fire Loss 


Changes in Vigne Field In June in Chattanooga 


lent of the 





J. K. Hooker, vice-j : ;. 

é : acl nig ag asa I During the month of June Chatta- 
kmmunehae ere eager onndige ee oga, Tenn., had the lowest fire loss 
nounces the following changes in field f any thirty-day period during its 
personnel, made nece ry by the recent history. There was only $725 dam- 

4 uildi and $517 to contents 
death of Virginia State ent Ott to buildings and $517 to content 
j ; according to Commissioner Eugene ] 
— o : . ; Bryar tf Fire and Police The city 

David E. Basten, special agent vx has more than $50,000,000 in propert 
ing transferred from Washington, D. C., vhich could be destroyed by fire 
to Richmond. Va.. ; we Va f the buildings and contents 

vied 5 4 Vv endangered by the blazes approxi- 
eoaninind. chiavanscit Seikin : ee _ Dd) ; 

Mi nplete a ae i eel cng. : $300,600 with aggregate insur- 
State Agent William J. Bugg head- unting to $207,69%, or slightly 
quarters are being chanved from Wheel- better than two-thirds coverage. 
j 
ing, W. Va., to Washington, D.C. Mr ~— aeeennnememnnens 
Buggy will have full charge of business 
in Maryland and the District of Colum- C. & R. COMPANY DIVIDENDS 
bia. Temy rarily, a. a. : sas ntinue Directors f three of the Corroon & 
supervision of business in West Virgiz : : 
Keynolds companies have declared quar- 
erly dividends as follows: American 
OKLA. OIL RATE HEARING Seog ion a 
The } hof —_, ce I Equitable of New York, 25 cents a share, 
i¢ hearing before the Oklahoma In- , 
surance Board, asked by a committee of payal 


able July 25 to stockholders of record 
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oil refiners in Oklal 18: Globe & Republic, 12% cents a 
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American Equitable Assurance Company of New York 


Organized 1918 


Globe & Republic Insurance Company of America 


Philadelphia, Pa. 


Knickerbocker Insurance Company of New York 


Organized 1913 


Organized 1849 





New York Fire Insurance Company 
Incorporated 1832 


Newark, N. J. 


Switzerland General Insurance Company, Ltd. 
Zurich, Switzerland 


92 William Street 


CHICAGO 
PITTSBURGH 





Merchants and Manufacturers Fire Insurance Company 


Sussex Fire Insurance Company 


Two Hundred and Fifty Million Dollars 


Corroon & Reynolds 


a ii - 

surance wy oie on cracking stills, was share, and the Merchants & Manufac- 
SECRET yy Seat snc SA! dex Sashes Oe EMas oh ; 
Nie = gi a J “i # 1] July " : 24 turers of New York, 10 cents a share, 
evision was asked “on account of high- | - : ° : a 
ly independent specialized technical in- Doth payable July 29 to stockholders of 
spection services.” record July 20. 
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‘ Capital $1,000,000.00 


Established 1862 
Capital $1,000,000.00 


Capital $1,000,000.00 


of New York 


Capital $1,000,000.00 


. Capital $1,000,000.00 
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United States Fire Department 


Established 1869 
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British Leave War Risk ssiaiiiien 
Of Air Cargoes to Underwriters 


The present announcement would ap- 


The British marine war risks rating 


committee has decided to leave the rat- 
ing of goods sent by air to the discre- 
tion of individual underwriters, except 


as regards those risks which come within 
the scope of the War Risks Cargo Pool 
and are already rated in the pool sched- 
ule, Accordingly y, a scale issued March 
31 last of war risk rates for dispatches 
by air has been withdrawn. It related 
to sendings of specie, bonds, securities, 
notes, precious stones, jewelry and simi- 
lar interests, and it specified terms for 
the insurance of these articles between 
Europe and various destinations through- 
out the world and between India and 
South Africa. 

A note to the present announcement 
states that it is to be understood that 
the rating of sendings by air is only left 
to the discretion of individual underwrit- 
ers subject to the understanding that the 
market rates for such dispatches are 
higher than the comparable pool rates. 


NEW TEXAS AUTO FINANCE CO. 
Affiliated With and Under Same Man- 


agement as the American General 
Insurance Co. 
automobile finance 
company to be affiliated with and under 
the same management of the American 
General Insurance Co. of Houston and 


Formation of an 


to be known as the American General 


been announced 
president of the 
company. The new 
cern, to be domiciled at Houston will be- 
August 1 and will offer 
its services to agents of the 


Investment Corp., has 
S. Wortham, 
fire insurance 


by Gus 


con- 


gin operations 
insurance 
company. 

The finance company is starting with 
50,000 shares of capital stock of no par 
value which was sold to stockholders of 
the American General at $5 per share, 
with the proviso that $4 per share be 
considered as capital and $1 as surplus, 
thus giving the company capital of $200,- 
000 and surplus of $50,000. The new 
company’s directors are the same as the 
insurance company as follows: B. F. 
Carruth, J. A. Elkins, J. W. Evans, J. W. 
Link, Sam Taub and Gus S Wortham 

The officers of the insurance company 
also are officers of the investment com- 
pany with the exception that W. M 
Cassin, formerly manager at Houston for 
the Universal Credit Co., has been named 
as vice-president and manager. Mr. 
Cassin has had many years of experi- 
ence in the automobile financing field 
both in Houston and other cities. Other 
officers include G. S. Wortham, presi- 
dent; B. F. Carruth and Mr. Cassin, 
vice-presidents; Carle Aderman, secre- 
tary; T. G. “ob secretary-treasurer 
E. R. Barrow and Raymond S. M: a. 
secretaries and L. S. Gregg, assistant 
secretary. 


FORM SOCIAL-ATHLETIC CLUB 

A social and athletic club _ been 
formed by head office employes of Fire- 
man’s Fund Group at San icensieen 
Officers installed this week were Lauren 
Addison, president; Jack Lubbock, first 
vice-president ; Mason, second 
vice-president; Ray Webber, treasurer; 
Louise Brownhill, secretary. The club is 
an outgrowth of the response shown by 
employes to numerous athletic events 
promoted and encouraged by the com- 
pany management. Nearly 300 partici- 
pated in ten field sports during the past 
year, according to authorities. 


George 


pear to have been made because there 
seemed to be a different interpretation 
by underwriters of the policy which it 
was thought they should adopt respect- 
ing the coverage against war risks of 
goods shipped by air. The schedule of 
minimum rates for risks outside the War 
Risks Cargo Pool refers to “vessels sail- 
ing” on and after a certain date, which, 


in the schedule dated June 9, was the 
same date. The introduction to the scale 
of rates refers to the “overseas vessel,” 


and aircraft are not mentioned. 

On the other hand, the conditions gov- 
erning the acceptance of war risk insur- 
ance for reinsurance with the cargo pool 
in respect of goods shipped to and from 
the United Kingdom defines cargo as 
meaning “property the subject-matter of 
the contract for carriage by sea or air 
or both sea and air,” and the schedule 
of rates sets out terms under the head- 
ings of both “Vessel War Rates” and 
“Air War Rates.” 


STATE OF PA. DIVIDEND 
Directors of the Insurance Co. of the 
State of Pennsylvania have declared a 
semi-annual dividend of 6% which was 


payable July 12. With 7% paid in January 
this will make 13% for the year. 


FRANKLIN EXTRA DIVIDEND 

Directors of the Franklin Fire of the 
Home of New York fleet have declared 
an extra dividend of 10 cents in addition 
* the regular dividend of 25 cents a 
share. 





July 21, 1939 











Agents and brokers are 
offered exceptional facili- 
ties on all ocean, hull, and 
inland marine lines. 

We represent companies with ag- 
gregate admitted assets of over 
$150,000,000. 


APPLETON & COX iwc 


111 John Street, New York City 
Branch Offices in Principal Cities 









Discuss British Plans For 
War Risk on Fixed Property 


The British House of Commons was 
informed Monday that a proposal for 
state insurance of fixed property against 
air raid damage “as and when it oc- 
curred” was not possible. Oliver Stanley, 
president of the Board of Trade, said 
that British property which might be 
exposed to such war risks was estimated 
at over £12,300,000,000. Such obligations, 
he said, were “so great that no govern- 
ment might be able to meet them in full 
at the time, except at the cost of an 
expenditure vitally necessary to conduct 
a war.” 

Mr. Stanley, however, agreed to con- 
vene a conference of five insurance ex- 
perts to discuss the practicability of a 
mutual voluntary or compulsory scheme 
for property owners involving a govern- 
ment contribution of a “reasonable and 
ascertainable amount.” This would be 
supplementary to the government’s 
earlier proposals for payment at the 
end of a war of compensation for dam- 
aged property on the “highest scale that 
the country’s finances would permit,” and 
also for the repairing of essential prop- 
erty during a war with the government’s 
help. The House then gave a second 
reading of the War Risks Insurance Bill 
which provides for state reinsurance of 
ships’ cargoes and commodities at a total 


estimated liability of £238,000,000. 





Court Rules on Division of Loss 
Between Mortgagee and Repairer 


A California fishing vessel was mort- 
gaged to a bank for $9,000. The mort- 
vage required the owner to keep the 
boat insured at all times in a company 
to be selected by the bank for an amount 
at least equal to the sum remaining un- 
paid on the indebtedness. The owner 
procured insurance for $7,000, payable to 
himself and the bank as their respective 
interests might appear. 

\ repairing company made certain re- 
pairs on the boat and furnished materials 
and equipment for it at the owner’s re- 
quest of the reasonable value of $4,358. 
While this work was in progress the 
repairers instructed a firm of insurance 
brokers to procure for them coverage on 
the vessel for $1,800. The brokers ob- 
tained temporary coverage to that 
amount. The repairers then approached 
the company which had written the 
owner’s outstanding policy and requested 
a separate policy for $1,800, naming the 
repaircrs as payees. The company agreed 
to write additional insurance for $1,000 
only, and insisted on combining this with 
the original coverage in a single policy. 


The brokers then, with the bank’s 
consent, procured a new policy for 
$8,000, the $7,000 policy being canceled. 


Loss was made payable to the owner, the 
bank and the repairers, as their respec- 
tive interests might appear. About two 
weeks later the vessel burned and sank 
at sea, becoming a total loss. The in- 
surer interpleaded the named’ benefici- 
aries and deposited the proceeds of the 
policy in court, less an unpaid premium. 

The trial court held that the bank was 
entitled to seven-eighths of the net pro- 
ceeds of the insurance and tye repairers 
to one-eighth. The seniority of the re- 


pairer’s maritime lien on the boat was 
recognized, but it was determined that 
by the cancellation of the original policy 
and the issuance of the new one it was 
intended by all parties concerned, includ- 
ing the insurance company, that the in- 
surance protection of the mortgagee bank 
should continue as before in the amount 
of $7,000, and that the insurance protec- 
tion of the repairers should be limited to 
the amount by which the coverage had 
been increased. 

A decree to this effect in the Federal 
District Court for Southern California 
was affirmed by the Ninth Circuit Court 
of Appeals, Walsh v Tadlock, 104 F. 2d. 
131, on appeal by the repairers. The 
court said: 

“With the total destruction of the ves- 
sel the liens thereon were of necessity 
extinguished. These liens did not at- 
tach to the proceeds of the insurance, 
nor did appellants’ lien on the boat per 
se entitle them to participate in_ the 
division of the insurance money. Their 
right to do that was dependent on the 
contract of insurance. 

“The interests of the named payees 
were not determined in the policy, either 
as to nature or as to amount, nor was 
the order of payment specified. In the 
absence of any showing to the contrary 
the loss-payable clause of the policy may 
be construed as requiring a division in 
proportion to the respective insurable in- 
terests of the payees, or as giving a 
preferred status to the claimant having 
a superior lien on the boat. However, 
the circumstances attendant on the pro- 
curement of this policy were such as 
to disclose an intention to limit appel- 
lants’ interest in it to a definite sum.” 
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Marine Underwriters Amend 
Strike and Riots Clause 


A minor alteration has been made to 
the schedule of minimum rates approved 
by the British joint rating committee of 
marine underwriters for covering the 
risks of war and strikes, riots and civil 
commotions in respect of overseas com- 
merce, which do not come within the 
scope of the War Risks Cargo Pool. The 
paragraph dealing with such risks, which 
read: “Where an assured requires cover 
only against the risks of strikes, riots 
and civil commotions this cover may be 
granted at a minimum rate of 6d%, but 
this rate does not include risk after be- 
ing discharged from or prior to being 
loaded on board overseas vessel in China 
(ex-Hong Kong) and Palestine,” has 
now been amended to read as follows: 

“Where an assured requires cover only 
against the risks of strikes, riots and 
civil commotions this cover may be 
granted at a minimum rate of 6d% (ap- 
plicable whether for cargo or freight 
contingency risks), but this rate does 
not include risk after being discharged 
from or prior to being on board over- 
seas vessel in China (ex-Hong Kong) 
and Palestine.” 





Non-Members of British War 
Risk Pool Can Deal Direct 


The War Risks Cargo Pool Manage- 
ment, Ltd., announces that companies, 
firms or associations which neither have 
an established place of business in the 
United Kingdom nor operate in the 
United Kingdom through a person resi- 
dent in the country authorized to under- 
take war risks insurance on their behalf, 
are eligible for membership in the pool. 
Hitherto such companies, firms or jasso- 
ciations on being registered as “non- 
members” of the pool have been required 
to obtain reinsurance facilities for pool 
risks by reinsurance with a member or 
members of the pool and members of the 
pool have been permitted to accept such 
reinsurances from them. 

The managers are now prepared to 
consider applications from, or on behalf 
of, such companies, firms, or associations 
for reinsurance of pool risks direct with 
the pool. 











\\ 





















July 21, 1939 























Failure to Give Notice 
Voids Accident Policy 


SIGHT IN ONE EYE DESTROYED 





Insured Worked Ten Months Not Know- 
ing of Loss; Company Uninformed 
for Almost an Entire Year 





A judgment granted Alexander McKay, 
respondent in an action to recover from 
Metropolitan Life under an accident and 
disability policy has been reversed by 
the Court of Appeals of New York. It 
was held that McKay had failed to notify 
the company within the time specified by 
the policy and the insurance law of New 
York. The complaint was dismissed with 
costs in all courts. A dissenting opin- 
ion was written by one of the judges. 
In the majority opinion it was stated 
that on September 16, 1935, McKay was 
working as an insurance inspector under 
the Emergency Relief Bureau in Buffalo. 
He was struck over the right eye by a 
piece of corrugated cardboard which fell 
from its place over a transom. The 
eyelid bled, McKay was temporarily 
stunned and the eye was very sore for 
four days. The eye troubled him con- 
siderably but he continued to work until 
he was laid off in July, 19%. In August, 
1936, he consulted a doctor who found 
he had lost the sight of the eye and 
stated he believed the accident of Sep- 
tember 16, 1935, was the cause. 

The policy provided one-third the prin- 
ciple sum for irrevocable loss of the sight 
of one eye. A jury found that within 
ninety days the plaintiff was rendered 
totally blind in one eye. The defendant 
worked for ten months without noticing 
total loss of sight in the injured eye. 
He thought his blurred eyesight was 
caused by sinusitis. A doctor informed 
him in August, 1936, that the sight in one 
eye was gone. 

Majority Opinion 

The court opinion cites that no writ- 
ten notice of injury or proof of loss 
was furnished until September 4, 1936, 
although the accident occurred Septem- 
ber 16, 1935. Affirmative proof of loss is 
required within ninety days. Chief Jus- 
tice Crane said in the majority opinion: 

“T doubt very much whether plaintiff 
has proved that such a loss occurred 
within ninety days. Assuming that it 
did, however, we have the standard pro- 
vision that affirmative proof of loss must 
be furnished to the company within nine- 
ty days after the date of the loss. 
Surely it is not unreasonable to suppose 
that anyone who has suffered the total 
loss of an eye would discover it within 
ninety days after an accident. After 
such discovery the insured can give no- 
tice of injury and furnish proof of loss, 
but this has a ninety-day limit. If notice 
is not given and proof of loss furnished 
within ninety days after the loss, how 
can there be any recovery on the policy 
when these are the plain words of the 
Statute ?” 

Dissenting Opinion 

In his dissenting opinion, Judge Finch 
wrote: 

“The judgment appealed from should be af- 
firmed and this plaintiff recover. Concededly, 
he was insured under a valid policy. Con- 
cededly, also, he gave a valid notice to the 
insurance company as soon as he could. His 
claim is dismissed because he did not file a 
Proof of claim before it was reasonably possible 


to know of his injury and give notice thereof., 


The facts and circumstances which excuse the 
giving of the notice earlier clearly should like- 
wise excuse his failure to give proof of the 
valid claim, 

“The conclusion at which a majority have 
arrived is based on a holding that the provi- 
sions fixing the time in which notice must be 
given is limited by the time in which proof 


3ut certainly the filing 
of proof of claim is merely a precedural conse- 
quence of the filing of the notice, and if the 
notice of injury complies with the time limita- 
tion prescribed therefor, then the proof of in- 
jury submitted promptly thereafter likewise 
should be deemed timely. The conclusion at 
which the majority have arrived is contrary to 


of loss must be given. 


that in other jurisdictions. I dissent and note 
to affirm the judgment from which the appeal 
is taken.” 





ENDORSEMENT QUESTIONED 





California Department to Decide on 
Medical Reimbursement Feature of 
Auto Liability Policies 
The California Insurance Department 
has under consideration the question 
whether it shall approve the medical 
reimbursement endorsement some com- 
panies writing automobile insurance are 

adding to their liability policies. 

The endorsement carries a_ principal 
sum and medical reimbursement for any- 
one riding in an insured’s car. No bene- 
ficiary is named. The contention is 
that no beneficiary being named, and at 
the same time a principal sum being 
named, the endorsement cannot be writ- 
ten under the liability law, and that if 
a beneficiary is named, then it must be 
written under the accident and health 
sections of the insurance code, and can- 
not become an endorsement on a lia- 
bility policy. 


POSTAL UNION’S LATEST 








Accident and Health Contract for Groups 
Contains Arbitration Clause; Issued 
at Low Rate 


Postal Union Life has put on the mar- 
ket a new accident and health policy to 
be sold wholesale to groups of five or 
more employes of one firm, without a 
master policy and without deduction from 
payrolls by the employer. The five or 
more in the group get individual policies 
and can take the policy with them when 
they leave the employ. Those included 
in the group must be of one classification. 
The policy provides $1,000 principal sum, 
$100 a month for non-occupational acci- 
dent indemnity (total disability); $50 a 
month for occupational accident indem- 
nity (total disability) and $100 for sick- 
ness indemnity. It contains the usual 
provisions for payments of principal sum 
or parts thereof. It contains a “quaran- 
tine indemnity” clause. 

The new policy also contains an arbi- 
tration clause, any dispute over a claim 
to be submitted to a board of arbitrators 
on request of the insured. The rates for 
the new policy are low. 





Bulletin Issued on Auto 


Non-Ownership Liabilities 


The National Electrical Manufacturers 
Association has issued through its insur- 
ance committee a bulletin on automobile 
non-ownership liabilities. It is written 
in the light of important recent changes 
in automobile liability insurance and rules. 


J. A. FRATES. SR., DEAD 

Joseph A. Frates, Sr.. Oklahoma City 
railroad man, industrial leader and foun- 
der of the Frates Insurance Co., one of 
the largest local agencies in the state, 
died July 1 in Pasadena, Calif. He and 
his son, J. A. Frates, Jr., founded the 
company in 1936, sold it later on and 
founded two additional companies. His 
son, Clifford L., owns and operates a 
local agency at Oklahoma City. 


F. & D. DIVIDENDS 
The Fidelity & Deposit has declared its 
regular dividend of $1 a share and a $1 
extra dividend. Both are payable July 
31 to stockholders of record on July 18. 
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1938 Compensation Experience 
Tabulated by New York Department 


Superintendent of Insurance Louis H. 
Pink of New York made available this 
week the Department’s compilation of 
workmen’s compensation experience for 
the calendar year 1938 of all companies, 
embracing both country-wide figures in- 
cluding loss and expense ratios and New 
York State business only. Study of the 
results reveal that the workmen’s com- 
pensation line enjoyed one of its best 
years in 1938 since before the depression. 
Total earned premiums for ali companies 
amounted to $229,624,100 with $121,940,- 
918 losses incurred, loss ratio of 53.1 and 
12.5 net gain from underwriting. Of the 
total, stock companies produced $13,679,- 
743 in earned premiums with $68,330,847 
losses incurred, loss ratio of 50.7 and 
net gain from underwriting of 6.5. Fifty- 
nine companies contributed to this result. 

The twenty-one mutual companies re- 
ported on showed $74,292,477 in earned 
premiums with $39,369,421 losses incurred, 
loss ratio of 53.0 and net gain from 
underwriting of 23.9. The State Insur- 
ance Fund, writing in New York only, 
produced $20,651,880 in earned premiums, 


$14,240,650 losses incurred, 69.0 loss ratio 
and 10.9 net gain from underwriting. 

The Department also presents an inter- 
esting analysis of underwriting expenses 
showing among other items that the ac- 
quisition and field supervision cost on 
workmen’s ‘compensation for all carriers 
last year was 12.1. For stock companies 
this ratio was 17.6; non-stock, 5.3; State 
Fund, 6. The aggregate general ad- 
ministration expense was 7.8. For stock 
companies it was 9.4; non-stock, 5.3; 
State Fund, 6.0. 

For the first time Federal income tax 
applicable to underwriting profit was 
required to be reported as a separate 
item. Pointing out that there has been 
no uniformity in the allocation of it, 
that the figures in some cases have beer: 
adjusted, the Department says further 
instructions will be given for uniform 
procedure in next year’s casualty experi- 
ence exhibits. For all carriers this tax 
represented .5 of the total underwriting 
profit. For stock companies it was .9; 
no tax was indicated for the mutuals or 
State Fund. The percentages of earned 
premiums applied to premium, social se- 
curity and miscellaneous taxes were as 
follows: All carriers—3.0; stock compa- 
nies—3.5; mutuals—2.4; State Fund—1.5 


Individual Company Experience 


_ As to the country-wide experience of individual companies the six largest 
writers country-wide showed these results: 


Net Gain 
Premiums Losses Loss from 
Earned Incurred Ratio Underwriting 
Dahecty MGA obs oii sice ods Sew $24,243,117 $13,726,449 50.6 24.7 
ES ois 5 his ord corneas ekiea uote or 19,815,443 9,702,012 49.0 10.3 
American Mutual Liability......... 17,585,947 10,560,977 60.1 17.5 
FIMECIONG ACCIGOIE 66.5664 diss caren su 10,502,117 5,104,652 48.6 8.1 
Employers’ Liability .............. 9,746,491 5,036,166 51.7 68 
Aetna Casualty & Surety.......... 8,325,683 4,238,906 50.9 7 


For New York State the six largest writers and their individual experience 


on compensation last year was as follows: 


OAOOUOG cc has va waic esas dimencisncess $ 6,275,277 $ 3,219,753 51.3 
ee ad, Se en 5,787,881 3,740,478 64.6 
American Mutual Liability......... 3,583,537 1,998,003 55.8 
LI Rea WOMGE Soc.) oisne shes vases cio 2,623,994 1,070,085 40.8 
Aetna Casualty & Surety.......... 2,520,337 1,289,449 51.2 
Hartford Accident..... 6.0.00. csic0ns 2,334,205 934,884 40.1 


The New York State experience in the aggregate shaped up as follows: 


ro Bln. a ns Pe eee $79,790,131 $42,305,939 53.0 
SSRN, HORAN 5 oobi, 00:8 a nos vee 33,259,311 17,390,985 52.3 
Mutual cCOMPANIES.....5. 205200005 21,253,121 10,674,304 50.2 
State Insurance Fund............. 25,277,699 14,240,650 56.3 





CONTINENTAL’S NEW CONTRACT 





Issued in Conjunction With Automobile 
Liability Policy, Covers Members 
of Family; Premium $5 
Continental Casualty now has on the 
market a new policy which it is issuing 
in conjunction with its automobile lia- 
bility contract and which originated in 
the Los Angeles office of California 

Agencies, Inc. 


The policy is available to assureds 
holding the company’s liability policy or 
for any member of the immediate fam- 
ily, and covers while riding in any pri- 
vate automobile, or when struck or run 
down by any automobile on any highway. 
The policy carries a principal sum of 
$1,000, with the usual indemnities for 
dismemberment, and also provides for 
medical reimbursement, nurse and hos- 
pital fees up to $500. It is issued at 
ages 10 to 65 at a premium of $5. 
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Group in Hartford Aims to Place 


Patent Insurance On a Sound Basis 


Plans Now Under Way for the Patent Insurance Co. of Hart- 
ford to Commence Operations; Wide Demand for 
This Form of Protection 


y John Ashmead, Jr. 


“The first) thing want in a new 
country is a patent Mark 
Twain's Connecticut Yankee, as he made 
plans to modernize King Arthur's Court. 
And the 
insurance, 

Patent 
sideration by men of insurance for 
than ten years. Among the first in this 
field late William C. Scheide 
who organized the Patent Insurance Co. 


you 


‘ ffice,” said 


next, we might add, is patent 


insurance has been under con- 


hore 


was the 


of Hartford under a_ special charter. 
His son, Philip W. Scheide, secretary of 
the Phoenix Insurance Co., and associ 


ates are now planning to establish patent 
insurance upon a sound underwriting and 
financial basis. 


Planning Operation 


Only recently the General Assembly 
of Connecticut has passed legislation, 
now approved by Connecticut’s Governor 
Baldwin, extending the time within which 
the Patent Insurance Co. of Hartford 
may commence business to June 1, 19+. 
As a result, plans are under way to 
start the business operations of the 
company. 

Bankers, manufacturers and merchan 
disers continue to demand protection 
against the hazards of patent infringe- 
ment, Authorities agree that there is a 
real need for a contract of indemnity to 
protect the interests of inventors and 
others who, because of their investments, 
have insurable interests in patents. At 
present, the indemnity sought is not en- 
tirely nor readily available, and it is with 
the idea of insuring a complete protec- 
tion that the Patent Insurance Co. of 
Hartford has been formed. 


1,000 New Patents Issued Each Week 


Approximately one thousand new pat- 
ents are issued each week in the United 
States and the total number of patents 
has now passed the two million mark. 
It is estimated that between 70 and 80% 
of all the merchandise manufactured in 
this country is affected by patents. In 
many cases a business is based on its 
patents, and securities are issued against 
them. 

The United States, however, does not 
undertake to protect, defend, or guar- 
antee the monopoly which these patents 
intend to create, beyond the passing of 
penal statutes governing the situation. 
The strength or weakness of a patent, 
therefore, is never definitely known until 
a case of action based upon it has been 
adjudicated in the Federal courts. The 
laws under which patents are granted 
give only the right to try to stop others 
from making, using, or selling the article 
or process specified in the patent. The 
Federal government is not interested in 
the patent owner’s efforts to stop in- 
fringement. 


Find Legal Basis in Constitution 


The legal basis of patents in the United 
States is found in the C ‘onstitution. Con- 
gress is empowered “to promote the 
progress of science and useful arts by 
securing for limited times to authors 
and inventors, the exclusive right to their 
respective writings and discoveries.” The 
nature and extent of patent rights is 
entirely dependent upon the provisions 
of the Acts of Congress which provide 
for and regulate the granting of patents. 

The present law authorizes the grant- 
ing to inventors, to their heirs and as- 
signs, of an exclusive privilege to make, 
use and sell their inventions for a defi- 
nite period of time. The right granted 


consists in a limited monopoly for the 
benefit of the public, with reference to 
the production, use and sale of the in- 
ventions \ patent gives the patentee 
a title to an intangible, incorporeal right 
in the nature of a privilege or franchise, 
a tith which continues to exist until 
divested by legal grant or other means 
of divestment. The right granted is sub 
ject to the general laws relating to such 
property. The right or privilege is per- 
sonal to the owner, however, and has 
no situs separate from the individual 
holding it. A patent is a contract and 
its infringement is a tort, the prosecu 
tion of which penetrates every field of 
jurisprudence. 

Patented inventions are often the sole 
or prine‘pal property possessed by manu- 
facturing companies and patents must be 
available when initial or other financing 
is being arranged. As a result, many 
industrial investments require that the 
patents be on the strongest possible legal 
basis. Till now the only inclusive patent 
protection attainable for either investors 
or industry has been from unregulated 
foreign corporations who are subject to 
no governmental supervision in the 
United States. 

Broad Form of Patent Insurance 


The Patent Insurance Co. of Hartford 
proposes to meet the ever-growing mar- 
ket for a broad form of patent insurance 
issued by a responsible American under- 
writer. This company under its charter 
is privileged “to issue policies of insur- 
ance to indemnify patentees and owners 
of copyrights and trade marks, and their 
and also various businesses, 
licensors, manufacturers, vendors, users 
and other parties in interest for dam- 
ages and expenses and losses of any kind 
arising from any infringement of patent, 
copyright, or trade mark: and likewise 
from the non-conformity, non-compliance 
or other breach of specifications, claims, 
terms or conditions of contracts in re- 
spect to the manufacture, reproduction, 
sale or use of patented, copyrighted or 
trade marked articles; and, without lim- 
iting the generality thereof, to make or 
issue insurance upon: 


“The validity of United States 
letters patent, or any particular 
feature of invention or claim of 
such patent, or ag ainst damage, 
expense, or loss, arising or result- 
ing from any infringement of such 
United States letters patent; 

(b) “The validity of trade marks and 

copyrights of the United States; 
or against damage, expense, or loss, 
arising or resulting from any in- 
fringement of such copyright or 
trade mark; 
“Upon the validity of trade marks 
in foreign countries and of patents 
and copyrights or their equivalents, 
issued by any government other 
than the United States, or against 
damage, expense, or loss, arising 
or resulting from any infringement 
of such foreign patent, trade mark 
or copyright.” 


assigtiees, 


Sub-Division of Casualty Insurance 


Patent insurance, as practiced, is a 
sub-division of casualty insurance. Cas- 
ualty insurance has been developed on 
the basis of tort liability. The tort, as 
applied to patents, has been explained 
as an infringement, caused by the un- 
authorized making, using, or selling for 
practical use or for profit, of an inven- 
tion covered by a valid patent during 
the life of the same. It is a violation of 
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the exclusive right of monopoly con- 
ferred upon the patentee by the Consti- 
tution of the United States, or, in the 
case of a patent issued in a foreign 
country, conferred by the central gov- 
ernment authority of such foreign coun- 
try. 

Every consumer, distributor and manu- 

facturer of articles or merchandise, which 

coe a patent directly or indirectly, 
is a part of the market now ready for 
and requiring patent insurance, 

The Patent Insurance Co. of Hartford 
is organized to serve a_ specific phase 
of the casualty insurance business be- 
cause of the advantages of definite insur- 
ance classification. And the general un- 
derwriting plans of this company follow 
the method of operation and underwrit- 
ing now used by most casualty insurance 
companies with the approval of insur- 
anee commissioners. 


The Application 


The applicant for patent insurance 
must furnish, under the plans of the 
hew company, complete data pertaining 
to that for which he seeks insurance, 
including the results of a thorough 
searching of records of the United States 
Patent Office, as well as the opinions 
of the applicant's own patent attorney. 
The form of application contains a ques- 
tionnaire requiring specific and definite 
answers; with the provision that if ques- 
tions have not been answered truthfully 
or fully, the insurance contract is there- 
by rendered null and void. 

When applications are received, show- 
ing that all matters relating to the pat- 
ent, trade mark or copyright for which 
the insurance is desired, are satisfactory, 
a payment of 25% of the neneail charge 
(or of the premium in question) is to 
be made by the applicant. This is to 
be done with the understanding that if 
through the company’s independent 
search and = survey, unfavorable condi- 
tions not indicated in the signed appli- 
cation are found, which, in the opinion 
of the company will not justify the issue 
of the insurance contract, the company 
will then deduct from the 25% deposit 
the cost of its independent search, and 
return the balance, if any, to the ap- 
plicant. 

The company will be guided by the 
American Agency Plan in developing its 
sales representation. Its operating pol- 
icy will provide that no insurance policy 
shall be in force unless and until the 
full premium, with agency commission 
deducted, has been paid at the home of- 
fice. 

The rates justified for patent insurance 
are from 4% to 7% of the total amount 
of the policy. Rates will vary, depend- 
ing upon the form of the contract and 
upon the hazard exposure resulting from 
infringements as the business develops. 

In general, the proved methods of 
claim service used in casualty insurance 
operations will be adapted and developed. 
The manner of adjustments of any in- 
fringement cases arising under these in- 
surance policies will be conducted 
through a set procedure. 

Normally the first stage will be an 
effort to negotiate prompt mutual set- 
tlement. In the event of failure of 
such negotiations, the company will pro- 
ceed promptly with injunctions and ap- 
plications for accounting in courts of 
proper jurisdiction. 

As these matters proceed in court, 
final permanent injunction and account- 
ing will be reached. During any stage 
of the court’s proceedings, it is possible 
that satisfactory settlement can be ef- 
fected. 


Adjustment Procedure 


Adjustment procedure in the infringe- 
ment defense policy first involves an ef- 
fort at settlement. Upon its failure the 
company at once proceeds to defend the 
assured, requiring full cooperation in 
such defense. In any case, the com- 
pany’s liability will be limited by the 
maximum amount set forth in the insur- 
ance policy. 

All matters of essential importance are 
to be finally disposed of by the general 
counsel of the company. The legal staff 
as outlined is to include a division of 


July 21, 1939 


patent counsel, both as home office staff 
and supplemented with patent counsel 
and trial counsel located in various parts 
of the United States under the general 
direction of the chief patent counsel of 
the home office staff. 

Reinsurance 

Keinsurance plans to cover the under- 
writing of patent insurance have already 
been made. Negotiations for such re- 
insurance are under way along. several 
lines for the writing of reinsurance coy- 
erages. The costs of reinsurance treaties 
are based upon estimates submitted by 
responsible reinsurers on the premise 
ol excess coverage. 

This reinsurance will probably be car- 
ried both by companies in the United 
States and by underwriters in’ London 
Lloyd’s. Several of the underwriters’ 
syndicates in Lloyd’s have already indi- 
cated definite willingness to proceed to 
the negotiation of reinsurance treaties 
for this patent insurance company. Un- 
derwriting syndicates and brokers with- 
in the London Lloyd’s organization have 
been writing reinsurance coverages for 
concerns in the United States who are 
how carrying patent protection contracts, 
either through a form of self-insurance 
or through a form of contractual protec- 
tion, or by some other complicated tech- 
nical method. 

Special Service in Washington 

It is proposed to maintain a_ patent 
insurance service bureau at Washington, 
This will supply general information, data 
on all government requirements and dis- 
tribution of data to clients, and the bu- 
reau_ will make a search of all patents 
or patents applied for and send a report 
to the home office. It is also planned to 
release through cooperation with the 
press and other news outlets informa- 
tion designed to reduce infringement. 

Infringement experience in the United 
States shows that 2,894 patents were ad- 
judicated in the Federal courts in the 
five-year period from 1929-1934. Of these, 
1,172, or 40% were judged valid and 
infringed, 

“The number of patents which are 
actually litigated is relatively small,” says 
the report of the Hearings before the 
Committee on Patents of the United 
States Senate 75th Congress, first  ses- 
sion, on Senate Bill No. 475 (entitled 
“A Bill Establishing a Court of Patent 
Appeals,” which hearings were held on 
June 22, 23 and 24, 1937). It includes 
“in most cases, patents where there is a 
substantial defense against the patent, 
either the defense of invalidity or the 
defense of non-infringement. Where a 
defendant has been sued upon a patent 
which is unquestionably valid, and which 
unquestionably has been infringed, in the 
majority of cases that suit is settled be- 
fore it reaches the courts. During the 
past twelve years (prior to 1937) there 
have been 1,449 patents that have been 
before the United States Circuit Court 
of Appeals. During this time, there have 
been substantially 750,000 unexpired pat- 
ents. So that only about two-tenths of 
% of of issued patents get before the 

Appellate Courts ... 

The Patent Insurance Co. of Hartford 
believes that the groundwork should be 
done at this time to provide a patent 
insurance rating bureau, since many old- 
line casualty companies will undoubtedly 
expand their facilities to provide this 
type of coverage. 

New York Bill 

One of the debated points in patent 
insurance has been the legality of this 
type of coverage for casualty insurance 
companies. An act recently passed by 
the New York State Legislature, has 
been withdrawn by the submitters and 
will be reintroduced next year. This bill 
would have permitted stock casualty and 
surety insurance companies to insure 
against patent infringement under speci- 
fied conditions. 

Plans for the Patent Insurance Co. 
of Hartford have been under considera- 
tion for a long time. The men inter- 
ested in its progress are well seasoned, 
experienced business men holding re- 
sponsible positions in insurance and 
financial circles. Its development is in- 


tended to be carefully guided and free 
from any speculative forays into untried 
pastures. 














6 


A Carvuaitso | 


. 


OO 
THE EASTERN = 


em ay 


=~ UNDERWRITER 


ret —) Jy 
ED “S 











‘cower w 





clery’ ‘ 
Conte Co, of/ 


™, vy leis Tray | 


AS THE TWIG IS BENT 


Ev EN the most casual glance at 
this old “‘sales letter,” printed nearly 
three-quarters of a century ago, re- 
veals a significant fact: The cooper- 
ation that has always existed between 
The Travelers and its representatives 
in the field. 

Ever since this company, America’s 
first casualty insurance organization, 
was founded, it has taken pride in its 
representatives, emphasized them and 
their accomplishments. They, in turn, 
have emphasized the company’s 
strength and service. There has been 
an intimate bond between the 


agency force and the home office. 

As the twig is bent, the tree’s in- 
clined. The Travelers began as “an 
agents’ company” in 1864. Within 
eight months, more than 250 men in 
many parts of the nation had recog- 
nized the merits of this new and 
different enterprise and had _ sold 
nearly 3,000 policies. Within two 
years, Travelers agents had placed 
more than 40,000 policyholders on the 
company’s books. 

The way was not strewn with roses. 
Besides the difficulties involved in 
introducing a new commodity to an in- 





different public, the company’s early 
representatives had to work in an era 
of civil strife, economic chaos and 
wildcat competition. 

With the confidence and close co- 
operation that existed between agent 
and company, the organization forged 
onward inevitably to success. And 
as long as its agents and its home 
office staff work hand-in-hand as 
they always have, the continued suc- 
cess of The Travelers and of Travelers 
agents is assured. 

The Travelers Insurance Company, 
Hartford, Connecticut. 
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Aetna Adds Television 
To World’s Fair Exhibit 

SOME OF OWN FILMS TELECAST 

Also Organizes Information Service for 


Guests; Many Hundreds Visit Ex- 
hibit at Both Fairs 


Within the last few weeks one of the 
first private television receivers at the 
New York World's Fair has been in 


stalled in the Agents’ Lounge at the 
Aetna “Laboratory for Living” for the 
entertainment of representatives of the 
Aetna Life Affiliated Companies and 


their guests 

This receiver reproduces programs 
telecast regularly from the Empire State 
Building. Both “live” programs—pro 


grams in which living actors and actress 
es appear before the television cameras 

and special events features are received 
In the intervening time, telecasts of mo 
tion pictures are received. In this con 


nection, several of the Aetna’s own edu 
cational films are being telecast regu 
larly 


New Information Service 
complete information 
service has recently been organized for 
the convenience of all representatives of 
the Aetna Life Affiliated Companies. A 
competent information attendant has 
been engaged and is now stationed in 
the Agents’ Lounge, where she dispenses 
information concerning the outstanding 
attractions at the Fair and the quickest 
and most convenient way to get to them 
She also dispenses information concern 
ing restaurants, and where to go and 
what to see in New York City 

Already. several hundred thousand 
persons, from every state in the union 
and from thirty-five foreign countries. 
have visited the exhibit. Guides on all 
sight-seeing buses which pass the Busi 
Systems and Insurance Building 
attractions of the “Labora- 
tory for Livine” to visitors. Meanwhile 
the Aetna “Laboratory for Living” at 
the Golden Gate International Exposi- 
tion has continued to prove one of the 
“hit” attractions of Treasure Island and 
already has drawn more than one mil 
lion visitors! 


In addition, a 


ness 
explain the 


CLEVER AD 


Travelers “Smash Hit” Copy in Editor 

& Publisher Tells a Graphic Story 

in Few Words 

One of the most striking advertise 
ments which has appeared in a publica- 
tion in some time was the highway safety 
copy of the Travelers Insurance Co., 
which was published in the trade publi 
cation of the newspaper business, Editor 
& Publisher. It was captioned “a 
Smash Hit.” The copy bilieana: 
“On Broadway—bricht lights, 
laughter, flowers 

“On the hichway 


comedy, 


flash lights, tragedy, 


tears—and flowers 
“Let’s view our smash hits on the 
stace and NOT in the morgue.” 


The ad is one of a series being pub 
lished by the Travelers in the interest 
of street and highway safety. 


TRAVELERS MAKING CHANGES 


Arvidson Promoted in Peoria, Waldman 
in Cincinnati: Freeman of Hartford 
Gets More Territory 
Several changes branch office per- 
sonnel have been announced by Travel 
ers. Leroy F. Arvidson, field assistant 
in Peoria, has been promoted to assistant 
manager life, accident and Group depart 

ments of that office 

The contract of Talbot O. Freeman, 
district Group supervisor in the Hart 
ford branch, has been amended to in- 
clude territories covered by the branch 
offices at Hartford, New Haven and 
Brideeport in Connecticut, and that of 
the Springfield, Mass., office. Mr. Free- 
man will continue to make the Hartford 
office his headquarters. 

Frederick P. Waldman of Cincinnati 
has been appointed a field assistant in 
the life, accident and Group departments 
of the Cincinnati branch. 










Carualtvo. 


T. S. SAMPSON BOSTON MANAGER 


Well Known New Englander Joins Ac- 
cident & Casualty of Winterthur; 
Branch Opened on July 17 
The Accident & Casualty of Winter- 
thur formally opened its Boston branch 
office on July 17 with Thompson S. 
Sampson, well known in that territory, as 
manaver. Mr, Sampson, whose appoint 
ment was announced by Neal Bassett, 
United States manager of the company, 
recently resigned from the Massachusetts 
Bonding as manager of its metropolitan 


Boston branch office to take this new 
post. 
Widely experienced and wan known 


in New England territory, Mr. 
first connection was with the American 
Mutual Liability following his graduation 
from Harvard. He held the rank of as 
sistant secretary, Coming to New York 
in 1914 he organized and manaved the 
American Mutual Compensation Co,, sub 


Sampson’ s 


sidiary company, which was combined 
with its parent in 1917.) Mr. Sampson 
became vice-president of the combined 


companies, 

In 1920 he changed from mutual to 
stock company representation, jo'ning the 
Marvland Casualty at Boston as esi 


dent manager. This post he held until 
1926 when he resigned to join the then 
newly formed Century Indemnity as 


vice-president and managing underwriter, 
Kor the past seven years Mr, Sampson 
has been with the Massachusetts Bond 
me inp Boston 

The Accident & 
tered in all the states in the 
one which is in process 


Casualty is now en 
Union but 


OUTINS SEPTEMBER 16 


Accident & Health Club of New York 
Has Selected Date That Will Not 
Conflict With Vacation Season 
Harold M. George, president Accident 
& Health Club of New York, and super 
intendent accident and health department 
United States Fidelity & Guaranty, has 
announced appointment of J. Leroy ( ‘lark 
of the Hooper-Holmes Bureau as chair 
man, annual outing committee of the 
club. The outing will be held aeain at 
Schnudt’s Farm, Scarsdale. This year 
one of the features will be an open air 
Bingo Besides the golf tournament 
there will be a ball game between the 
uptown men and the downtown men. The 
outing will be held Saturday, September 
16, after the vacation period has passed 


Referendum Petition In 


In Ark. on Comp. Law Valid 


The petition for a referendum on the 
newly enacted workmen's compensation 
law in Arkansas has been declared valid 
by the State Supreme Court. Unless 
the governor calls a special election a 
vote on the referendum will not be taken 
until November, 1940. Meanwhile it is 
presumed that provisions of the new 
workmen’s compensation law will be sus- 
pended 


ADMITTED TO VIRGINIA ; 

The National Accident & Health of 

Philadelphia has been admitted to Vir- 

ginia to write accident and health cov- 
erage 
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Chicago Casualty Managers Launch 
Reciprocity Drive to Boost Stock Ins. 


What is hoped to be expanded into a 
campaign of nation wide scope has been 
launched by the Casualty Managers Club 
of Chicago as a move to promote stock 
insurance over non-agency mutuals. A 
resolution has been drafted and laid be 


fore the insurance federation of Illinois 
for support. Explaining that reciprocity 
is the motive behind this drive the casu- 


alty managers have set forth their pur- 
pose to be: “We believe that those who 
sell for profit should also buy from those 
who sell for profit.” This is contained 
in the resolution which further reads: 

“We want our own people to know 
that the non-agency mutual fire and 
casualty competition is the same thing 
in our business that consumer coopera- 
tives are to the retail merchant. We 


TAYLOR COMING TO NEW YORK 


Will Take Charge of Fidelity & Deposit’s 
Branch Here; Bortz and Megrew 
Remain in Detroit 
Fidelity & Deposit has announced that 
\shby C. Taylor, formerly in charge of 
the Detroit branch of the company and 
American Bonding, will 
duties of his new post 
companies’ branch in 

George Bortz and 


its associate, 
take over the 
as manager of the 
New York July 24. 
Harold C. Megrew will continue with 
the Detroit branch as manager and 
sociate manager, respectively. 


E. H. Newman With Zurich 
In N. Y. for Group Ins. Sales 
EK. H. 


izing the 


Newman, who has been popular 
Zurich’s group disability and 
hospitalization insurance contracts in 
Greater New York for the past several 
months and is in charge of the employes 
group insurance department of the com 
pany at 80 John Street, is a mid-west 
erner who attended the University of 
Missouri before joining the Zurich in 
1920. He was first assigned to the ac 
cident and health claim department in 
the Eastern department, New York, then 
did sales work on the teacher’s group 
contract in the East. Assigned to the 
home office in Chicago about five years 
ago Mr. Newman has concentrated on 
the sales end of group insurance. He 
qualifies as an expert in presenting this 
contract to employer-employe groups. 

















group... 


forward on every front. 
tion in traffic fatalities. 


Member, 














from “WHAT IS AMERICAN?” 


By RAY MURPHY, Assistant General Manager, 
Association of Casualty & Surety Executives 


“If it had not been for the capital stock companies, constantly 
urged to greater efforts by the spur of competition, the cost of 
insurance would be considerably more than it is now. 
search and education they have conducted in the field of accident 
prevention has not been approached by any cooperative or mutual 


“Through the National Conservation Bureau, accident prevention 
division of the Association of Casualty and Surety Executives, 
these capital stock companies are carrying their safety program 
This year we witness a tremendous reduc- ] 
It is no mere coincidence.” 


NEW AMSTERDAM CASUALTY CO. 


Association of Casualty & Surety Executives, 
National Bureau of Casualty & Surety Underwriters. 








The re- 


and 











hope that they can convince the mer- 
chant of that fact and that since all 
private business is’ in’ the same boat, 
we should present a united front to the 
common enemy. 

“We believe in the profit: system and 
make no apology for being a part of 
the system that has built America.” 

It is estimated by the Casualty Man- 
aver Club of Chicago that stock insur- 
ance offices in the Loop district employ 
addition to 9,000 


some 14,000 persons in 

licensed brokers who do business with 
stock companies and several hundred 
avents. Seeking the support) of both 


inanagers and employes of stock insur 
ance offices placards are on display in 
this district urging all to “buy from those 
who make our jobs possible.” 


CATERS TO YOUNG PEOPLE 


U. S. F. & G. Issues Dismemberment 
Policy at Low Ages; Other Com- 
panies May Join in Movement 
A new field for accident insurance has 
been opened by United States Fidelity 
& Guari unty, which has reduced the mini- 
mum age for applicants from eighteen to 
fourteen years. The policy covers acci- 
dental death, dismemberment and loss of 
sight, and provides surgical, hospital and 
similar expenses. It is pointed out by 
the company that the younger group, 
almost invariably dependents, needs little 
economic protection for accidental death, 
but requires sound indemnities for dis- 

memberment or loss of sight. 

In the last two years there has been 
an increasing amount of accident insur- 
ance sold to college students, policies be- 
ing of the dismemberment and medical 
reimbursement type, and to meet the 
situation adequately, the normal age limit 
of eighteen was reduced to sixteen in 
order to cover the last years in high 
school. The coverage has appeared to 
be popular, particularly in connection 
with similar insurance to housewives, and 
there has been a rather insistent demand 
that this age limit be still further reduced 
in order to cover the full period of at- 
tendance in high school. 

In view of the favorable experience 
and the public demand, a number ot 
companies are preparing to announce a 
reduction of the age limit on this type 
of policy to fourteen years, 
Adequate Bonds Cover 

Loss of Bank’s Funds 

Value of fidelity bonds covering 
who handle the funds of savings banks 
was demonstrated forcefully when it was 
learned that P. Leroy Harwood, treasurer 
Mariners Savings Bank, New London, 
Conn., had taken about $200,000 of the 
bank’s money before he committed sui 
cide. H. H. Smith, an associate of Har- 
wood, was found to have taken about 
$1.500. 

The defalcations it was announced are 
fully covered by surety bonds with the 
United States Guarantce in the amount 
of $100,000 and the Mutual Savings Banks 
Central Fund, Inc., has covered the re 
mainder. “The assets of the bank are 
now intact and there is no loss,” sat 
Bank Commissioner Walter 
Connecticut in a statement 
the situation, 
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This picture, taken on famous Look- 
out Mountain, Chattanooga, scene of the 
Jattle Above the Clouds during the war 
between the states, pictures four genera- 
tions of a famous Tennessee family and 
was taken upon the first birthday of 
John A. Chambliss, III, who is shown 
upon the lap of his great-grandfather, 
Justice Alexander W. Chambliss, a vice- 
resident and director of the Provident 
Life & Accident Insurance Co. 

Justice Chambliss, whose connection 
with the Provident dates back to its very 
beginning, served for many, many years 
as general counsel of the company be- 
fore relinquishing such duties to his son, 
John A. Chambliss, I, when the former 
was called to fill an honored place upon 
the Supreme Court bench of Tennessee. 
However, he has remained actively in- 


SEES LACK OF UNIFORMITY 


V. J. Skutt, H. & A. Chairman at A.B.A. 
Meeting, Urges Better Statutory 
Policy Provisions 
V. J. Skutt, chairman of the health and 
accident insurance law round table ses- 
sion at last week’s American Bar Asso 
ciation meeting in San Francisco, fea- 
tured in his opening remarks the lack 
of uniformity in statutory policy provi- 
Mr. Skutt, who is at 
sJenefit H. & A,, 
did not have reference to rate fixing or 
Nor did he have in 


sion requirements. 
torney for the Mutual 


coverage limitation 
mind uniformity in the substance of the 
insurance contract which Mr. Skutt be- 
lieves would harm rather than aid “be- 
cause it would stifle progress and com- 
petitive benefits accruing to the public:” 

Mr. Skutt’s plea was for adjustment 
of the conflicting requirements of the 
Various states in respect to matters of 
form, Le. routine provisions in insur- 
ance contracts, which if made more uni- 
form would save expense, confusion and 
discrimination. He was glad to say that 
the A.B.A. insurance law section through 
Its committees on unauthorized insurance 
companies and on qualification and regu- 
lation of insurance companies had made 
progress in correcting these policy evils. 


W. E. LEBBY COMES EAST 
William E. Lebby, state manager in 
California for the Massachusetts Indem- 
nity, 1s on a three weeks’ visit to the 
home office of this company in Boston 
Mr. Lebby, who is one of the West 
Coast’s big A. & H. producers, reports 
that his production is ahead for the year 
to date. The year 1938 was his biggest 
and best. 


affairs as vice 


Provident 
president of the company. 

Connected with the distinguished law 
firm of Sizer, Chambliss & Kefauver, 
Provident general counsel, is John A. 


terested in 


Chambliss, IJ, the happy father who 
stands back of his own father in this 
interesting group picture, which was 
taken by Robert N. Chambliss, also an 
attorney, and a younger brother to 
John II. 

Baby John by inheritance is practically 
committed to become an attorney as he 
had three great-grandfathers of that pro- 
fession, as well as several uncles and 
great uncles. 






5TH ANNIVERSARIES 


Frank E. Barber and Burritt A. Hunt 
of the Aetna Casualty & Surety Both 
Observe This Milestone 


Frank E. B 


department, Aetna Casualty & Surety, 


rber, secretary, liability 


and Burritt A. Hunt, assistant secretary, 
j 


‘ , 
same company, and of the accident ant 


liability department, Aetna Life, have 
both celebrated their thirty-fifth anr 
versaries during the past week 

Mr. Barber joined the Actna as an ur 
derwriter in 1904, and joined the official 
ranks in 1922 with his election as assist 
ant secretary. last year he was elected 
secretary of both companics in charge 
of underwriting compensation, publ‘ 
liability and property damage insurance 
He j a men be r of the clas ficatic n and 
rating committee of the Nat‘onal Bureau 


of Casualty & Surety Underwriters, and 
the governing and rat committees ol! 
the National Council on Compensation 
Insurance 

Prior to joininy the Aetna in 1904, Mr 
Hunt was associated ith a wholesal 
packing house as cash‘er. His first post 
with the Aetna was 
partment clerk 
became a casualty actuz 
ruary, 1922, elected a 

Mr. Hunt is a fellow 
Actuarial Society and of the Ass« 
of Accountants & Statisticians 











Harry Prevost Observes 35th 
Anniversary With U.S.F.&G. 


His thirty-fifth anniversary with the 
United States F. & G. was 
recently by Harry Prevost, superintend 
ent of the accident and health depart 
ment, Well known in A. & H. circl 

} 


country-wide, Mr. Prevost received many 


messages of congratulations from _ his 
home office associates and the field 












ae HREE million children 
g i this country go to 
The 
80,000 vehicles used travel 


2,450,000 miles 
about equal to 


school in buses. 


a total of 
every da) 
98 times around the earth 
just getting these little 
to class and back 


“globe 
“f trotters” 
home again. 

Responsibility for their safety 
lies directly with the driver. But 
indirectly, and behind him, are the 
school board and the community 
itself. Liability for injury or damage 
clings to Without 
School Bus Insurance loss may come, 
even years after the accident. 


them. reliable 


AMERICAN SURETY and New YorRK CASUALTY COMPANIES are proud 
that many communities trust them for lasting protection against claims 


arising from school bus accidents. 


It makes the Companies, in a sense 


co-custodians of little Globe Trotters. 





AMERICAN SURETY 


COMPANY 


NEW YORK CASUALTY 


COMPANY 


Both Companies write Fidelity, Forgery and Surety Bonds and Casualty Insurance 
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ALLEN WINS TOP HONORS 
Led te Medici Sustendenes Guides: 


New York Insurance Society Experi- 
ment Proves Successful 

The Insurance Society of Nev 

attempting to supply the demand of stu- 

dents for specialized training in various 

] of insurance, offered a course i 


nedical jurisprudence for casualty 





en last year. The demand for the 
rse was so gistra- 
tion was closed ourse 
as announced. 
Dr. S. M. Lindenbaum, chairman of 


the committee, carefully prepared a syl- 
labus and gathered together a group of 
1 experts who delivered the lec 
tures. They were well attended and the 
ciety has received enthusiastic reports 
nany of the students who felt that 
profited much. Fifty-one of 
students who submitted themselves 
for examination recive passing grades 
Howard A. Allen, a claim investigator 
employed by the H: yper-Holmes Bureau 
turned in the best paper and received 
top honors. After a year’s experience 
with the course, Dr. Lindenbaum and his 
ittee believe that better results 
1 be obtained by making a two-year 
ourse of it. This would afford opp 
tunity to include a number of aspect 


comn 








mitted last year and also tre at some 
subjects more fully It anticipated 
thz a t\ ear course revised on bas 

f st year’s experience will be an- 
nounced later 


INTERSTATE ENTERS ALABAMA 


Organizing in Neighboring Georgia 
Towns; Company to Hold Its Largest 
Convention in August 
With more than $50,000,000 insurance 
in force in Arkansas, Georgia, Mississippi 
and Tennessee, Interstate Life & Acci 

dent has now entered Alabama. 
Primary operations, in most instances 
tio-ups with established units in neigh- 
boring Georgia towns, have begun ir 
Mobile, Eufala, Opelika, Phoenix City, 
Gadsden and Annistor This move is 
commensurate with the company’s cur- 
rent program of expansion which also er 
tails beginning of a $450,000 seven-story 
new home office building at Chattanooga 
in December. The largest convention in 
the company’s history will be held in 
Jacksonville, Fla., August 22-24 





Virginia Rates Cut On 
Some Automobile Classes 


Proposal of the National Bureau of 
Casualty & Surety Underwriters and the 
Mutual Casualty Insurance Rating Bu- 
reau for a 25% reduction in Virginia 
rates on private livery automobiles owned 
and registered in the name of the 
sured, who is an individual, and oper 
ated by the individual, and for a similar 
reduction in rates on public livery aut 
mobiles owned and ‘in the 
has been approved by the Corporatio 
Commission of that s 

The commission has also approved pro- 
visions supplementary to Manual Rule 
64 covering employes’ non-ownership lia- 
bility. It is provided that the roster con- 
sisting of 100 or more class 2 employes 





shall be specifically rated on the basis 
of a graduated scale f class 2 rates. 
cording to the following formula: (1 


one hundred employes at full class 
rates; (2) one hundred to five hundre 
employes at 60° f class 2 rates; (3) 
five hundred to 1,000 employes at 40% 
of class 2 rates: (4) 1.000 to 1,500 em- 


ployes at 20% of class 2 rates; (5) 1,500 


) 
? 
} 


to 5,000 at 10% of class 2 rates; (6 
5,000 to 25.000 emploves at 5% of class 
2 rates; (7) over 25,000 employes at 
2 7, of class é rates 


N. Y. FEDERATION MEETING 
The executiy committee of the 
surance Federation of the State of New 
York has voted to hold the annual mee 
ing of the organization October 13-14 at 


In- 


the Hotel Arlington, Binghamton, N. Y. 
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On the Production“Firing Line” 











Public Liability Offers Wide New 
Field Agents Have Not Cultivated 


Many opportunities for the sale of 
public liability insurance, particularly in 
view of the many extra features which 
have recently been added to the con- 
tracts, are described by Field Supervisor 
Francis W. Potter in the July-August 
Aetna-izer, casualty, fire and marine 
edition. The import of Mr. Potter’s 
article follows: 

“Have you ever stopped to think of 
the place that public liability insurance 
plays in the insurance picture of today, 
both from the standpoint of the buyer 
of insurance and also from the point of 
commissions for the agent? Probably 
there is no major line of insurance that 
is growing faster today than public lia- 
bility. Also, where some lines are ap- 
proaching the saturation point, the sur- 
face has only been scratched as to the 
possibility for the sale of public liability 
insurance. 

Hazards Not Realized 

“One reason why public liability insur 
ance will always be needed is that it is 
insurance against a catastrophe hazard. 
Many individuals, many stores, many 
corporations are willing to take a chance 
and be a self-insurer against losses they 
feel they can handle themselves, but 
every individual, store and corporation 
should be disturbed when they think 
that one serious loss due to a public lia- 
bility claim can put them out of business 
if not properly insured. However, in 
talking with agents and from my own 
personal experience in selling this form 
of insurance, I have found that a large 
proportion of individuals, property own- 
ers, manufacturers and contractors of 
every description still are willing to take 
the chance because the seriousness of a 
liability claim has never been brought 
forcibly to their attention or the agent 
has never sufficiently ‘disturbed’ the 
prospect. 

“Do you realize that even in a mod- 
erate size store in the average com- 
munity at least 500 persons will enter 
that store during the course of the day 
and that with at least 300 business days 
throughout the vear that means at least 
150,000 people will go in and cut of that 
store and that if only one of these thou- 
sands of individuals should slip on the 
floor or fall down the stairs the cost of 
settling for this accident will run manv 
times the cost of an insurance premium ? 
I have found that after vividly present- 
ing the many ways that members of the 
public may be injured, most prospects 
are really surprised that the premium 
can be so reasonable and yet cover so 
completely the many sources of loss. 


More Saleable Today 

“The public liability lines have always 
been readily salable by the salesman who 
knows his contract. Recently, many new 
extra features have been brought into 
the contracts and in many cases the 
rating procedure has been simplified. If 
public liability was a good buy in the 
past it is even a better buy today and 
offers a golden opportunity to an ag- 
gressive agent. 

“The residence liability policy has al- 
ways been one of the best entree lines 
to an individual and the premium has 
been so reasonable that hardly any per- 
son living in a home could say ‘No’ when 
the policy has been properly presented 

“The personal liability policy, which 
has become one of the best sellers among 
the liability lines, has been widened even 
more than the residence form. In most 
territories the rate for personal liability 
has been reduced and a considerable 
reduction has been made for the property 
damage feature under the personal lia- 
bilitv policy. 

“The owners’, landlords’ and tenants’ 


policy which has been so necessary for 
anyone owning a building of any sort, 
offers a wonderful opportunity for an 
agent to secure a sizeable premium and 
worthwhile commissions, especially when 
there are elevators in the building and 
the policies are sold on a_ three-year 
basis. The rating of O. L. & T. risks 
has been considerably simplified and the 
frontage charge has been eliminated en- 
tirely in all but eight classifications. 
New Buildings 

“More and more the prospect is being 
educated to the need of protective poli- 
cies whenever new buildings are being 
constructed or additions being made to 
present buildings. The increased limits 
tables of both the owners’ protective and 
contractors’ protective policies have been 
reduced and separate tables have now 
been attached to the rules for this sec- 
tion. 

“An entire new manual has been pro- 
vided for the O. L. & T. section and 
the rates in the general rules for this 
section have been extended to apply also 
to the residence, sports and personal lia- 
bility policies. All the other public lia- 
bility lines with the general rules for 
same have been co-ordinated in another 
section of the manual. The additional 
interests section offers splendid oppor- 
tunity for the salesman to protect many 
other interests in a piece of property. 

“Again remember the surface has only 
been scratched for the sale of public lia- 
bility insurance. The saturation point is 
a long way off. The need to be covered 
against a catastrophe hazard is readily 
apparent to every property owner. 


GEORGE I. WATSON FETED 
35th Anniversary Calshuation of Promi- 
nent Hartford Agent Attended by 
U.S.F.&G. Officials; Blackall Speaks 


Attended by more than 200 Connecti- 
cut agents, the thirty-fifth anniversary 
celebration in honor of George I. Wat- 
son of Morley, Watson & Baldwin, at 
Hartford, general agents, was held at 
New London, Conn., on June 30. The 
agency has represented the United States 
F,. & G. for almost a quarter of a cen- 
tury. A number of home office officials 
attended. Insurance Commissioner John 
C. Blackall of Connecticut addressed the 
gathering at a dinner in the evening. 
R. Howard Bland, chairman of the U. S. 
F. & G. board, and Frank A. Gantert. 
president of the Fidelity & Guaranty 
Fire Corporation, also spoke. 


Zurich Selevision Council 
Forum Staged in Los Angeles 


The “Selevision Council,” which is the 
name given by the Zurich for its 1939 
production forum sessions, was recently 
staged at Los Angeles with seventy-two 
fieldmen attending to see and hear about 
the Zurich’s new plan for more sales. 
The head office party which conducted 
the council included Deputy United States 
Manager Harry H. Fuller, Superintend- 
ent of Agencies E. J. Savage, Engineer 
William Twine, Advertising Counsel Ed- 
ward Poole and Underwriter W. 
Eaton. 

The three books, Profit and Loss, A 
Guide to Better Business With Safety 
and Safety Zone Reference Book, re- 
cently issued by the company, were the 
basis for the instructions and they were 
thoroughly explained by the officials. 


JOHN V. ANGUS TRANSFERRED 

John V. Angus, a field assistant in the 
Travelers’ Buffalo branch office, has been 
transferred as field assistant, casualty 
department, Cleveland. 














CHARCO CHARTS NEW EDITION 


1938 Experience of 200 Casualty and 

Surety Companies Graphically Pic- 

tured; Significant Trends Shown 

The 1939 edition of Charco Charts for 
casualty and surety companies, recently 
published, points to the fine performance 
of many of the carriers in this field last 
year. The volume, prepared by Wood- 
ward, Ryan, Sharp & Davis, consulting 
actuaries, New York, graphically pictures 
the results of 200 casualty and surety 
companies individually and in groups. It 
sells for $5 a copy. 

A perusal of Charco Charts will show 
that cash and bonds, constituting 66% 
of the assets of the twenty leading com- 
panies in this field, are three points above 
the liabilities for loss reserves and un- 
earned premiums, while the average of 
all companies show 68% of assets in 
cash and bonds to be twelve points above 
their corresponding liabilities. 

Although premiums dropped on the 
average in 1938, assets and policyholders’ 
surplus showed sharp gains to new highs 
for ten years. 

In general this edition of Charco 
Charts reveals that assets and surplus 
of the companies analyzed are about 
30% higher than in 1929 and premiums 
continue well over the 1929 peak. Values 
used for bonds and stocks average close 
to or below market values. Of gains 
from underwriting interest and change 
in market value, 29% went to increase 
surplus and 26% to increase special re- 
serves. 

In announcing this edition of Charco 
Charts George H. Specht, president of 
the Reviewers Charts Corp., New York, 
says: 

In these days of national criticism of business 
or at any time, it is of great importance to 
keep before the public in clear simple and im- 
partial terms, the high average quality of protec- 
tion given by the leading casualty companies 
serving the public. That this end has been 
accomplished is shown by the frank sincefity 
of Charco Charts themselves, further stressed 
this year by the addition of a digest of bank- 
ers tests which clearly shows why the banks 
consider them all that is needed for measuring 
quality.” 








W. A. KEMPF NEW PRESIDENT 


To Steer Milwaukee A. & H. Ass’n in 
Coming Year; C. E. Dalrymple Re- 
ports on N. Y. Convention 
The new president of the Milwaukee 
Accident & Health Association is W. A. 
Kempf of the Old Line Life, elected at 
the recent annual meeting of this or- 
ganization. Other officers include E. J. 
Malone of Time Insurance Co., vice- 
president; L. E. Packard, Loyal Pro- 
tective, secretary, and Albert Veiten- 
haus of Chris. Schroeder & Son Agency, 
treasurer. The board of directors is 
composed of C, E. Furer, Aetna Casualty 
& Surety, retiring president; E. H 
(“Count”) Mueller, Pacific Mutual; R. 
L. Paddock, Time; T. E. Barton, Jr., 
New Amsterdam Casualty; James W. 
Smith, Washington National; Albert 
Mielenz, Aetna Life, and H. O. Hegna, 

National Guardian. 

One of the features of the recent 
meeting was the report by C. E. Dal- 
rymple, Preferred Accident general 
agent in Milwaukee, on the recent an- 
nual convention in New York City of 
the National Accident & Health Asso- 
ciation. Mr, Dalrymple is second vice- 
president of this association. 


HALLIGAN’S LONG SERVICE 


Thomas J. Halligan, resident engineer, 
Travelers, at Duluth, has completed 
twenty-five years with the company. 
Joining the Travelers in 1914, after ex- 
tensive experience in the engineering 
departments of the C. E. Billings Co., 
Rocky Hill, Conn., and the Underwood 
Typewriter Co. in Hartford, Mr. Halli- 
gan was soon transferred from Hartford 
to New York. He has been a resident 
engineer in the Duluth office since 1917. 


L. F. KOPPANG VISITED COAST 

L. F. Koppang. secretary-treasurer, Ex- 
cess Insurance Co. of America, has been 
on a Pacific Coast trip. 








Convention Program 
Of International Counsel} 


HOT SPRINGS, AUG. 30-SEPT. | 





Keynoter Is Prof. Malcolm McDermott, 
Duke University; Ray Murphy, R. 
N. Caverly Among Speakers 





The Insurance Counsel Journal, official 
organ of the International Association of 
Insurance Counsel, prints a full page 
picture of Malcolm McDermott, profes- 
sor of law and director of legislative 
research at Duke University, in its cur- 
rent edition as he is slated to deliver 
the key address at the Counsel’s annual 
meeting August 30, 31 and September 1 
in Hot Springs, Va. Prof. McDermott, 
recent winner of the coveted Ross Essay 
prize administered by the American Bar 
Association, has selected as his subject 
“Insuring the Frontiers of Freedom.” 
The program, now completed, also in- 
cludes Ray B. Lucas, Missouri superin- 
tendent of Insurance; Ray Murphy, as- 
sistant general manager, Association of 
Casualty & Surety Executives, and Ray- 
mond N. Caverly, vice-president, Fidel- 
ity & Casualty. 

Welcome by Governor Price 


Governor James H. Price of Virginia 
will welcome the convention Wednesday, 
August 30, and J. Roy Dickie, past presi- 
dent, will respond for the association. 
Then comes the presidential address by 
Milo H. Crawford of Detroit. From that 
point the program proceeds: 

Address “Responsibility of Charitable 
Institutions for Tort,” by Pat H. Eager, 
Jr., of Jackson, Miss. 

Announcement of the nominating com- 
mittee personnel and announcements by 
William O. Reeder, chairman of the en- 
tertainment committee, and Mrs. Willis 
Smith, chairman of ladies’ committee. 
Ladies’ golf tournament that afternoon 
under chairmanship of Mrs. Raymond N. 
Caverly. 

First formal paper of the afternoon 
is “The Recent Upheaval in Federal 
Jurisprudence and Procedure” (The Erie 
Case, Federal Declaratory Judgment and 
the New Rules) by Robert W. Shackle- 
ford of Tampa, Fla. 

Open forum discussion led by P. E. 
Reeder, Kansas City, and Frank X. Cull 
of Cleveland. 

Then comes a paper “Countersignature 
Laws” by Andrew D. Christian of Rich- 
mond followed by committee reports. 
Compulsory Auto Insurance Features 

Compulsory automobile insurance v. 
financial responsibility legislation is the 
featured topic on the second day. Open- 
ing address is by Ray B. Lucas, Super- 
intendent of Insurance in Missouri. 

Paper “Compulsory Automobile Insur- 
ance and Financial Responsibility Legis- 
lation” by Ray Murphy, assistant gen- 
eral manager, Association of Casualty & 
Surety Executives. This is followed by 
one hour discussion with at least three 
members of the committee on “Com- 
pulsory Automobile Insurance and Finan- 
cial Responsibility Legislation” speaking 
on this subject previous to general dis- 
cussion by all members. 

Afternoon events include the men’s 
golf tournament under chairmanship of 
Lowell White, Denver, and bridge tour- 
nament (ladies and men). 

At the annual banquet a pleasing fea- 
ture will be the presentation of a gavel 
to each of the following past presidents: 
Walter R. Mayne, J. Roy Dickie, Marion 
N. Chrestman and P. E. Reeder. 

Prof. Malcolm McDermott’s address 
will be the chief feature of the evening. 
Final Day’s Program 

The day starts off with an address. 
“Historical Background of Casualty and 
Surety Business,” by Raymond N. Cav- 
erly, vice-president of Fidelity & Casu- 


alty. Then comes unfinished and new 


business; report of nominating commit- 
tee—election; report of golf committee; 
presentation of golf and bridge prizes; 
introduction of new president; adjourn- 
ment by president-elect. 

Closing the convention will be a meet- 
ing of the new executive committee. 











